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OPS OFFICIALS ADMIT THEY 
MUST ADJUST PRICE ORDERS 


Plans Outlined for Changes in General Manufacturers’ 
and Other Regulations to Comply With New 
Provisions of Control Law 


WASHINGTON—Price control of- 
ficials havé revealed that they are 
reconciled to the fact that they must 
adjust their price ceiling orders to re- 
flect requirements of the new control 
law—notwithstanding the fact that 
the administration has demanded that 
Congress repeal certain provisions of 
the new law. 

This development came as Office 
of Price Stabilization officials re- 
viewed their problems under the 
amended control law at a meeting 
with private industry leaders 

The major matter before this top 
level industry advisory committee 
was the contemplated adjustment in 
certain OPS orders, such as the gen- 
eral manufacturers’ order, CPR 22, 
which is to be supplanted by CPR 
22X. 
This order would authorize the 
broader cost increases permitted un- 
der the new Defense Production Act 
and it would allow manufacturers 
to reflect changes through July 26, 
the new cut-off date. However, OPS 
would exclude as permitted cost in- 
creases the following: profit-sharing 
bonuses, rapid amortization, interest 
charges, retroactive wage increases 
and idle plant expenses. 

Meanwhile, there has been no 
change made in the formula feed in- 
dustry price order, Supplement 7 to 
the General Ceiling Price Regula- 
tion. Like other regulations, this 
order has not been changed to re- 
flect any changes in control policy 
for manufacturers. 

OPS Plans 

One of the most interesting aspects 
of OPS policy is the news that OPS 
will consider some adjustment of 
costs to reflect decreased production 
which results from government use 
limitation orders. Under such circum- 
stances, the per unit cost of products 
rises as output declines. 

The base period OPS proposes for 
CPR 22X is the first six months of 
1950. OPS plans to set up a short 
cut for computing cost increases by 
companies, many of which do not 
have cost accounting systems which 
would produce the information which 
a literal interpretation of the law 
would require. 

Where industries cannot figure 
costs on a product basis, it is pro- 
posed that a ratio of costs to sales 
be used. A company could compute 
its ratio of overhead costs to sales 
during the base period and then 
make a similar determination for 
the current period and add or sub- 
tract the difference for price ceil- 
ing adjustment purposes. 

OPS plans to make available for 
manufacturers either the existing 
provisions of CPR 22 or CPR 22X 
at the election of the manufacturer. 
OPS officials say that some members 
of the industry group at the meeting 
here this week declared that adjust- 
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ments in their industries under the 
Capehart amendment would be pure- 
ly nominal and they would prefer 
to use CPR 22 since their adjust- 
ment calculations had already been 
made, Others suggested that they be 
permitted to continue under the pro- 


visions of the General Ceiling Price 
Regulation. It is doubted however 
that OPS would permit the third 
choice. . 

CPR 22X, like CPR 22, must still 
be considered an interim price order 
which would remove industry from 
the freeze conditions of the GCPR 
and a step in the direction of specific 
orders industry by industry. 

Copies of the proposed CPR 22X 
were given to members of the group 
present for study as to the appli- 
cation to their companies. It is ex- 
pected that reports on the company 
studies will be received here next 
week, and after recommended ad- 
justments are weighed, CPR 22X 
can be issued soon. This would mean 
that industries which would price 
under the new regulation would prob- 
ably have until Dec. 1 to report their 
proposed price adjustments. 


MARGINS REDUCED 
CHICAGO 
Chicago Board of Trade authorized 
some reductions in the initial mini- 


mum margin requirements on wheat, | 
soybean and oat futures contracts, , 


other than hedging or spreading 


transactions. Effective Sept. 4, these | 


margins will be 20¢ bu. on wheat in- 


instead of 30¢ and 7¢ bu. on oats 
instead of 9¢. 


The directors of the | 
| lasses supply replacement. 


Mixers Permitted 
to Re-Use Steel 
Molasses Drums 


WASHINGTON — The National 
Production Administration has agreed 
to aid small feed mixers and cus- 
tom mixers in regard to re-use of 
steel drums for molasses. 

Under the provisions of M-75, small 
feed mixers and custom grinders who 
could not buy in tank car lots were 
unable to re-use steel drums in which 
they obtained molasses. However, 
farmers could retain steel drums in 
which they received molasses. 

When this was explained to NPA 
officials, they said: Small operators 
who buy molasses in less than tank 
car lots may apply to NPA under 
Form 101 of M-75 for permission 
to re-use steel drums for their mo- 


NPA officials said they would ap- 
prove such applications on the word 
from feed industry representatives 
that the quantity of steel drums was 
relatively small in relation to the 
over-all supply. They agreed that the 


inability of the small mixers to hold 
stead of 25¢, 25¢ bu. on soybeans | d 


steel drums for re-use would have 
created a hardship for the small busi- 
nessman and his farmer customers. 


ADM Purchases W. J. Small Co.; 
No Change in Policy, Personnel 


MINNEAPOLIS—Purchase of the 
W. J. Small Co., Ine., leading pro- 
ducer of dehydrated alfalfa meal, by 
the Archer-Daniels-Midland Co., Min- 
neapolis, has been announced by T. L. 
Daniels, president of ADM. The com- 
pany will operate as the W. J. Small 
Co. division of Archer-Daniels-Mid- 
land. 

All milling and warehousing assets 
of the Small firm are being taken 
over, Mr. Daniels said. These include 
dehydrating and blending plants, 
warehouses, cold storage plants and 
the shops where the firm designs and 
manufactures its own field choppers, 
self feeders, dehydrators, hammer 
mills and other plant equipment. 

As a result of the purchase, ADM, 
already the largest producer of pro- 
tein concentrates, becomes the lead- 
ing supplier of another important in- 
gredient for the livestock and poul- 
try feed industry, a company state- 
ment said. 

W. J. Small, founder and presi- 
dent of the Small company, is one 
of the pioneers in the dehydrated 
alfalfa industry. He opened his first 
dehydrating plant in 1931 at Neo- 
desha, Kansas, and the firm expanded 
until it now has more than 1,000 em- 
ployees and operates 51 plants in 
Kansas, Nebraska, Missouri, Colora- 
do, Illinois, Arizona, Oklahoma and 
Tennessee. 

It is the only producer of dehydrat- 
ed alfalfa meal which uses cold stor- 
age facilities to preserve the carotene 
content and other nutritive qualities 
which have made the meal so much 


in demand, the company statement 
said. Control laboratories are main- 
tained at all blending plants and at 
many production centers. Uniformity 
of product is maintained by testing 
each lot for color and quality. 

Although the principal harvest 
season lasts from April to November, 
the company operates twelve months 
a year. 

Mr. Small will continue in active 
charge of all operations and has been 
named a vice-president of the Archer- 
Daniels-Midland Co., Mr. Daniels re- 
vealed. General! offices will remain at 
Neodesha, Kansas, and sales offices 
will be continued at 1200 Oak St., 
Kansas City, Mo. No changes in per- 
sonnel or operating policy are con- 
templated. Other officials in the 
Small organization include Vaughn 
Wilmoth, vice president; H. A. Dyer, 
vice president in charge of sales; L. 
M. Faris, vice president and assistant 


LeRoy Bradfield, 
and Gus 


sales manager; 
executive vice-president, 
Wolf, secretary-treasurer. 

Plant Locations 


Plants of the Small company are 
located at Mesa and Yuma in Ari- 
zona; Shawnee, Okla.; Arkansas City, 
Augusta, Belle Plaine, Chanute, Col- 
wich, Deerfield, Dodge City, Douglass, 
Eureka, Fredonia, Garden City, Hol- 
comb, Kansas City (two plants), 
Larned, Lawrence, Marion, Mentor, 
Mount Hope, Neodesha, Sedgwick and 
Whitman, all in Kansas; Memphis; 
Berthoud, Eaton, Ordway and Wind- 
sor in Colorado; Decatur and Nation- 
al City in Illinois; Brunswick, Han- 
nibal, Liberty, Moberly, Norborne, 
Orrick and St. Louis (three cold stor- 
age warehouses), all in Missouri; 
Cozad, Elm Creek, Hastings, Lex- 
ington, Odessa, Omaha, Platte River, 
Schuyler and Wills g “wad all in 
Nebraska. AS ¢ 

alo, 


Minimum 1952 Wheat Support $2:17 Bu. 


WASHINGTON—The U.S. Department of Agriculture announced that 
1952 wheat will be supported at a national average of not less than $2.17 
bu., which is 90% of July 15, 1951, wheat parity of $2.41. If the wheat parity 
price as of July 1, 1952, is higher, the support level will be increased to reflect 


90% of parity at that time. 
. 


Freight Absorption Proposal Studied 


WASHINGTON—An amendment to Office of Price Stabilization regula- 
tions that would remove the current freight rate absorption requirement for 
the feed, milling and grain industries is now being studied. It was indicated 
that the proposal appears satisfactory to the industries involved. 


| 
a | Joe Brooks...24 New Products. ..10 
| Convention Calendar..............32 
Index to Advertisers..............59 
| Feed Markets in Detail...........54 
| Wisconsin Nutrition School... .....17 
| 
bg 
4 
| 


FEEDSTUFFS 


Weekly by 
THE MILLER PUBLISHING CO., 118 SO. 6TH ST., MINNEAPOLIS 2, MINN, 
(Telephone: Main 0575. All Offices Serviced by Bell System Teletype) 


EDITORIAL STAFF—Harvey E. Yantis, Editor; Carroll K. Michener, Executive Editor; 
Milten B. Kibistrum, Managing Editor; Martin E. Newell, Paul L. Dittemore, Wilfred E. 
Lingren, Associate Editors; George L. Gates, Market Editor; Frank W. Cooley, Jr., 
Roger Berglund, Donald Neth, Editorial Assistants. 

WASHINGTON REPRESENTATIVE—John Cipperly, 604 Hibbs Building, Washington, D. C., 


Telephone, Republic 8534. 
BUSINESS STAFF—H. J. Pattridge, President and ; Carroll K. Michener, Vice 
President; Wayne G. Martin, Jr., Vice President; Harvey E. Yantis, Secretary; Thomas 
A. Griffin, Business Manager; Edwin J. Hartwick, Circulation Manager; James G. 
Pattridge, Assistant Treasurer; Carl R. Vetter, Advertising Production Manager. 
BRANCH OFFICES—SOUTHWEST, Martin E, Newell, Manager, James W. Miller, Business 
and Editorial Assistant, 614 Board of Trade Building, Kansas City 6, Mo. (Tel. Victor 
1250); EASTERN STATES, Wayne G. Martin, Jr., Manager, George W. Potts, Assistant 
Manager, 114 E. 40th Street, New York 16, N. Y. (Tel. Murray Hill 3-3768); CENTRAL 
STATES, Don E. Rogers, Manager, Henry 8S. French, Editorial Assistant, 2272 Board of 
Trade Bidg., 141 W. Jackson Bivd., Chicago 4, Ill. (Tel. Harrison 17-6782); FOREIGN 
(Canada Europe), George E. Swarbreck, M 901 L den Bidg., Toronto 1, 
Ont, (Tel. Empire 4-5654). 
Correspondence bscriptions, oh. f address, etc., should be sent to Circul 
Minnespolis Minn ingle copies Bubscription rates: One year $4, two years $7, in the U. B., 
Read D anticipal chan, week: notice. 
Ank ry? this change. Feedstaffs accepts subscriptions only through its own 
offices; no subscription solicitors are employed or recognized. 


Entered as second-class matter Feb. 25, 1947, at the post office at Minneapolis, Minn., under the Act of Mar. 3, 1879 
of this issue is concentrated in the southeastern states 


The lied «¢ 


Minneapolis, Minn., U.S.A., September 1, 1951 


Future Prospects 


HE peripatetic Walter Berger, president of the American Feed Manu- 

facturers Assn., concluded an address he has given at three recent 
industry meetings with an interesting view on the future prospects of the 
feed industry. Here is what he says: 

“In looking to the future, it’s hard to foresee a real clear-cut picture 
for the feed industry. Any analysis of the outlook is tempered by a number 
of factors. One government agency is attempting to hold prices up through 
price support programs; another agency is attempting to hold prices down 
by price control; another agency is increasing wages so people have more 
money to spend, while Congress is appropriating 75 billion dollars or more 
this year for the government to spend. So, it’s hard to know where we're 
going. Still, we know that the feed manufacturing industry is putting out 
the greatest tonnage on record. We know that livestock and poultry feeders 
are producing at a new record pace. We are very hopeful for abundant 
feed supplies for the coming year. We are assured that the government is 
going to spend billions on defense production. Therefore, it looks like people 
will continue to have plenty of money to buy the end products of feed at a 
continuing high rate. 

“To me, these factors are too artificial to be any basis for feeling happy 
about the long-range outlook. However, there is one factor that every college 
research worker, every government research worker and every industry 
research worker can feel happy about. This is the marvelous improvement 
that has been made in swine and poultry nutrition in recent years. The re- 
search worker has developed the know-how, and the feed manufacturing 
industry has immediately carried it to every swine and poultry feed lot in 
the nation through more efficient feeds. To illustrate, look what has taken 
place in the Chicken-of-Tomorrow contest in three short years. This year, 
the average weight of the chickens was heavier in 10 weeks than it was in 
12 weeks three years ago. Feed conversion this year was 2.9 lb. of feed per 
pound of live weight at 12 weeks, compared to 3.46 Ib. of feed per pound of 
live weight in 1948. The same story can be told for turkeys, ducks and swine. 
Soon, we may discover some feeding miracle which will do the same thing 
for the dairy and beef producer. These are long-range factors that give me 
faith in the future of the feed industry, regardless of other circumstances. 
We need only to do a good job every day of seeing that up-to-the-minute 
knowledge of nutrition research is included in our feed production program, 
because today’s research will make tomorrow's feed.” 

Predictions always are risky and, as Mr. Berger says, there are more con- 
fusing factors lending uncertainty to the situation at this time than would 
usually be the case. Mr. Berger, however, expresses the basic strength of 
the feed industry when he relates the progress it has made in aiding feeders 
to reach more efficient and more profitable production. This is the primary 
reason for the industry's existence and growth. As long as such progress 
continues, the industry will have an increasingly important place in the 
agricultural picture. If a catastrophe of such magnitude should occur in 
the world that present social and economic standards are no longer accept- 
able guides, the feed business wpuld disintegrate along with all others. 
But there is no excuse for a pessimistic philosophy toward such things. The 
crystal ball always is too cloudy for the future to be seen with certainty, 
and this undoubtedly is all for the best. The world has been pulled through 
many a tough#pot, however, and there is no logical reason to assume that 
the present will finish it off. 

So, we ree with the precept that the feed business is basically sound 
and is worthy of faith in its future. As Mr. Berger says, “We need only to do 
a good job every day,” and the tomorrows will take care of themselves. 


average of more than three weeks’ 
extra pay to the employees’ regular 
earnings. 

The profit-sharing plan, he ex- 
plained, was voluntarily established 
by management 16 years ago. It al- 
lows employees to share in profits 
whenever Quaker Oats has a success- 


QUAKER EMPLOYEES GET 
PROFIT-SHARING CHECKS 


CHICAGO—Nearly $1 million in 
annual profit-sharing checks was dis- 
tributed recently to employees. of 
The Quaker Oats Co. at its Chicago 
headquarters and its plants, grain 
elevators and offices throughout the 
country. ful year. To date, they have shared 

The wage bonus, according to} a total of $10,270,536 over regular 
Donold B. Lourie, president, added an | pay. 


A FEEDSTUFFS 
FORMULA FEEDS: HOW'S BUSINESS? 
FEATURE 


Reports of formula feed demand reflected a spotty business picture this 
week, with drouth in some areas again a key factor in developments. Ex- 
panded buying was noted in the central states area, and an early upturn 
in sales was expected in the Ohio Valley and the Southeast. Recent declines 
in broiler feeds have discouraged forward feed buying. Turkey feed volume 
is holding up fairly well, although early marketing of birds has started to 
reduce sales somewhat in some sections. The government's index df whole- 
sale feedstuffs prices advanced 1.5 points to 238.6 and the feed grain index 


declined slightly to 241.2 in the week ending Aug. 29. (Ingredient market 


details on pages 54-56.) 


Northwest 


Formula feed demand has declined 
somewhat in the Northwest, although 
fair production schedules are being 
maintained by most manufacturers. 

Only slight interest in booking 
September supplies has been shown 
by dealers, and sales for prompt 
shipment have tapered off. The de- 
cline is regarded as a seasonal de- 
velopment, somewhat later than the 
usual late summer decline. August 
business, most manufacturers agree, 
will show a good increase over last 
August when volume figures are add- 
ed up. 

Current demand continues to center 
on all types of poultry feed, includ- 
ing chick, grower and egg mashes, 
with sales of the latter stimulated 
by strong egg prices. Turkey feed 
sales, while still relatively good, are 
beginning to taper off as more grain 
is being fed and early marketings of 
birds have started. 

Hog supplements are moving in 
fairly good volume, but dairy in- 
terest has slumped back again after 
showing signs of growing last week. 

Operations held at five days a 
week, although backlogs were re- 


' duced. Some plants were to operate 


Sept. 1 to enable a shutdown on 
Labor Day. 


Southeast 


With prospect of heavy fall feed- 
ing, southeastern feed manufactur- 
ers have an optimistic outlook for fu- 
ture feed business, but only a slight 
improvement in actual feed demand 
has been moted this week. 

Pastures are turning browner 
throughout Georgia and Alabama and 
to a great extent in the Carolinas, 
Mississippi and Tennessee. This has 
resulted in a slight upturn in for- 
mula feed sales which should be in- 
creased unless there are general rains 
very soon. Most dairymen and cattle- 
men are squeezing the last ounce out 
of their pastures, hoping it will not 
be necessary to go all-out in their 
purchasing of formula feeds. 

Broiler prices are off 1@1%¢ Ib., 
which has a depressing effect upon 
advance bookings for formula poultry 
feeds. With no appreciable change in 
the total cost of feed ingredients, the 
chick-feed ratio is poorer. However, 
chick placements continue at a heavy 
clip. Although demand for manufac- 
tured poultry rations is below that of 
the same period last year, poultry 
feed production continues the main 
support of southeastern mill opera- 
tions. 

Reports indicate that most mills are 
now operating five days a week but 
in many instances are having to lay 
off shifts during the week. 

With crop reports over the country 
indicating bumper harvests, south- 
eastern feed manufacturers are ex- 
pecting to capitalize upon pressures 
to be brought about by heavy pro- 
ductions of feed ingredients coming 
upon the market simultaneously. Fol- 
lowing this thinking, most mixers are 
staying close to shore and not making 
forward bookings at this time. The 
progress of the Korean peace talks 


has had little effect upon southeast- 
ern buying demand either by the con- 
sumer or the manufacturer. 

Fishing off the southern coasts has 
become poorer and the supply of fish 
meal tighter. Peanut meal is now be- 
ing sold on the basis of scarcity due 
to extremely small government re- 
leases of peanuts. The August and 
first half September potential pro- 
ductions of cottonseed oil meal have 
been well taken up by the export 
trade and to some extent by domestic 
feed manufacturers. Peak production 
will not get under way until about 
the middle of September, and most 
southeastern buyers are willing to 
await the results of this before mak- 
ing commitments on new crop meal. 

Soybean oil meal is in a tight posi- 
tion at southern producing mills but 
there is still sufficient tonnage to take 
care of the slow demand from feed 
mixers. New crop production will get 
under way at mills in the Mississippi 
Valley and the deep South during the 
last half of September. 


Central States 


Formula feed sales in the central 
States area are rebounding this week, 
following a lull which has extended 
over the last three periods. 

Feed manufacturers say their order 
backlog is swelling from around three 
days a week ago to as much as a 
week now. Mixers find it difficult to 
explain the resurgence of orders, 
just as the recent slack demand was 
somewhat of a mystery. 

The most plausible comment is that 
the harvest is pretty near wrapped 
up for most crops, and the farmers 
now are finding time to come to 
market to take on feeds. 

Operations of most manufacturers 
still are at a full five-day week, al- 
though the overtime work which was 
usual earlier in the summer has not 
been resuraed yet. Prices of most 
feeds are holding about level. 

Poultry feeds are drawing the 
heaviest demand, along with turkey 
feeds. Turkey growers are taking a 
great volume of feeds this year to 
care for the record crop. 

Hog feeds also are moving in good 
volume, although dairy and cattle 
feeds remain in the summer doldrums. 
However, the feed manufacturers al- 
ready are turning their attention to 
cattle feed business, since this is 
the time when cattle are booked for 
future shipment. 


Ohio Valley 


The feed situation in the Ohio Val- 
ley this week presented a somewhat 
mixed picture, with demand described 
as only fair, yet with the prolonged 
drouth having deprived farmers of 
virtually all of their customary late 
summer pasturage. The Ohio Valley 
region has been hit hard by the 
drouth, which has prevailed for more 
than a month. August rainfall of 
less than .25 in., compared with a 
norm of more than 3 in. for the 
month. Showers over much of the 
area this midweek came too late to 
improve the crop situation. 

As a result, it is estimated Ohio’s 


(Continued on page 59) 
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Robert E. Sterling, 
Former Feedstuffs 
Executive, Dies 


KANSAS CITY—Robert E. Ster- 
ling, chairman of the board of the 
Miller Publishing Co., manager of its 
Kansas City office and editor of The 
Northwestern Miller until his retire- 
ment in 1949, died Aug. 29 at St. 
Luke's Hospital in Kansas City at the 
age of 75. 

He was chairman of the board 
when the firm established Feedstuffs 
in 1929, and he played a part in get- 


Robert E. Sterling 


ting the new publication started. In 
addition to his work on that publica- 
tion and on The Northwestern Miller, 
he also was active editorially in two 
other publications of the firm, The 
American Baker and Milling Produc- 
tion. 

His father was John Sterling, a car- 
riage builder, millwright and milling 
engineer, who invented and manufac- 
tured milling equipment and built 
many mills in the Midwest. He was 
an early day subscriber of The North- 
western Miller and, for a time, an 
advertiser. 

Robert, the eldest son, joined the 
Miller Publishing Co. as a correspond- 
ent in 1898 when he was a circulation 
solicitor for the Kansas City Times. 
Several months later when the trade 
journal publishing firm opened a 
Kansas City office he was put in 
charge at a salary of $15 a week. 

Grew with Industry 

The milling industry in the Kansas 
City area then was in the beginning 
of its spectacular growth, and Mr. 
Sterling's career as correspondent, ad- 
vertising salesman and finally editor 
grew with it. In 1924 he joined with 
other members of the staff in the pur- 
chage of a controlling stock interest 
in the Miller Publishing Co., and from 
that time until his retirement he was 
editor and board chairman. 

For many years he was secretary 
of the Kansas City Millers Club and 
the Kansas City Flour and Feed Club. 
He rarely missed a meeting of the 
Millers National Federation, and in 
1951, when illness prevented him from 
being at the session, he was given a 
special greeting for his service to the 
industry. 

His civic activities extended to 
membership in the Kansas City Zon- 
ing Board, agricultural vice president 
of the Kansas City Chamber of Com- 
merce and to membership in numer- 
ous other business and community or- 
ganizations. 

Mr. Sterling was born at Girard, 
Kansas, July 17, 1876; spent his boy- 
hood at Sparta, Il., Winfield, Kansas, 
and Le Mars, Iowa, and completed 
high school at Le Mars in 1894. He 
worked for a time as reporter and 
subsequently local editor of the Le 
Mars Daily Sentinel, before moving to 
Kansas City. 

In 1906 he married Anna Marie 


Kirk of Kansas City. She died in 1918. 
Of their two daughters, Mrs. Anita 
Kasson of Kansas City survives. Ruth 
Kirk Sterling died in 1949. 


NEW GRAIN LOST 
SMITHFIELD, NEB.—The Farm- 
ers Elevator here recently was de- 
stroyed by a fire in which more than 
25,000 bu. new wheat also were lost. 
The elevator’ is leased by the B. C. 
Christopher Co., Omaha. 


200 ATTEND ST. LOUIS 
CLUB’S SUMMER OUTING 


ST. LOUIS—Some 200 members 
and guests turned out Aug. 21 for the 
annual midsummer outing of the St. 
Louis Milling and Grain Club. The 
outing was held at the Sunset Coun- 
try Club. 

The guests included more than 50 
out-of-town representatives of the 
grain, flour, feed and seed trades from 
Chicago, Louisville, Minneapolis, Kan- 
sas City, Cincinnati, Cedar Rapids, 
Decatur and many points in Missouri, 
Illinois, Iowa and Wisconsin. 

Sixty-seven golfers took part in the 
golf tournament held in the afternoon. 

James L. Young of the Norris Grain 
Co., president of the club, intro- 
duced and welcomed the guests at the 
dinner following the afternoon’s ac- 
tivities. He stressed that the meeting 
was one of the efforts of the local 
trade to expand relations with the 
trade territory. 

Sixty prizes were furnished by the 
local trade and some of the out-of- 
town members of the club. These were 
given as golf and attendance prizes. 

A silver tea and coffee service, con- 
tributed by members of the Mer- 
chants Exchange of St. Louis, was 
presented at the dinner to John H. 
Wack of the Wabash Railroad, who 
is retiring after more than 40 years 
of calling on the grain trade in St. 
Louis. Mr. Wack was also elected to 
honorary membership in the club. 

The following were approved for 
membership in the club: Harold C. 
Banks, Terminal Grain Co., St. Louis; 
Sherman L. Levin, Continental Grain 
Co., St. Louis; Lyman D. Ketchum, 
Staley Milling Co.; Clark C. Waters, 
Frank J. Farnen & Co., St. Louis; 
Samuel Hassell, Illinois Grain Ter- 
minals Co., Chicago; Henry Easter- 
day, Nickel Plate Railroad, Chicago. 


Joseph E. Nelson 


JOINS CENTRAL FEED SUPPLY— 
Joseph E. Nelson, recently retired as 
manager of the animal feed depart- 
ment of Armour & Co., Chicago, has 
become associated with John M. Mel]- 
ville in Central Feed Supply, 327 8. 
La Salle St., Chicago. Prior to his 
retirement July 14, Mr. Nelson had 
served with Armour & Co. for 438 
years and is widely known to feed 
men throughout the nation. He and 
Mrs. Nelson returned last week from 
a 6,000-mile tour of the mountain 
national parks. Central Feed Supply 
handles a complete line of feed in- 
gredients on a brokerage basis. 
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CENTRAL MILLS’ VISITORS—Major Charles A. Brooks, director of Brooks 


(Mistley) Ltd., on the left, 


and Eric Norman Greer, 


research chemist, 


Research Association of British Flour Millers, second from the left, were 
in the group of eight Britons who recently visited the Dunbridge, Ohio, plant 
of Central Mills, Inc. Above they are shown with Donald E. Merrick, Central 
Mills plant manager, second from the right, and John Bowman, a nearby 
farmer, during a tour of alfalfa operations on the Bowman farm. 


Alfalfa Operations Amaze Britons 


DUNBRIDGE, OHIO — Eight of 
Great Britain's agricultural leaders 
who visited America for a four week 
grain-prdcessing survey, shook their 
heads and stared with blank amaze- 
ment at the methods of dehydrating 
alfalfa at the Central Mills, Inc., 
plant in Dunbridge, Ohio. 

“It's just astounding,” muttered Maj. 
Charles A. Brooks, director of Brooks 
(Mistley) Ltd., and vice president, 
National Association of Corn and 
Agricultural Merchants, Great Brit- 
ain, and Eric Norman Greer, research 
chemist, Research Association of 
British Flour Millers, nodded agree- 
ment, while watching forced gas 
flames drying the alfalfa. Later Maj 
Brooks added, “I'd be afraid of the 
insurance for this place.” 

Before seeing the full processing 
at the Central Mills Dunbridge plant, 
the British experts, under the guid- 
ance of Donald E. Merrick, plant 
manager, stopped at the John Bow- 
man farm on Sugar Ridge Road, and 
followed the alfalfa cutting, drying 
and storing operations, watching with 
keenest interest while the alfalfa was 
combined and loaded into trucks on 
the Bowman farm. 

They asked many practical ques- 
tions concerning the dehydrating 
processes, and expressed interest in 
other major grain operations. Of 
chief concern were the methods used 
for successfully drying and storing 
grain harvested with combines, in- 
asmuch as the British are rapidly 
changing over to harvesting with 
combines since the war. Their prob- 
lem is declared greater than ours 
because of the higher percentage of 
humidity in Great Britain through- 
out the year. 

“We could never depend on weather 
being as nice as it is today,” George 
H. C. Amos said to J. B. Wilson 
while on the Wilson farm. “There- 
fore, we must move our grain under 
cover quickly or it might be moist- 
ened in the process.” 

Albert R. Graf, technical consult- 
ant, U.S. Department of Agriculture, 
visited the Central Mills’ Dunbridge 
plant with the Britons. 

Sponsored by Economic Coopera- 
tion Administration agriculture of- 
ficials, the British group came to 
America hoping to learn how to meet 
acute drying problems. It was sug- 
gested that they breed wheat varieties 
having a stiffer straw and which 
could stand in the field longer and 
dry more thoroughly with less danger 
of being beaten into the ground by 
storms. They not only were astounded 
by the grain processes shown to them 
but were also amazed at the amount 
of mechanization on American farms. 

The group of Britons included: 
Harold G. Lambert, assistant secre- 
tary of the Ministry of Agriculture, 
division of crops, feeding stuffs and 


subsidiaries; Archie Lawrance, Minis- 
try of Agriculture, marketing officer 
and joint secretary of the working 
party; Nelson Sizer, chief engineer, 
Ministry of Works; Major Brooks, 
director, Brooks (Mistley) Ltd., vice 
president National Association of 
Corn and Agricultural Merchants, 
member of the board, Institute of 
Corn and Agricultural Merchants, 
and governor, Royal Agricultural 
Society of England; Herbert Hollin- 


‘rake, land commissioner, Ministry of 


Agriculture; Eric Norman Greer, re- 
search chemist, Research Association 
of British Flour Millers; Hugh C. 
Falconer, chairman, Border Agricul- 
tural Executive Committee, vice 
chairman, British Wool Marketing 
Board; and George H. C. Amos, Minis- 
try of Food, deputy director of home 
grown cereals. 


_> 


VIT-A-WAY OPENS NEW 
FT. WORTH WAREHOUSE 


FORT WORTH—Opening of a new 
10,000-sq. ft. Fort, Worth warehouse 
and distribution pbdint has been an- 
nounced by Leo Potishman, presi- 
dent of Vit-A-Way, Inc., manufac- 
turer of Vita-A-Way livestock forti- 
fier. 

The company, which maintains its 
general offices in Fort Worth and its 
Texas manufacturing plant at Deni- 
son, has taken this move as a con- 
venience to accounts bringing trucks 
into the Fort Worth area, officials 
said. 

The warehouse is located off N. E. 
28th St., south of the Rock Island 
Grain Co. elevator. John Garrett will 
be in charge of the new warehouse. 


HERRING FIRM JOINS 
BROKERAGE GROUP 

KANSAS CITY—Herring Sales Co., 
Kansas City, has announced that it 
has officially joined in a working 
agreement with the feed ingredient 
brokerage group which is composed 
of the Newsome Commission Co., 
Minneapolis; D. C. A., Inc., Chicago; 
T. D. F. Co., Buffalo, and Charles J. 
Koelsch Grain Co., Inc., Boston. 

Wayne Herring is head of the Kan- 
sas City firm, and he is assisted by 
Charles Shippee and Paul Smith. 
Offices are located at 448 Board of 
Trade Bidg. 


GRAIN FIRMS MOVE 

DECATUR, ILL.—The Tabor Grain 
& Feed Co. and the Sullivan (Iil.) 
Grain Co. have moved from Sullivan 
to Decatur. Both firms are headed by 
Purvis F. Tabor. The Tabor company 
handles grain and grain products and 
the Sullivan firm is in charge of  op- 
erating country elevators. 
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5,000 on Hand for Opening of 


Honeggers’ New ‘Pig Poppery’ 


FORREST, ILL—More than 5,000 
farmers, arriving in 1,600 automobiles 
and 75 privately owned airplanes, 
came to the Honeggers’ & Co. 400- 
acre experimental farm near here 
Aug. 30 to witness the launching of 
Honeggers’ “Pig Poppery.” 

The development is a pig “hatch- 
ery” through which started pigs are 
produced and sold to feeders at eight 
to ten weeks of age, weaned and vac- 
cinated against disease, very much 
like baby and started chicks are sold 
by chick hatcheries. The system is 
claimed by some authorities to be 
the most revolutionary method of 
swine production ever known. 

In commenting on the development 
of pig hatcheries, Honegger officials 
pointed out that an official spokesman 
for a group of Midwest farm papers 
says pig hatcheries are one of the 
biggest developments in animal agri- 
culture in many decades 

Flying Farmers of the Midwest 
held a special field day at the test 
farm in connection with the opening 
of the “Pig Poppery,” and many other 
farmers inspected the operations at 
the farm. 

Honegger officials said their pig 
hatchery will produce a pig an hour 
the year around. 

Visitors saw how only three men 
can handle up to 1,000 pigs from far- 
rowing to sale at 10 weeks, how one 
can separate several sows and their 
litters in a matter of seconds without 
difficulty and how one man can cas- 
trate hundreds of pigs in a short time. 

The farrowing house at Honeggers’ 


' pig hatchery is equipped with show- 
| ers, so that a sow, upon entering, is 
\ given a bath containing benzene hexa- 
| chloride to destroy external parasites, 
and she gets another bath when she 
leaves after her pigs are born. 
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The pig brooders are heated by 
radiant heat—hot water pipes imbed- 
ded in concrete. In the summer the 
brooders can be cooled by forcing cold 
water through the pipes. The farrow- 
ing house is lined with glazed tile, and 
has forced draft fan type ventilation. 

On the range, a new style fencing 
system is employed to rotate sows 
and litters. 

Sam R. Honegger, Honegger board 
chairman, pointed out that new 
feeding methods developed in the past 
three years and proven in colleges 
have tie ability to reduce baby pig 
loss by at least 50% on the average 
farm, increase materially the rate of 
daily gain and cut by at least one 
fourth to one third the total amount 
of feed required per pound of gain. 

Mr. Honegger says that the new 
feeding methods could mean at least 
20 to 30 more pounds of pork for 
every man, woman and child in 
America. 

Under the hatchery system of pro- 
duction, a sow will produce three lit- 
ters of pigs a year instead of the 
customary two litters. The sanitary 
conditions and highly scientific meth- 
ods of feeding both sows and pigs 
reduce pig mortality to almost the 
vanishing point. Honeggers’ hatchery 
is equipped to handle 24 sows at a 
time, which will produce an average 
of one pig an hour throughout the 
year. 

The young animals will be sold 
within a nearby radius, and already 
the demand seems likely to outstrip 
production many times. 

The pig “hatchery” is only one of 
the many Honegger facilities scat- 
tered between Fairbury and Forrest. 
The company operates a modern 
push-button formula feed mill, a chick 
hatchery which specializes in White 
Leghorn purebred laying stock, lay- 
ing flocks to supply hatching eggs, 
an egg grading and buying station 
and experimental pens to test Honeg- 
ger formula feeds on poultry, turkeys 
and swine. 

Frank Honegger is vice chairman 
of the board, and Ben A. Roth is 
president of the company. 

The huge crowd which attended the 
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opening Aug. 30 was treated to a 
pig barbecue luncheon, and soft drinks 
of all kinds were available at a num- 
ber of places on the tour of the farm 
and the feed mill. 

Honeggers’ & Co. recently pur- 
chased the only hotel in Farbury and 
renamed it Honegger House. Its of- 
fices occupy the top floor of the hotel, 
which was remodeled into a system 
of private offices for the executives 
and a large —— office. 


Advisory Group 
Studies Stand-by 
Turkey Price Order 


WASHINGTON — The Office of 
Price Stabilization’s turkey industry 
advisory committee met here this 
week to discuss a stand-by price ceil- 
ing order for turkeys. 

In connection with the turkey order 
discussion, a marked difference of 
opinion has been noted regarding the 
need for such a regulation. In some 
quarters of government, there is a 
feeling that the major problem of the 
industry by late winter may be one 
of price support rather than ceilings. 
This opinion is the result of the in- 
dicated heavy production of turkeys 
this year. 

OPS officials not in complete agree- 
ment with this opinion, say that any 
radical change in the domestic or 
world situations could push turkey 
prices above the legal minimum ceil- 
ing level of about 40¢ lb. as indicated 
by Aug. 15 report on farm prices 
and parity. Another influence is that 
of red meat, which may pull poultry 
and turkey prices to higher levels 
than their production ordinarily 
would justify. 

The turkey order which is being 
studied would be a stand-by regula- 
tion ready for use if the price line 
should bulge seriously.’ 

Meanwhile, along the whole poul- 
try front, U.S. Department of Agri- 
culture officials doubt that any of the 
industry’s commodities will come 
within price control scope this cal- 
endar year, and there is some fear 
that heavy production and sagging 
prices May open up a support prob- 
lem as the year ends. 


prompt, dependable service 


Farm Prices 
Decline; Parity 
Ratio Unchanged 


WASHINGTON—The U.S. Depart- 
ment of Agriculture reports that 
prices received by farmers for agri- 
cultural commodities declined in the 
month ended Aug. 15. The index of 
prices received by farmers was 292 
on Aug. 15, compared with 294 a 
month earlier. 

The index of prices paid by farm- 
ers for equipment and services was 
282 on Aug. 15, the same as a month 
earlier. The parity ratio remained at 
104, the same as on July 15. 

Aug. 15 parity prices were as fol- 
lows (prices are per bushel unless 
otherwise stated): 


Aug. 15, July 15, Aug. 15, 
1951 1951 1950 
Cotton, Ib $0.3385 $0.3385 $0.3125 
Wheat 2.41 41 2.23 
Corn 1.75 1.75 1.62 
Butterfat, Ib 767 767 -715 
Milk, wholesale, 
ewt 4.79 4.79 4.46 
Barley . - 1.52 1.52 1.48 
Cottonseed, ton .73.60 73.60 67.90 
Flaxseed ee 4.71 4.71 4.41 
981 -981 -960 
Rye 77 1.77 1.72 
Sorgh. grain, ewt. 2.97 2.90 
Soy beans 2.82 2.58 
Beef cattle, cwt. .19.80 19.80 17.50 
Chickens, live, Ib 313 
Eggs, doz. .... 628 -528 -515 
Hogs, cwt. ......3 1.30 21.30 19.40 
Lamba, cwt -+- 21.70 21.70 19.30 
Veal calves, cwt..22.10 22.10 19.70 


Average prices received by 
ers: 


Aug. 15, July 15, Aug. 15, 
1951 1961 1950 
ere $2.05 $2.05 $1.97 
Rye .. 1.46 1.55 1.25 
Corn 1.65 1.63 1.44 
Oats 759 -783 706 
Darley 1.17 1.17 1.12 
Sorgh. grain, cwt. 2.09 2.09 1.88 
Hay, baled, ton. .20.40 20.20 20.20 
Cotton, Ib. 3460 3911 -3695 
ton .69.10 78.00 70.90 
2.71 2.86 2.42 
3.11 3.17 3.35 
21.20 20.80 21.70 
Beef” cattle, cwt..29.10 29.00 24.30 
Veal calves, cwt .32.60 32.50 27.40 
Sheep, cwt 15.00 15.50 11.10 
Lambs, cwt 9.80 30.20 25.00 
utterfat, Ib. .. 685 688 603 
Milk, wholesale, 
oss 4.29 3.77 
Chie kens, live, Ib. .260 .254 
Turkeys, live, Ib. 353 353 .338 
Eggs, doz me 7 466 .380 


RALPH S. TRIGG TAKES 
DEFENSE AGENCY POST 


WASHINGTON The Defense 
Production Administration has an- 
nounced the appointment of Ralph 
S. Trigg of Albuquerque, N.M., as 
deputy administrator in charge of the 
Office of Program and Requirements. 
Mr. Trigg formerly was administra- 
tor of the Production and Marketing 
Administrat'on and president and 
member of the board of directors of 
the Commodity Credit Corp. 

In his DPA post, he succeeds Mel- 
vin L. Anshen, who has been acting 
deputy administrator since June. Mr. 
Anshen remains as assistant deputy 
administrator. 
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More than any other single factor, it is 

quality that makes a brand famous — quality the 
customer can rely on, quality that never varies. 
Such is the case with Small’s Dehydrated Alfalfa 
Meal. Many experienced feed buyers know that 
Small’s Dehydrated Alfalfa Meal is processed, 


stored, tested, blended and shipped with that 
extra care that insures top quality. That’s why 


the Small brand is First Choice with discriminating 


buyers; that’s why more of the Small brand goes 
into famous brands of formula feeds than 


any other dehydrated alfalfa meal. 


DEHYDRATED ALFALFA MEAL 


THE W. J. SMALL COMPANY, INC. 


7200 OAK STREET KANSAS CITY, MISSOURI! 
SALES Division 
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started. 


$1.000; Bruce Milling 


$100; Burrus Mills. 


Batchellor’s, Inc., Sioux Falls, 8.D., $50; Pacific Molasses Co., Ltd. San Francisco, 
N.Y., $1,000; $2,000; Pacific Processing Co., Los Angeles, 
Louis, $2,000; $1.000; J. P. Parks Co., Kansas City, $2,- 


Waukegan, Il, 000; Pay Way Feed Mills, Inc., Kansas City, 


City, $350; Peterson-Biddick Co., Wadena. Minn., 


ansas 
Inc., Dallas, $100; Chas. Pfizer & Co., Inc., Brooklyn 


Climbs to Total of $132,400 $500; | $3,000: ‘Bes Ce. Kansas = 


Cameron Feed Mills, North Little Rock, $1,000. 


$3,000 Pillsbury Mills, Ine Minreapolis, 


i t mmi Ark., $500; Central Soya Co., Ft. Wayne, Quaker Oats Co., Chi 0, $5,00 
The fund for the National Feed | industry co! ttee in setting up the Ind. $2,500; Chase Bag Co., Chicago, $2,000; ian See Go oo $ 38.000. se 
Technology School continues to grow. | plans. H. K. Gochran Co., Little Rock, Ark., $200; | Ryde & Co., Chicago, $200. cited 
An additional $3,350 has been added Contributions to the feed mill fund —y goo & Sons, Springfield, $100; 
4 ,000; arry Co., St. | ; n ristill ; 
to the total during the past fortnight, | in the past fortnight are shown in the | (:»-umers Cooperative Assn., Kansas City. | Schults-Baujan & Ge. Sescdsewh, ae 
according to a report from the com- , , $2,000; Cooperative Grange League Federa- | $1 000; Schreiber Mills, inc., St. J 
. bi h “ f llecti h table below. Donations should be sent tion Exchange, Buffalo, $1,500; Commercial $1,000; Security Mills, eeoutine +o anal Mo.. 
mittee in charge of collecting the | to Maurice Johnson, Feed Technology | solvents Corp., Terre Haute, Ind., $2,000; | 000; Shawnee Milling Co., Shawnee, Okla. 
contributions from the feed industry. | School Advisory Committee, Staley | Co" Mills, Salina, Kan- 
. 000; Chas. . Co $2, ; sas, $260; W. J. & ll Co., N - 
The total of donations now stands | Milling Co., Kansas City 16, Mo. Cooper Oo, sas, $500; Southland Cotton on 
at $132,400, which is still some dis- Co ander-Larabee operative ills, 3altimore, d., 000, Texas, $200; Southwest Cooperative Whole- 
. mm. and Crete (Neb.) Mills, $1,000. sale, Phoenix, Ariz., $250; Spartan Grain & 
tance from the ultimate goal of $200,- Archer - Daniels - Midland, Dannen Mills, Inc. St. Joseph, Mo., $1,- | Mill Co., Spartanburg, 8.C.; $500; Spencer 
000 needed for construction and fur- Kansas City and Minne 000; Darragh Oo, Little Rock, Ark. $600; Kellogg & Sons, Inc., Buffalo, $1,000; Staley 
George H. Davis, Kansas City, $500; Dawes Milling Co.. Kansas City, $2,500: Sto 
~ ‘College oy $2,000 | Mrs. Co., Chicago, $500; y Grain Co., Mountain Grit Co., Lithonia, Ga., $250 
sas State ‘ollege, where the fee y Topeka. Kansas, $200; Dreyer Commission set Feed & Grain Co., Buffalo, $200: su- 
ge Dow Chemical Co., Midland, Kansas City, $200; Doughboy Indus- perior Feed Mills, Oklahoma City, $1 500 
technology course is being established. Mich. 5 ae - 
co 500 tries, Inc., New Richmond, s., $500. Topek y 
peka Mill & Elevator Co., Topeka, Kan- 
However, the present figure exceeds | Farmers Cooperative Acen.. Rudy Eschenheimer Co., Chillicothe, Mo., | sas, $500; The Tommy Thompson Co., Ft. 
$300; John W. Eshelman & Sons, Lancaster, Worth, Tex $50 
by a substantial margin the amount Brewster, Kan 
. : ’ BOB. cccccces 200 | Pa, $1,000; Elk Valley Alfalfa Mills, In Ubiko Milling Co., Cincinnati, $500; United 
necessary to get the project firmly | Fox Co., Newfield, NJ....... 250 Ne eee - Mineral Co., Omaha, $500; United Co-op- 
armers rs. ugar Assn., Sag- erati 
Nopeo Chemical Co., Harri- inaw, Mich., $500; Farmers Mutual, Inc., $100; Ultra kate ie. 
Architects are now at work draw- son, NJ. Ns aeipcang 8 han , 100 | Durham, NC., $260; Faultiess Milling Co., | 11), $500; Unity Feeds, Boston, $250; Uni 
ing the blueprints for the feed mill | Urbana (Ohio) “Mills Co... 300 aon Mills, = Worth, Texas, $1,000 
building and are working with a feed | Previously reported ...... «+» 129,050 | stuffs, Minneapolis, $100; days 3 Valley | $100; Vitamins, Inc., Chieage, $250; "Vitality 
Alfalfa Milling Co., Van Nuys, Cal., $50 Mills, Chicago, $1,000. 
Total ........ $132,400 | Gclien ‘Haste, Muling cal. | Hiram Walker & Sons, Detroit, $500; 
SEARCH ag , $250. Gooch Feed Mills, Lincoln, Neb., and | W&terloo Mills, Waterloo, Iowa, $100; H. 
FOOD RESEARC Contributions previously reported | $10 000. J.T. Gibbons, Ine, | K- Webster Co., Lawrence, Mass, $1,000; 
are as follows: New Orleans, $200; The Glidden Co., Chi- | 7-..F- Welnmann Milling Co., Little Rock. 
LABORATORIES, Inc. : ; art. Greta Co., Temple, 
Philip B. Howk, Ph.D., President B & D Mills, Grapevine, Texas, $25; E. Honeggers’ & Co., Inc., Fairbury, lL, $1,- cisco, $1,000; Wilbur-Ellis Co., San Fran- 
Bernard L. Oser, Ph.D., Director 000; Hubbard Milling Co., Mankato, Minn., cisco, $250; Winters 
W. Bailey & Co., Montpelier, Vt.. $200; $750; Humboldt Elevator Mills, Humboldt. cisco, 250; yinterscheidt Grain & Feed 
rch © Analyses * Consultati William Lee Bailey, Topeka, Kansas, $100; Kansas, $200 Co., Seneca, Kanssa, $500; L. C. Worth 
@uppty Ce. Chicane; $1,000; Commission Co., Kansas City, $200. 
Write us about International Minerals & Chemical Corp., = 
FOOD CHEMICALS a H. KENSER Chicago, $1,000; —. Farm & Home Reg- 
ister, oines, NTER 
Tests for Safety Member Omaha Grain Exchange Kasco Mills, Toledo, Ohio, and Waverly, I gh s * 
N.Y., $2,000; Percy Kent Bag Co., Kansas —pP, S. ackne for 22 
Biological, Nutritional, Toxicological Studies FEED INGREDIENTS City, $1,000; Key Milling Clay Cen- ears an e ] f Pill — Mil 
for the Food, Drug ond Allied industries COARSE GRAINS ter, Kansas, $250; King Midas Feed Mills, y mp oyee o iisbury M1 Is, 
Minneapolis, $500; M. Db. King Milling Co., Inc., in Wichita and for the last 


48-14 33rd Street, Long Island City 1, N.Y. 


‘se Ind anapolis "350. 


$ 00 Without cost or obligation 
15: we will redesign your present 
letterhead and submit proof 
for your inspection -— Free 
Dies—prices on larger quan- 


1000 tities on request. 


Pittsfield, I $25; Max 


Roanoke, Va., $500. 
Buffalo, $1,000; 


Katz Bag Co., 
nine years superintendent of the 
ASKA Lauhoff Grain Co., Danville, 


Lederle Laboratories, American Cyanamid 
Co., New York, $5,000; Limestone Products for Ft. Worth to take a similar posi- 
Corporation of America, Newton, 


Lindsey, Robinson & Co., 
@ «© ENGRAVED susiness caros @ | 


m., $500; | Pillsbury grain elevator, is leaving 


N.J., $100; 


HEAVY RECLEANED 


+ reds busines Merck & Co., Rahway, N.J., $3,000; Merri- 

$g.00 mack Farmers Exchange, .. Concord, WHEATY BARLEY 

your own copy Genuine N H., $100; Harold A. Merrill, Kansas City, F. h F 

leather case sent free with PER $500 or Scrate eed 
Nutrena Mills, Inc., Minneapolis, $3,500; WRITE FQR SAMPLES 


each order shipment seven 500 National Alfalfa Dehydrating & Milling Co.. 


days ry O.K 
jays after your K Lamar, Colo., $300. 


Representing: 


Morris-McAdams Co. 


all animal protein products. 


tors and antibiotics. 


Vita-Master—A complete 


solubles and soybean oil meal. 


VITAMINS: Morris Brand A & D oils 
and dry, choline chloride, riboflavin, vi- 
tamin B.,, straight A oils, dry D,, Dry D,. 


TRACE MINERALS: Trace Miner- 


als for all feeding purposes from the 


CALCIUM CARBONATE: Manu- 
factured by the Georgia Marble Co. 


ANIMAL PROTEIN REPLACE- 
MENTS: Triple-Fifty — A dry, free- 
running blend of the best grade con- 
densed fish solubles on a base of ‘soy- 
bean oil meal. Fifty pounds added to 
one ton of feed is capable of replacing 


Sol-O-Meeno — A dry, free-running 
fish soluble supplement containing con- 
densed fish solubles, fish liver and glan- 
dular meal with B,, on a base of soybean 
oil meal. New improved Sol-O-Meeno 
has, in addition, unidentified growth fac- 


concentrate blended with condensed fish 


A MESSAGE TO 


The Harry C. Smith Co., Inc., offers 
a complete line of vitamins, trace min- 
erals and animal protein replacement 
products to the feed industry in the 
Mid-South. The company has been a 
leader in supplying chemicals to south- 
ern industries for 20 years, and we are 
proud to be able to participate in the 
fast growing livestock industry of the 


South. 


Our central location enables us to 
offer excellent service to the Mid- 
South on all our products. 


vitamin 


556 Suzette 


Omaha Cold Storage Co., Omaha, Neb., 


THE CLARK COMPANY : 150 Bank St. : Burlington 15, Vt. $200; Oyster Shell Products Co., 


Dinham-Seim Co. 


St. Louis. 572 Grain Exchange Bidz. - Mraneapelis 15, Mine 


FEED MANUFACTURERS OF THE MID-SOUTH 


Although the company is new to the 
feed industry, the feed industry is by 
no means new to us. Our vice presi- 
dent, Robert F. Sheahan, has been 
associated with the feed industry in 
the Middle West for 20 years., We have 
a staff of highly trained and experi- 
enced nutritionists and biochemists, 
who are available to help southern feed 
manufacturers with formulation or 
other feed problems. 


Let us serve you when you need 
feed materials other than grains! 


You will be welcome at our Hotel Peabody headquarters in Memphis 
during the convention of the Grain & Feed Dealers 


National Assn., September 9-11 


ARRY C. SMITH CO., INC. 


Memphis 1, Tenn. 
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Contributions to the fund for the National School of Feed Technology have 
reached a total of $132,400. This is still considerably short of the $200,000 
needed for construction of the model feed mill at Kansas State College, but 
it is more than enough to get the project under way. Contributions should be 
sent to Maurice Johnson, chairman, Feed Technology School Advisory Com- 
mittee, Staley Milling Co., Kansas City 16, Mo. 


tion with the Interstate Grain Co. 
He is a national director of the 
Society of Grain Elevator Superin- 
tendents. 
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JERSEE ize: 


with JERSEE VITAL-MIN - 
eeee 


Builders of Vitaminized and Min- 
eralized concentrates since 1922. 


WJERSEE 


OAT GROATS 
FOR SALE 


Packed in 100-Ib. bags 


WOOD'S GRAIN ano FEED CO. 


MOVILLE, IOWA 


MEDO GREEN 


BREML 


[GRAIN MERCHANTS | 
CORN + OATS + RYE | 
Gerstenberg & Co.| 


MEMBERS OF BOARD OF TRADE 
Board of Trade Bldg. Chicage 4 | 


ALFALFA MILLS, 
NEW BREMEN. 


PHONE —35 825 — | 


THE NAME 


QUAKER COMPANY BUYS 
POSSIBLE MILL SITE 


CHICAGO—The Quaker Oats Co. 
has purchased approximately eight 
acres of land near Stockton, Cal., 
for possible future expansion of its 
Ful-O-Pep livestock and poultry feed 
production, according to I. S. Riggs, 
manager of the company’s feed de- 
partment. The purchase price was not 
disclosed. 

While the plot was purchased with 
Ful-O-Pep expansion in mind, the 
company has no present plans for 
construction, Mr. Riggs said. 

Stockton was selected as a possible 
feed mill site because it provides a 
pivotal distribution center for central 
California, Mr. Riggs said. He said 
the purchase is part of The Quaker 
Oats Co.'s planning program to meet 
the needs of its growing feed business 
on the West Coast. 


PILLSBURY EXECUTIVE 
DIES IN CALIFORNIA 


LOS ANGELES—Clifford C. Hine, 
63, vice president and general man- 


‘| ager of the Globe Mills division of 


Pillsbury Mills, Inc., diéd recently 
at his summer home on Balboa 
Island. 

He served as a director of the 
Millers National Federation, was ac- 
tive in transportation organizations, 
was a director and vice president of 
the Los Angeles Chamber of Com- 
merce and was active in banking and 
insurance circles. 


WARD FEED CLOSES 
ITS BUFFALO OFFICE 


CHICAGO — Russell D. Ward, 
Ward Feed Co., announces the clos- 
ing of its Buffalo office as of Sept. 1. 

Jerry O'Keefe who has been man- 
ager of the Buffalo office, has re- 
signed to enter in business and form 
a new company with Robert Gray. 

Buffalo and eastern business wil] 
be served from the Chicago office of 
the Ward Feed Co. 
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ROLLED OATS 


(STEAMED ROLLED) 


The Finest Rolled Oats 
Money Can Buy 


Tower Brand is not a by-product. It is carefully milled from heavy 
white oats, uniformly sized, and steam rolled for extra digestibility. 
Why pay for hulls and fines? We invite you to compare Tower 
Brand with any other brand. Order a sample today. Mixed cars 


at straight car prices. 


Our Teletype number is: MP 477 


TOWER BRAND ROLLED OATS 
(Steam Rolled) 


ACE BRAND ROLLED OATS 
(Steam Kolled) 

WHOLE OAT GROATS 

STEEL CUT OAT GROATS 

GROUND OAT GROATS 


GLENWOOD FEEDING OAT MEAL 


FALCON BRAND PULVERIZED 
WHITE OATS 

STANDARD BRAND PULVERIZED 
WHITE OATS 


DAIRY BRAND COARSE GROUND 
OATS 


STAR BRAND PULVERIZED 
MIXED FEED OATS 
CRESCENT PULVERIZED OATS 
MIXERS’ PULVERIZED OATS 
EAGLE BRAND 8TEAM CRIMPED 
OATS 
OAT FEED (when available) 
STEAM ROLLED WHOLE BARLEY 
GROUND BARLEY 
HULLED BARLEY FLAKES 
(Max. 
GLENWOOD BARLEY (hulled) 
STAR HULLED BARLEY GRITS 
STEEL CUT DURUM WHEAT 


FRUEN MILLING COMPANY 


MINNEAPOLIS 5, MINNESOTA 


“ALL YOUR NEEDS IN GRAIN AND FEEDS” 


SUNSET FEED & GRAIN CO., Inc. 


#05 Dun Building, Buffalo 2, N. Y. 


Branch Office: Middletown, N. Y. 


FEED JOBBERS 


CANE FEEDING 
MOLASSES 


Agents for 
Pacific Molasses Co., Ltd. 
Albany Baltimore 


Distributors of 


Kellogg's Hominy Feed 

Hercules Dried Whey 

Hubinger (Keokuk) 
Corn Glaten Feed 

Calf Manna 

Stonemo Granite Grit Mi , 


SUNSET 


BRAND FEED 
(Anexclusively milk product) 
A rich and uniform source 
of Lacta Albumin and 


New 


@ WRITE US FOR FURTHER INFORMATION @ 


MILWAUKEE FEED & GRAIN CO. 
FEED MERCHANTS 
WE SPECIALIZE IN 
BREWERS GRAINS and MALT SPROUTS 


Phone Broadway 2-6289 
741 N. Milwaukee St. 


Teletype MI-167 
Milwaukee 2, Wis. 


Let’s Fill It Up! 
| 
Bra gs \ 
FRUEN’S TOWER BRAND | 
| 
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; 
vi CEREALS om | 
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ALFALFA SEED RELIEF—Plans to get flooded alfalfa reseeded are the 
subject of discussion of this group which met recently at St. Marys, Kansas. 


Left to right are E. A. Lindquist, 


Eureka Lake Alfalfa Co., Manhattan, 


Kansas; Allan Fulmer, Belvue, Kansas, farmer and local Production and 
Marketing Administration committeeman; Lloyd 8S. Larson, executive secre- 
tary, American Dehydrators Association, Kansas City; Earl Chapman, of 


the Kansas PMA Office, Manhattan; 


Wayne Sawyer, Jones Alfalfa Milling 


Co., Topeka, Kansas; Ted Thompson, Koelling & Thompson Dehydrating Co., 
Topeka. The meeting, organized by Mr. Sawyer, was held to inform farmers 
in the recently flooded Kaw River Valley on what relief was available to 
them through PMA funds for reseeding of alfalfa lands. The PMA assistance 
is expected to result in production of several thousand acres of alfalfa next 
year which otherwise would not be seeded. 


Illinois Feed Dealers Get Tips 


DON E. ROGERS 
Feedstuffs Editorial Staff 


| PEORIA, ILL. — Outstanding lead- 
' ers in the feed industry shared their 
| keys to successful business enter- 
| prises with about 200 feed dealers at 
: the eighth annual convention of the 
' Illinois Feed Assn. which met in the 
Hotel Pere Marquette here Aug. 26- 
28. The purpose was to keep the feed 
' industry abreast of the fast moving 
; times, and the theory was that what 
' is good for the industry is good for 
_ the individuals affiliated with it. 

A. J. McLoughlin, Arcady Farms 
' Milling Co., Chicago, spoke on show- 
' manship in selling feed and told the 
dealers how showmanship on the part 
- of the salesman gets atténtion, sells 
' a prospective customer and makes 

him remember to come back. 

Mr. McLoughlin listed 12 points 
around which showmanship in feed 
selling can be developed, such as mys- 
tery, realism, simplicity, life, motion, 
timeliness, pictures, color, conflict, 
sound, beauty and sex. 

He gave brief examples of how each 
of the points can be used in displays, 
sales talks and demonstrations to at- 
tract customer interest and close 
sales. Mr. McLoughlin modeled two 
of his points, life and color, by wear- 
ing a fire-wagon red shirt and canary 
yellow necktie. 

Knows His Product 

E. F. Dickey, Honeggers’ & Co., 
Fairbury, Ill., put over the point that 
in today’s competitive feed business, 
the successful dealer's responsibility 
is to know his product. 

“Today, formula feeds are scientific 
blends of many ingredients—proteins, 
grain by-products, drugs, vitamins, 


on Successful Store Operations 


minerals, trace elements,” he said. 
“Minute quantities of many ingredi- 
ents or drugs play a very important 
part in the performance record of in- 
dividual rations. Many extremely suc- 
cessful dealers are earning many, 
many times as much money as other 
dealers who are selling the same man- 
ufactured merchandise of the same 
brand. 

“The difference is that the success- 
ful dealer who is making the real 
money knows and understands his 
company’s various products and their 
proper usages. The other dealers who 
are not making money with the same 
products are still performing merely 
a warehousing function. They are not 
rendering a service consistent with 
the cost of the mark-up they take 
and consequently they find fewer and 
fewer takers as time goes on.” 

Servicing the Customer 

Servicing the feed customer was 
emphasized by L. W. Keller, Peter 
Hand Foundation, Chicago. 

“Pause for a moment,” Mr. Keller 
said, “and review some of your own 
experiences in stores and places of 
business where you trade. The gener- 
al attitude of the clerks, their knowl- 
edge of merchandise, their personal 
mannerisms, helpfulness and willing- 


that make a definite impression on 
you and are largely responsible for 
your continued purchasing at this par- 
ticular place of business. Knowing 
your reactions to these things, does it 
not seem reasonable to assume that 
the attitude of yourself and your em- 
ployees in the same respects get simi- 
lar reaction from your customers?” 
Mr. Keller listed four points of 
service a feed customer expects: 


Chicks Placed in 


Principal Broiler 


(In thousands) 


N.C. 


Week East'n Del-Mar- Shen. Chatham. North N.W. -—Totals—. 

ending Conn a. Valley Wilkes Georgia Ark. Texas 1951 1950 
June 16 299 3,429 812 546 2,307 1,138 1,153 9,704 7,224 
June 23 302 3,493 739 672 2,339 1,000 1,104 9,599 7,321 
June 30 362 3,321 758 614 2,261 1,080 1,129 9,525 7,307 
July 7 284 3,292 688 hal 2.265 1,071 1,067 9,208 7,447 
July 14 301 3,357 693 578 2,128 1,085 1,078 9,220 7,250 
July 21 286 3,298 716 568 2,028 1,213 1,006 9,115 7,044 
July 28. 280 3,172 673 506 1,936 1,103 993 8,663 7.185 
AMB. 295 3,172 654 603 1.974 1,065 1,010 8,663 7,085 
Aug. 11 234 3.264 664 434 1,863 1,027 896 8,432 7,179 
Aug. 18 298 3,066 603 521 1,748 935 791 7,962 7,287 
Aug. 25 2532 3,168 576 408 1,774 796 7386 7,759 7,162 


ness to help you buy are the things | 


Ar eas” 


1. He expects the dealer to know 
his feeds well enough to answer any 
and all questions about them. If his 
is an unusual problem, usually he 
will not be too perturbed if you don't 
know the answer, but tell him you 
will find the answer and let him 
know. 

2. He expects the dealer to be able 
to tell him how to use the feeds so 
that he may derive the most profits 
by feeding them. 

3. He expects courteous, prompt 
and efficient attention to his needs in 
a manner that is reassuring and 
pleasant. 

4. He will appreciate a place of pri- 
vacy where he can discuss problems 
pertaining only to himself and the 


| dealer without “hangers on” listening 


in on the conversation. 
Effective Feed Advertising 
W. T. Hays, Ralston Purina Co., 


| St. Louis, spoke on effective feed ad- 


| 
| 


vertising. He listed four basic rules 
of successful advertising: (1) Do 
enough; (2) do it continuously; (3) 
use the right media; (4) appeal to 
customer wants and offer benefits. 

Under the first rule, Mr. Hays said 
that responsible advertising and busi- 
ness counseling firms recommend an 
advertising budget equalling % of 1% 
of gross sales. Under the second rule, 
he cautioned dealers not to break 
continuity by being in-and-out adver- 
tisers. Keep trademarks before the 
public all the time, or people will for- 
get, he said. He cited a number of 
product brands that were well known 
a decade ago, but which are no longer 
remembered by a great many people. 

The right media, Mr. Hays said, are 
the trade journals which are read by 
the right dealers, the local newspa- 
pers which have a farm circulation 
and the radio stations which can prove 
large farmer audiences. Direct mail 
can be used where cost of other 
media is too high, he said, but its 
success is dependent entirely on a 
good mailing list, and it works best 
as a supplement to other forms of 
advertising. 

Under rule No. 4, Mr. Hays urged 
advertising needs or wants of custom- 
ers in the same ad on the theory that 
one or more of the items will draw 
him into the store where additional 
purchases probably will be made. 

Russell J. Knobel, John Knobel & 
Son, Freeport, Ill., told of his firm’s 
success in selling feed by radio. He 
suggested that firms write their own 
commercials and said that his com- 
pany even was voicing them via tran- 
scriptions to prevent mispronuncia- 
tion of ingredient names and technical 
terms by inexperienced radio an- 
nouncers. 

Store Displays 

The profitable use of store displays 
was discussed by Robert F. Deible, 
Jr, Dixie Mills Co., East St. 
Louis. Good displays should drama- 
tize and focus attention on the prod- 
ucts, he said. Every store has a “hot 
spot” where displays will do the most 
good and these spots should be care- 
fully selected. It will do no good to 
put a good display back in the corner 
where it will not be seen. 

Rules for good displays are: (1) 
They should attract attention, (2) 
create interest and (3) induce action. 
Mass displays of the same items, such 
as dog foods often induce buying in- 
terest simply by the large amount on 
display. Live displays, such as pigs 
and chickens always attract interest. 
Mr. Deible said that the proper use 
of displays can increase feed store 
sales 30% or more above normal. 


Selling Feed on Credit 
Selling feed on credit was ably dis- 


| cussed by H. Langdon Robinson, Fault- 


less Milling Co., Springfield, Ill. Man- 
ufactured feed is a volume, low mar- 
gin product and as such should be a 
cash item, Mr. Robinson said. It is 
not like furniture, hardware, etc., 


which have a 50% or greater mark- | 


up, due to high overhead and slow 
turn-over. The feedman does not need 
an expensive showroom, and he ex- 
pects to sell feed in quantity so that 
(Continued on page 53) 


Standard Buys 21 
Elevators; 2 New 
Executives Named 


KANSAS CITY—Purchase by the 
Standard Milling Co. of 21 country 
elevators from the Valley Grain Co. 


of Kansas City was announced this 
week by Paul Uhlmann, Sr., chair- 
man of the board of the Standard 
company. The move is the first ven- 
ture by the company into the coun- 
try elevator field. 

Coincident with this announcement 
it was revealed that R. Hugh Uhl- 
mann, vice president of the Valley 
Grain Co., has been named vice presi- 
dent of the Standard Milling Co., and 
E. G. O'Dowd has been appointed 
manager of the coarse grain depart- 
ment of the milling firm. 

R. Hugh Uhlmann has been as- 
sociated with his father in business 
since 1937. He served as treasurer 
of the Uhlmann Grain Co., then 
vice president of the Midland Flour 
Milling Co. prior to the formation of 
the Valley Grain Co. Mr. O'Dowd 
formerly was connected with the Mid- 
land Flour Milling Co. and is an 
officer in the Valley firm. 

Total capacity of the new stations 
is approximately 1,750,000 bu, and 
all are located in Kansas and Okla- 
homa. Standard already operates 
terminal storage of 7,500,000 bu. at 
Buffalo and Kansas City, and addi- 
tional grain storage facilities at four 


mills owned by the firm total 4,- 
100,000 bu. 
Dr. J. R. Couch 

Wins AFMA 
Research Award 

CHICAGO — Experimental work 
with biotin, insulin, lactose, folic acid, 
vitamin B, and antibiotics has 


brought the 1951 American Feed Man- 
ufacturers Assn. $1,000 annual award 
for the most outstanding contribu- 
tion to poultry nutrition research to 
a Texas A. & M. College scientist. 

Dr. J. Russell Couch, professor of 
poultry husbandry, biochemistry and 
nutrition at Texas A. & ML, was se- 
lected for the honor and monetary 
recognition by the Poultry Science 
Assn. at its 40th annual meeting at 
the University of Tennessee, Knox- 
ville, Aug. 27-31. Presentation of the 
award was made by Dr. C. D. Caskey, 
chairman of the AFMA Nutrition 
Council, at the annual banquet of the 
poultry science members. 

Dr. Couch was born in Grandview, 
Texas. He has degrees from Texas 
A. & M. in 1931 and 1934. He re- 
ceived his doctorate from the Univer- 
sity of Wisconsin in 1948. With the 
exception of his period of study at 
Wisconsin and five years in the US. 
Army, where he attained the rank of 
lieutenant colonel, Dr. Couch has 
been a member of the Texas A. & M. 
staff continuously since 1931. 

His research has contributed sub- 
stantially to knowledge of the effect 


of folic acid and vitamin B, in the 
nutrition and biochemistry of chick- 
ens. 

Dr. Couch is the fourth scientist 
to receive the AFMA award. The 
1950 winner was Dr. W. W. Cravens, 
University of Wisconsin. Dr. James 
McGinnis, Washington State College, 
was the 1949 winner, while Dr. H. R. 
Bird of the U.S. Department of Ag- 
riculture was the original recipient. 

CSC DIVIDEND 

NEW YORK—A dividend of 25¢ a 
share has been declared on the out- 
standing common stock of the Com- 
mercial Solvents Corp., payable Sept. 
28° to stockholders of record at the 
close of business Sept. 6. Previous 
payment was 25¢ a share on June 29. 
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items discussed in this department 
may be obtained by writing the 
Reader Service Department of: 


Ne. 2265—Chick 
Box 


The National Ideal Co. has an- 
nounced “the Premier Jet,” a chick 
box which the firm says meets space 
regulations of airlines, but “at the 
same time provides for oversize floor 
area. The product is made from cor- 


rugated board, and is one piece, ex- 
cept for cross partition and lid. 

The box, which is especially de- 
signed for air shipment, has sloping 
sides and ends and is easy to set up, 
with no staples except in the corners, 
the firm states. The company also 
makes several other models of chick 
boxes. For more details circle No. 2265 
on the coupon and mail to Feedstuffs. 


No. 2278—Pigment 
Factor for Broilers 


Whitmoyer Laboratories, Inc., has 
announced a new product, “San 


A reader service feature announcing the development of new and improved products, 
new services and new literature offered by manufacturers and suppliers. Claims made 
in this department are those of the firm concerned. Further information on any of the 
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Throl,” a cod liver oil with xantho- 
phyll and vitamin E added. The prod- 
uct was developed to provide the de- 
sired pigmentation by including the 
proper amount of xanthophyll in the 
broiler ration, the firm states. Xan- 
thophyll is the crystalline compound 
present in yellow corn, green grass 
and alfalfa, which largely accounts 
for the yellow coloring. 

When used at the recommended 
amount of 3% Ib. a ton of broiler ra- 
tion, the product will furnish the re- 
quired amounts of vitamins A and D 
plus pigmentation compound and vita- 
min E, the manufacturer states. The 
product can be added to commercial 
broiler mash or it can be used sup- 
plementary, It is available in 3% Ib. 
cans and in 5 gal. pails and drums. 
For more information, circle No. 2278 
on the coupon and mail to Feedstuffs. 


No. 2275—Pertable 
Sewing Machine 


A new portable sewing machine is 
being offered by Minneapolis Sew- 
ing Machine Co. Weighing less than 
50 Ib., the unit can be suspended 
from ceiling or from a pedestal. In 
the suspension model (shown in pic- 
ture), a cable suspension runs over 
the pulley and through a 4 ft. metal 


tube. It is adjustable by a counter 
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Please send me information on the following items (circle numbers) 


No. 2278—Pigment Factor for 
Broilers 
No. 2280—Sweet Barnlime 


balance which keeps the head in 
proper position. In the pedestal mod- 
el, a metal stand has a height ad- 
justment and swings in a complete 
circle. , 

The machine uses a standard two- 
thread, lock stitch and handles all 


bags, cloth, paper and muiltiwall. It 
will sew over wrinkles, bag gathers 
and other impediments, according to 
the manufacturer. For more informa- 
tion circle No. 2275 on the coupon 
and mail to Feedstuffs. ‘ 


Neo. 2280—Sweet 
Barnlime 


“Dairy-White” sweet barnlime is 
a new product manufactured by the 
Iowa Limestone Co. and marketed 
through dealers.-Developed in accord- 
ance with recommendations of the 
dairy husbandry industry, the prod- 
uct is “air-sized for an ideal blend 
of coarse and fine particles,” the firm 


Now It’s Easier ... 


We've gone further to make it 
easy for you to obtain additional in- 
formation about the new products, 
new services and new literature de- 
scribed in the Worth Looking Into 
department. Here’s all you have to 
do: 


(1) Clip out the entire coupon and 
return address card in the lower out- 
side corner ofthis page. 

(2) Circle the number of the item 
on which you desire more informa- 
tion. Fill in your name, your com- 
pany’s name and your address. 

(3) Fold the clip-out over double, 
with the return address portion on 
the outside. 

(4) Fasten the two edges togeth- 
er with a staple, cellophane tape or 
glue, whichever is handier. 

(5) Drop in any mailbox. 

That's all you do. We'll pay the 
postage. 

You can, of course, continue to use 
your own envelope or paste the cou- 
pon on the back of a penny postcard 
if you prefer. 

Whichever way you use, be as- 
sured we'll see to it that you get 
the additional information you want 


quickly. 
—The Editers 


states. It absorbs moisture, prevent- 
ing livestock slippage, and it reduces 
unpleasant barn odors. Containing 
more than 98% calcium carbonate, it 
acts as a soil-sweetening agent to 
further enrich the value of ‘manure, 
according to the manufacturer. 

The barnlime is harmless to ani- 
mals or humans, and its high calcium 
carbonate content makes it beneficial 
to livestock if taken internally, the 
firm says. A pamphlet with further 
information is available. Circle No. 
2280 and mail the coupon to Feed- 
stuffs. 


ANNUAL 


ERMATIONAL 
XPOSITION 
HIGHT SHOW 


indignapolis— 


Your exhibit at the International Dairy Exposition is displayed before 
key figures of the dairy industry. The World's Fair of the Dairy Industry 
attracts leading dairymen from America and abroad, who gather at 
Indianapolis to see and discuss the finest herds, latest dairy machin- 
ery, equipment, and feeding methods. ’ 
This is your opportunity to obtain valuable publicity for your feed- 
stuffs by exhibition and demonstration. 
Free admission at outer gote during entire week. 
Write to 139 E. Washington St., for catalog and list of premiums. 
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Harry K. Gerstle 


ALBUMINA SALES OFFICIAL — 
Harry K. Gerstle is treasurer of the 
Albumina Sales Corp., recently estab- 
lished in Chicago by the Albumina 
Supply Co., Inc., New York. The new 
office, which serves the Midwest area, 
deals in domestic and imported feed 
ingredients, primarily fish meal, fish 
scraps, fish solubles, fish liver oils, 
bone meal, liver meal and similar 
products. 


GRAY-O’KEEFE BROKERAGE 
FIRM FORMED AT BUFFALO 


BUFFALO—Gerald J. O'Keefe and 
Robert Gray have formed the Gray- 
O'Keefe Co. in Buffalo to operate as 
brokers of feed ingredients. In addi- 
tion to the brokerage business, the 
firm also will act as manufacturers’ 
agent on special feed items. 

Mr. Gray has been connected with 
the James H. Gray Milling Co., 
Springville, N.Y., for the past 17 
years. He began as a salesman in the 
field and later became nutritionist 
for the company and manager of one 
of the firm’s plants. Since the death 
of his father, James H. Gray, in 1946, 
Robert Gray has been buyer for the 
company’s six plants. 

Mr. O'Keefe also got his start in 
the feed business with the James H. 
Gray company prior to World War II. 
After service in the Navy, he attend- 
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Bulldog HAMMERMILL 


“‘Gradation of Grind Control”’ 


HAMMERMILLS, Inc. 
4728 W. Division St., Chicago 
"Phone Spaulding 2-9300 
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Distributed in Washington, 
Oregon, Montana, No. Idaho 
and British Columbia by 


LEO COOK CO. 


1202 American 
SEATTLE W 


410 Lewts Bldg. 
PORTLAND 4, ORE. 
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ed Rutgers University, taking a course 
in poultry husbandry. Later he en- 
gaged in the feed brokerage business 
in Kansas City and Buffalo, where 
he has been manager of the Buffalo 
office of the Ward-Steed Co. The 
Gray-O’Keefe organization will take 
over the equipment of the Ward- 
Steed office in Buffalo, which is being 
closed. 


NEW FATTENING YARDS 
SACRAMENTO — Lassen County's 
Honey Lake Valley now has its own 
market for hay and grain as the 
result of establishment of the Mapes 
Feeding Corp. yard at Litchfield, Cal. 
Julian Mapes, a director, says the 
corporation will be able to fatten up 
to 500 animals in its Litchfield yards. 
Local ranchers formerly had to ship 
their animals as far as Klamath 
Falls, Reno and the Sacramento Val- 
ley for pre-marketing fattening. The 
fattening yards are expected to serve 
an area within a 100-mile radius. 
Other directors of the corporation 
are Lowell Hardy, Clyde Backas, 

Donald Cady and Warren Briles. 
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(SINCE 1906) 


FARMERS FRIEND 


Trade Mark Reg. U. 8. Pat Off., April 30, 1907, No. 62380, Oct. 8, 1946, No. 424533 


all-purpose 


MINERAL FEED 


an economical source of high grade and well-balanced 


Contains important mineral elements blended with COBALT, MANGANESE, 
ZINC, BORON, IRON, COPPER, STABILIZED IODINE and other trace minerals 
im carefully calculated proportions to supply necessary minera! nutrition. 


TRACE MINERALS 


Also Contains 


LIQUID BLACKSTRAP MOLASSES 


Irradiated Yeast 


(Source of Vitamin D,) 


We Sell Through Dealers and Jobbers Warehouses from Coast to Const 
BY THE TON, TRUCKLOAD or CARLOAD 
Write Today Kegarding Our Dealer or Jobbing Proposition 


FARMERS FRIEND MINERAL CO. 


NAPOLEON, OHIO 


CHICAGO 3 
Bankers Building 


NEW YORK 6 
19 Rector Street 


BUFFALO 3 
955-957 Ellicott Square Building 


Exclusive 
Importers 


EGIAN 


HIEIRRING MIEAIL 


Includes Fish Solubles 


This grade Norwegian Herring: Meal contains 
all the known and unknown nutritional factors 
naturally present in whole fish. 


2 NORWEGIAN 
HERRING MEAL 


3 SOUTH AFRICAN 
PILCHARD MEAL . 


Write, wire or phone for prices and delivery dates 


WILBUR-ELLIS COMPANY 
FISHMEAL HEADQUARTERS 
334 California Street, San Francisco 4 


LOS ANGELES 15 
1206 S. Maple Ave. 


SEATTLE 4 


Central Building 
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Feed efficiency is great- 
ly increased when you use protein- 
packed H1-PRO-CON in high fibre rations. 
If you're thinking in terms of money 
invested toward greater profits in 
many types of Broiler feeds, then 
HI-PRO-CON is your 


RO-COM 


j Costomee NEVER GUESSES—ae knows 


A. E. STALEY mec c 


Milk Cow Numbers Smallest in 


20 Years; Little Change Shown 


WASHINGTON The nation’s 


milk cow population is now the small- 
est in more than 20 years. 

This was pointed out recently in 
a U.S. Department of Agriculture re- 
port containing figures estimated on 
the basis of the mid-year livestock 
survey. 

The number of milk cows on U.S. 
farms in June was 22,668,000 head, 
USDA reported. Although this total 
is the smallest in more than 20 years, 
it represents little change from totals 
for the previous three years. 

There were 22,757,000 milk cows on 
farms in June last year, 22,705,000 
in June 1949 and 22,915,000 in June 
1948 

Milk cow numbers leveled off fol- 
lowing a 12% decline from the June 
peak of 25,818,000 reached in 1944, 
USDA pointed out. The 1940-49 aver- 
age for June was 24,377,000 head. 


Increase Possible ~ 
While the number of milk cows 
has declined, there are prospects now 
for an increase. Reports from farm- 
ers who were surveyed indicated a 
rather general tendency to increase 
the numbers of spring heifer calves 
being saved for milk cows this year. 
These intentions, if realized, would 
add to milking herds a couple of 

years hence, USDA noted. 
The estimates of June milk cow 
numbers are based mainly on infor- 


mation obtained from some 120,000 
farmers who voluntarily report the 
numbers in their milking herds to | 


state offices of the Crop and Live- 
stock Reporting Service. Postmasters 
and rural carriers of the Post Office 
Department cooperate in collecting 
the information. This year’s reports 
were analyzed in terms of results 
obtained in similar surveys over the 
last two decades. 


Regionally, changes in June 1951 
cow numbers as compared with a 
year earlier showed a continuation 
of the uptrend in the South, a slight 
gain in the Northeast, but an ap- 
preciable downtrend in the Corn 
Belt, Great Plains and much of the 
West. 

Among the more important dairy 
states, trends in the number of milk 
cows on farms were varied. In Wis- 
consin, Ohio, Pennsylvania, Califor- 
nia, Texas and Missouri, June num- 
bers were about the same as a year 
ago. Changes of 1% or less included 
an increase in New York and a de- 
cline in Michigam A number of im- 
portant midwestern milk states regis- 
tered declines of 2 or 3%, including 
Indiana, Illinois, Minnesota and Iowa 

In the South, most states showed 
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a larger number of milk cows than 
in June last year. In Maryland, Vir- 
ginia, the Carolinas, Alabama, Mis- 
sissippi and Louisiana, increases were 
in the 2 to 4% bracket. Only slight 
changes were recorded in Kentucky, 
Tennessee and Georgia. On the other 
hand, in West Virginia and Arkansas, 
milk cow numbers declined. In the 
West, only Idaho and Utah showed 
increases in the number of cows on 
farms. Most other states in the 
mountain and northern Pacific coast 
areas recorded declines of from 2 to 
4%. 

Prices of milk cows for recent 
months have been setting new high 
records, and prices obtainable for 
cull cows have been very attractive. 
The slaughter of cows and heifers 
(both milk and beef) under federal 
inspection in the first five months of 
this year was a little below a year 
ago and much less than the average 
of the 1944-48 period, when numbers 
of milk cows on farms were being 
reduced. 


KAFIR & MILO 


Largest Dealers 
in Southwest 


MID-CONTINENT GRAIN CO. 


Kansas City, Mo. 


BRUCO svrerior 


Top quality 
EUROPEAN CANADIAN 
PEAT MOSS 
in HORTICULTURAL and 
POULTRY Grades 


Full-pack bales in popular sizes 


Profitable prices and 
everywhere in the U. 8. 


Write or wire for particulars on Bruco, 
European and Canadian Peat Moss 


BRUCO Peat Moss Corp. 


Il W. 42nd St. New York 18, N. ¥. 


Prices received by farmers for 
milk and cream improved in late 1950 
and during the first half of this 


year averaged the highest since | 
1948. In the first half of 1951 the | 


milk-feed price ratio was the most 


favorable in five years, but butterfat | 


prices relative to those for feed, beef 


and hogs have been below average. | 


SOYBEAN RECEIPTS 
DROP DURING JULY 
WASHINGTON—Soybean receipts 
dropped sharply in July and were 


the smallest since 1947, according to | 


reports to the U.S. Department of 
Agriculture. Inspected receipts 


totaled 2,608 cars in July compared | 


with 4,801 in June and 3,086 cars in 
July, 1950. Inspected receipts for 
October through July amounted to 
117,500 cars ‘this season compared 
with 94,544 cars the same months 
last season. 


The quality of the soybeans mark- 
eted in July was a little lower than | 


in June, 82% grading No. 2 or bet- 
ter compared with 85% in June, 73% 
in July, 1950 and 70% the 10-year 
July average. 


Inspections of soybeans in July in- | 
of 176 cars | 
lots and truck | 


cluded 
inspected as cargo 
receipts equal to 136 cars 
PHILADELPHIA EXPORTS 
PHILADELPHIA — The exporta- 
tion of 2,089,908 bu. grain through 


the equivalent 


the Port of Philadelphia during July | 


more than doubled the shipment of 
1,028,438 bu. in the same month last 
year, according to John H. Frazier, 
managing director of the Commercial 
Exchange. 


FEED WAREHOUSES DESTROYED 

BACONTON, GA.—-A feed storage 
warehouse owned by Thornas S. Jack- 
son and a feed warehouse owned by 
R. T. Jackson & Son here were de- 
stroyed by fire recently, with a loss 
of $15,000. 


LIME CREST 


Laboratory Controlled 
TRACE MINERAL PRE-MIXES 


an economical and effective 
means of adding trace minerals 
to formula feeds. 
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Standard and Custom-Blended Formulas 


Chemical ae spectrographic analyses, made by the 


is assured by the Lime Crest Blending Process. 
Lime Crest trace mineral pre-mixes are supplied 
in standard formulas or will be made 
to specifications. 


LIMESTONE PRODUCTS 


CORPORATION OF AMERICA 


BOX #7, NEWTON, NEW 


JERSEY 
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M ORE is known concerning the nutritional require- 
ments of baby chicks than of the larger classes of livestock 
and babies. 


In 1951 it is possible to produce 4-pound chickens at 10 
weeks of age as compared with 3-pound chickens at 12 
weeks of age in 1951. In 1947 the rate of lay was 14% 
higher than in 1942 and 43% higher than in 1928. 


These remarkable improvements have resulted in con- 
siderably greater efficiency of feed utilization in the pro- 
duction of eggs and chicken and turkey meat. Although 
poultry feeds are much better than ever, rapid-growing 
strains of broilers and turkeys and high-laying strains of 
egg producers demand still better diets than have been 
developed. The newer knowledge of poultry nutrition has 
revealed the relative importance and interrelationships of 
the various amino acids, vitamins, antibiotics and minerals. 
Much has also been Iqarned concerning the effects of 
certain hormones on growth and egg production. In view 
of what has already been accomplished, it is safe to predict 
that still greater increases will be made in the efficiency 
of converting feed into eggs and poultry meat.” 


THE AUTHOR. World-wide authority in nutrition and genetics, 
pioneer in a number of top university and government posts in 
the U.S. and Canada, Dr. Jull, a “poultry scientist's scientist,” 
currently heads the Poultry Department of the University of 
Maryland. 
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Distucers Feeo Research Counc, inc. 


CINCINNATI, OHIO 


ONE CALL BUYS ALL! 


Save precious time, money and energy 
when you make all your feed purchases 
at once. |. S. Joseph, one of the oldest and 
largest organizations in the feed business, 
has given prompt, friendly service, maxi- 
mum efficiency, and specialists to choose 
your feeds, for nearly forty years. Call 
Lincoln 8431 TODAY! 


I. S. JOSEPH CO., INC. 


Flour Exchange Bidg. 
Minneapolis, Minnesota 
Lincoln 8431 
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Disposal of Canada’s Feed 
Wheat Attracts New Interest 


Disposal of Canada’s large supply of 
low-grade wheat resulting from frost 
damage to the 1950 crop is getting 
more attention on both sides of the 
border since publication of official 
forecasts of bumper grain crops in 
Canada. (Feedstuffs, Aug. 18, page 
4.) 

In Canada, a serious grain storage 
problem is indicated because of a 
large carryover, prospects for the 
new big crop and transportation dif- 
ficulties. In the U.S., Canadian mark- 
eting developments bear watching 
from the standpoint of their possible 
effect on feed price trends. U.S. im- 
ports of feed wheat and oats, par- 
ticularly, have been important fac- 
tors in U.S. feed markets over the 
past several months. 

Big Imports Forecast 

Recently the U.S. Department of 
Agriculture forecast that the U.S. 
would import 40 million bushels of 
frost - damaged Canadian wheat in 
1951-52. 

With this situation in view, Feed- 
stuffs this week asked its correspond- 
ents in Toronto and Winnipeg to 
bring developments up to date. A 
summary of their reports follows: 

Demand for Canadian low grade 
wheat is well sustained and only 
the acute shortage of transporta- 
tion on the Great Lakes is preventing 
speedy disposal of No. 6 and feed 
wheat from last year’s crop. De- 
mand is described in both official 
and trade circles as good. 

Canada's Aug. 1 carryover of wheat 
was estimated at 186.4 million bush- 
els. How much of it is low grade 
wheat is not known for certain, al- 
though traders estimate the propor- 
tion ranges from “more than 50%” 
to a “major portion.” 

With the exception of 22.3 million 


bushels still on the farms most of 
the carryover was located in com- 
mercial positions, including 1.7 mil- 
lion bushels in the U.S. Stocks at 
country elevators were returned at 
76.3 million bushels, while Fort Will- 
iam held 32 million bushels. Stocks 
held at interior private elevators and 
mills totaled nearly 14 million bush- 
els. Elevators at Vancouver held 3.2 
million bushels and those at Chur- 


-chill 2.4 million. The elevators in 


eastern Canada held 15 million 
bushels, while two million bushels 
were in the. hands of mills. 

There has been some movement 
during the past three weeks, but not 
in sufficient volume to provide much 
relief at the. Lakehead, where the 
main jam exists. Aug. 16 reports, of 
stocks at commercial locations show 
holdings had been reduced to 24 mil- 
lion bushels at Fort William and to 
3.2 million at Vancouver. 

However, despite the heavy stocks 
still,on hand and the complicating 
factor of the new record harvest now 
coming forward, trade observers con- 
sider that there is very little chance 
of a price break to increase sales to 
the U.S., because existing transport 
facilities are insufficient to cope with 
the current demand from world 
markets. 

Nevertheless, a decision on this 
matter lies with the Canadian Wheat 
Board and not with the trade itself, 
and in the words of one exporter 
“anything might happen.” 

Feed wheat is currently selling 
around $1.76 bu. U.S. funds, c.i.f. Buf- 
falo. The wheat board has been re- 
markably successful in maintaining 
the price of low grade wheat, but 
part of this can be attributed to the 
scarcity of adequate transportation 
which has held the price up. 

All reports from the prairie prov- 


What You? 


Dixie Feeds’ consistent advertising leads 
feeders to the dealers who display the 
red, white and blue Dixie bag. Out- 
standing performance in increasing 
production and profit for feeders 
builds steady,repeat business. Write 
for complete information regard- 
ing availability of a valuable Dixie 


franchise in your locality. 


DIXIE MILLS COMPANY 


EAST ST. LOUIS, U.S.A. 


DIXIE FEEDS SELL 2 
SO FAST I INSTALLED 
A CONVEYOR TO 
HANDLE THE BAGS! 


DIXIE 
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E. C. Petersburg 


SANI-FLOR MANAGER — E. C. 
Petersburg, Minneapolis, has been 
named manager of the Sani-Flor 
division of Western Mineral Products 
Co., replacing John C. Carse, Omaha, 
who died July 9 of this year. Mr. 
Petersburg was formerly assistant to 
Mr. Carse. In conjunction with Mr. 
Petersburg’s appointment the head- 
quarters of the Sani-Flor division 
have been moved from Omaha to the 
main office of Western Mineral Prod- 
ucts at 1720 Madison St. N. E., Min- 
neapolis. Robert L. Erickson, Minne- 
apolis, has been employed as Sani- 
Flor sales representative for Iowa, 
and will be located in Mason City. 
Sani-Flor poultry litter, an expanded 
vermiculite product that is fireproof 
and highly absorbent, has been on 
the market for about 10 years and 
is now available in a nine-state area 
through hatcheries and feed dealers. 


inces continue to indicate the gather- 
ing of a record crop, and the harvest 
in the southern portion of all three 
provinces is stated to be almost safe. 
Some danger of frost damage still 
exists in the northern areas, however, 
and if serious damage was sustained, 
as last year, and the volume of low 
grade supplies was increased to add 
to the existing glut, then the Can- 
adian authorities would have no al- 
ternative to reducing the price in 
order to facilitate speedy removal. 
However, on present reports this con- 
tingency is unlikely. 

Inspection returns show about 30% 


MOLAS-O-FIER 


FITS ALL MIXERS 
Mixes Betaine, Choline, Mo- 
lasses, Buttermilk, Solubles, 
All Liquids into Dry Feeds. 
Easier, better, faster 
blending. Portable. Low cost. 
Write CARROLL SWANSO 

62@ Des Moines Bldg. 
Des Moines, 


of last year’s crop grading in the 
feeding classifications. With the con- 
certed effort to move milling grades 
forward for domestic and export dis- 


position during the crop year, the per- | 


centage of feeding grades remaining 
on July 31 was necessarily increased 
While final export totals are not 


available for the crop year, the U.S. | 
in the 11 months ending June 30 took | 


well over 19 million bushels of Can- 
adian wheat. Approximately 5,500,- 
000 bu. were taken for milling in 
bond. The remainder was imported by 
the U.S. for domestic use, and it is 
believed that practically all of the 
latter was feeding grades. 

The heavy stocks of feed wheat re- 
maining in western Canada, due to 
the higher priority given to shipping 
millable grades, may result in in- 
creased livestock production there. 
Last year farmers showed no great 
desire to step up feeding, but indica- 
tions are that they now recognize 
they can get a greater return by feed- 
ing rather than turning feed wheat 
over to the wheat board. 
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The 2 Ton Marion Mixer 
for custom 


will get you more 
mixing 
for literature and prees 


RAPID MACHIN ERY COMPANY 
Box 88— Dept. M, Marion, Iowa 


PRODULAC 


DRIED CORN DISTILLERS GRAINS WITH SOLUBLES 


NADRISOL 


DRIED CORN DISTILLERS SOLUBLES 


For Sales Results 


You Can 
Measure 


Your customers measure feed results—in poultry growth, health 
and productivity. Will the results your feeds produce bring your 
customers back for more?’ 

You can say “yes” a lot more positively if you’re mixing Produlac 
and Nadrisol in your formula feeds. Why? Because these tested 
ingredients are an excellent source of essential vitamins—particu- 
larly the important Vitamin B-G corhplex—which the average 
ration too often lacks. They contain practically no starch, helping 
to balance the high starch content of corn grain. Nadrisol and 
Produlac are easy to mix, readily utilized ... promote quicker poul- 
try gains at lower cost. 

You build business on a continuing basis when you mix Produlac 
and Nadrisol. And that’s the kind of business you avant. 


Products of 


NATIONAL DISTILLERS PRODUCTS CORPORATION 


Grain Products Division 
120 Broadway, New York 5, N. Y. 
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0 west coast condensed 


FISH SOLUBLES 


B-12..and lots more, too! 


When it’s market time, it’s the extra weight and “‘finish” that pay off in profits. 

Paproco-enriched feeds give poults a fast start and consistent gains to “finish.” That means satisfied 
customers for your feeds and increased profits to you. 

Paproco west coast condensed fish solubles is a proved, rich, natural source of Vitamin B-12 and other 
growth factors still unidentified, as well as an important source of all the known B-complex vitamins, trace 
minerals, and amino acids from fish proteins. It is guaranteed to contain 0.25-mgs. of B-12 per pound.* Three 
per cent (60 lbs.) Paproco condensed fish solubles added in a ton of feed will furnish 15 mgs. of B-12, which 
is ample for the nutritive allowances of both swine and poultry in any practical ration. 


* Microbiological Assay with L. Leichmanniu 


Data on the amino acid analysis of protein and B-complex vitamins furnished on 
request. Made by the Lassen Process, Paproco is a product of Pacific Processing 
Corp., world’s largest producer of fish solubles. Write for descriptive booklet. 


JAMES SELEY& CO. 


704 S. SPRING » LOS ANGELES 14 » MUTUAL 1371. 


BOARD OF TRADE BLDG.» CHICAGO 4*HARRISON 7-7191 
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50% Gain Shown in Attendance 
at Wisconsin Nutrition School 


DON E. ROGERS 
Feedstuffs Editerial Staff 

MADISON, WIS.—Virtually every 
phase of livestock and poultry nutri- 
tion was discussed scientifically Aug. 
20-21 at the second annua! nutrition 
school for feed men conducted by the 
College of Agriculture of the Univer- 
sity of Wisconsin in cooperation with 
the Central Retail Feed Assn. 

The degree of interest in these sub- 
jects was evidenced by a registered 
attendance of nearly 300 representa- 
tives of feed manufacturers, distribu- 
tors, nutritionists and allied trades- 
men. The group was 50% larger than 
the first Wisconsin nutrition school 
conducted a year ago. 

Held in the theater of thé magnifi- 
cent Memorial Union building on the 
campus, the two-day school moved 
along on clockwork schedule under 
the chairmanship of Dr. G. Bohstedt, 
professor of animal husbandry, Uni- 
versity of Wisconsin. Fourteen lec- 
tures were presented, with question 
box sessions at the close of each day 
during which university and industry 


Controlled 
Uniform Quality 


DEHYDRATED 
ALFALFA MEAL 


BERT & WETTA SALES INC. 
-walze, KANSAS \ 


nutrition scientists answered dozens 
of queries from the feedmen students. 

Welcoming the feedmen to the 
school, V. E. Kivlin, associate dean, 
College of Agriculture, University of 
Wisconsin, compared the position of 
the present feed industry with condi- 
tions 50 years ago, when flour mills, 
packing plants and cotton growers dis- 
carded many valuable products be- 
cause no one wanted them. 

“It was the men of vision in poul- 
try and livestock production and nu- 
trition who realized that these prod- 
ucts had great value as feed for live- 
stock,” Mr. Kivlin said. “The whole 
development of your industry has 
been a joint educational program be- 
tween agriculture and industry. While 
some rdugh spots may have been en- 
countered down through the years, 
this program has brought to the 
American farmer increased income 
and has for city and country people 
alike meant better health. 

“You feedmen have played an im- 
portant part in making this the best 
fed nation in the world. Your effort 
to extend the knowledge of nutrition 
today will contribute to the future 
in the same way as that of the pioneer 
workers in this field made their con- 
tribution to you.” 

Supply-Demand Situation 

Walter C. Berger, president, Ameri- 
can Feed Manufacturers Assn., Chi- 
cago, did his usual thorough job of 
sizing up the supply and demand situ- 
ation in the feed industry under the 
subject, “Adjusting to Conditions.” 
He stated that formula feed produc- 
tion in the first half of 1951 set an 
all-time record and was 9% above 
the same level a year ago. Produc- 
tion in the last six months of this 
year should continue at about this 
rate of increase, he predicted. 

Total concentrate supplies for the 
1951-52 feeding year seem likely to 
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FISH SOLUBLES 


SEA-MAID is an economical and convenient pre-mix of 40 per cent 
highest-quality Paproco west coast condensed solubles and 60 per 
cent top-quality alfalfa leaf meal and dehydrated alfalfa meal blended by 
a special process which eliminates the need of further drying. Feeders 
have discovered that the fish solubles in SEA-MAID is the rich natural 
source of Vitamin B,, (APF), amino acids and trace minerals. Com- 
bined with alfalfa it is the ideal combination for a potent diet supple- 
ment. SEA-MAID is easily incorporated in any formula by large or 
small mixers. Packed in 100-pound bags, it stores indefinitely, requires 
no special equipment, mixes uniformly without waste, and leaves no 
mi 
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size... 


because there's NO WASTE! 


PERCY KENT BAG COMPANY, INE. 


citer . 


50-LB. COTTON FEED BAG 


Answers the demand of your customers for lightweight 
with B-I-G utility value. Actually cheaper... 


amount to 183 million tons for the 
Ae third consecutive year, Mr. Berger 
said. This compares with 172 million 
tons in 1948-49 and a prewar. aver- 
age of 136 million tons. Therefore, the 
total feed supply looks promising de- 
spite the increased production of 
meat, milk and eggs which has been 
necessary to feed the rising popula- 
tion of the nation under defense mo- 
bilization pressure. 

The corn carryover was estimated 
by Mr. Berger at 650 to 750 million 
bushels, an increase of about 100 mil- 
lion over earlier predictions. This, he 
said, was due to the larger supplies 
of grain sorghums which served to 
replace corn in certain export and 
domestic channels, and to better feed- 
ing practices by American farmers. 

The abundant crop of soybeans last 
year took care of the protein situa- 
tion and with the record crop of cot- 
tonseed oil meal expected this year, 
no shortage of proteins is anticipated. 

The niacin situation still is tight, 
Mr. Berger pointed out. But, he added, 
after Jan. 1, 1952, it is hoped that new 
and additional production of niacin 


save bags, labor 
and money -up 
to $10.00 per ton! 


will be available to give the feed in- 
dustry not only the amount it has 
used in the past, but all the niacin 
it will need for the increased demand 
which seems to be evident. Mr. Berger 
said that, in his opinion, the choline 
situation is solved, due to several new 
producers of choline and some in- 
creased production from former sup- 
pliers which is becoming available 
rapidly. Cobalt will remain tight, he 
said. 

Summarizing, Mr. Berger said that 
factors on both the supply and de- 
mand side are too confusing to cause 
happiness about the future, but the 
progress which has been made in nu- 
trition work on swine and poultry is 
so outstanding as to justify complete 
faith in the future of the feed in- 
dustry. 

The Wisconsin feed and livestock 
situation was discussed by Walter 
H. Ebling, agricultural statistician, 
Wisconsin Department of Agriculture. 

“From the standpoint of Wisconsin 
farmers’ income, livestock and live- 
stock products have long accounted 
for about five sixths of the total,” he 
said. In most years, milk has account- 
ed for about one half of the state's 
gross farm income, hogs and cattle 
for about one fourth and poultry and 
other livestock for about one tenth. 

“This usually means that less than 
15% of the gross farm income is ob- 
tained from the sale of crops. In an 
agriculture with these characteris- 
ties, the place of feed and nutrition 
becomes indeed a matter of great im- 
portance. One of the largest items of 
expenditure on many Wisconsin farms 
is the cash outlay for the purchase of 
feed.” 

Oil Meals 

Dr. R. M. Bethke, Ralston Purina 
Co., St. Louis, set forth a number of 
experiments of interest on the com- 
parative value of solvent and expeller 
oil meals. He explained that three 
methods are used in the production of 
the three principal oil seed meals 
(soybean, cottonseed and linseed). 
These are the hydraulic, the expeller 
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Model SF-8 delivered to C. A. ae & Sons, 
- Omaha, Nebraska. Capacity, 5 tons . ingle screw This is a 6-ton body wi 

bottom conveyor. Note that top conveyor folds to Picture shows th 

top of body and fastens securely for avey 


Another SF-3 body, 6-ton capacity, this one deliv- 
ont to Cole Grain €o., Muskogee, Oklahoma. Not 


Model SF-3 sold to iy with twin » Inc., Diaon, Illinois. 


twin screws in bottom. 
. height of auger conveyor—it unloads at any height 
from 6 to 16 feet from oom (on a 39° truck 


frame) by means of powerful hydraulic lifting ram. SAVE MONEY 
with 
|| SEA-COLL 


e 
way travel. located at ground level, they eliminate climbing on 
the body to position the conveyor. 


PRODUCTS 


Distributed in Southern 


Missouri, Arkansas, Okla- 
homa and Texas by 


Here are two 8-ton SF-3 bodies before lett 5 by 

s see that they get what 


Tyson’s Feed 
selected the popular 

ies have compartments to permit streamlined design of 
separate delivery of different materials without Body — it makes a most a tor 
mixing. your advertising message. 


this -3 6-ton man Bulk Material 
The Tommy Thompson Co. 
3617 Dryden Road 
FORT WORTH, TEXAS 
> Telephone: Webster 0005 


pay 


QUALITY GOES IN BEFORE THE NAME GOES ON 


* Body capacities from 326 cu. ft. to 1375 cu. ft. 
* Lower center of gravity - lower and higher dis- 
charge points. 


* Faster unloading speed (from 14, to 1 ton per minute) 
. easier operated . . . no spillage. 


* Alloy steel construction insures more payload. 


* Weather-tight loading doors above each compart- 
ment. | 


Model SF-3 delivered to Arkansas Valley Feed 

Mills, Dardanelle, Arkansas. Auger conveyor, shown 

here in unloading position, swivels in a 270° arc . 

wy delivery” anywhere in the vicinity 
the 


* No belts, ropes or winches . . . no climbing on top of 
body to adjust conveyor. 
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Save That Lost Pig and Make Him a Consumer! 


Nutritional Gains from Feeds that Contain 
This Superior Antibiotic Promote Intestinal Health 


What is the cost to the feed industry from the 
loss of baby pigs that die from intestinal troubles? 
Why take it for granted that 10 or 20 per cent of 
pigs farrowed will never reach market weight? This 
drain that has always sapped feed sales and hog 
raisers’ profits and their capital can be checked! 

The faster growth and greater well-being of 
swine promoted by use of AUROFAC* Vitamin By. 
and Antibiotic (Aureomycin) Feed Supplement in 
manufactured feeds and supplements are based 
primarily on improved intestinal health and better 
nutritional assimilation. Pigs formerly lost or stunted 
through intestinal troubles are now saved to mature 
rapidly into pork. Experimental work now under 
way with calves gives promise of equally impor- 
tant results. 

Use of AUROFAC in a pig feed or supplement is 
reflected in improved breeding and reproductive 
results, accelerated growth and shortening of the 


finishing period, better intestinal health and absence 
of enteritis, rarity of runts and better uniformity. It 
has been found that aureomycin, when combined 
with vitamin B,2 and other factors from aureomycin 
fermentation products in a balanced feed adds to the 
growth of pigs, chickens and turkeys over and 
above that obtained even when liver, milk, 
meat scraps, fish meal and fish solubles are 
already present in the ration. This fact, shown 
by tests at experiment stations, is one of the reasons 
why aureomycin is the chosen antibiotic of a high 
percentage of scientists working in this revolutionary 
nutritional field. 

The feed industry has a big stake in saving much 
livestock now lost in the weeks following birth. One 
simple way to do it is to act on the fact that aureo- 
mycin is the only antibiotic that has been proved 


” highly effective for swine, chickens, turkeys, calves 


and several kinds of small anirnals. 


*Trade-mark 
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and the solvent methods. There has 
been a gradual shift from the hy- 
draulic and expeller methods to the 
solvent procedure, particularly in the 
production of soybean oil and linseed 
oil meals, and currently well over half 
of these two meals is produced by 
the solvent process. A shift from the 
hydraulic and expeller to the solvent 
method of oil removal is taking place 
in the cottonseed industry, he said. 


Meals produced by the hydraulic and 
expeller methods usually contain from 
four to six times as much fat as those 
produced by most solvent methods. 
Extensive experiments with swine 
and poultry at the Ohio, Wisconsin, 
Indiana, Illinois and other stations 
have, in general, shown that properly 
processed expeller and properly toast- 
ed solvent soybean oil meals are good 
protein supplements, with properly 
toasted, solvent meals having prob- 


COTTONSEED MEAL | 


Local Phone: 38-2544 


i PEANUT MEAL 
CAKE + PELLETS + COTTONSEED HULLS 
Domestic and Export 
COME TO HEADQUARTERS 
THE BRODE CORPORATION 

is, Tennessee 
LD.271 


On request, we will mail you our frequent market bulletins 


SOYBEAN OIL MEAL 


Teletype: ME-260 


ably a slight advantage, Dr. Bethke 
said. 

Linseed oi] meal usage has within 
récent years been more and more 
cqnfined to ruminants’ feeds. Some 
linseed oil meal frequently is used in 
swine feeds, but the usage in this field 
has declined greatly with the advent 
of well processed soybean oil meals. 
Dr. Bethke said that to his knowl- 
edge, no reports have appeared which 
have shown any advantage for either 
the expeller or the solvent processed 
linseed oil meals. 

He stated that on the basis of avail- 
able information on the cOmparative 
feeding value of expeller and solvent 
processed soybean oil meal and lin- 
seed oi] meal for ruminants, no out- 
standing differences prevail or will 
be found in the comparative value of 
cottonseed oil meal produced by 
either the expeller or the solvent 
process. In extending the utility of 
cottonseed oil meal as a feed for swine 
and poultry, gossypol still is a prob- 
lem. Whenever procedures for the 
solvent removal of oil and the produc- 
tion of low free gossypol meal are 


Feeds that produce! That's the demand of poultry and livestock 
raisers. Feeds enriched with manAmar “sea power” nutrients 
are constantly setting new production records in both livestock and 
poultry feeding. The manAmar dealer’s formula feeds are the product 
of continual laboratory research, formulation check-up controls, and 
feed-testing programs. In addition, the dealer is supplied 

with practical, up-to-date merchartdising aids and information 
which enable him to best serve the needs of today’s 


progressive feeders. All this adds up to more feed sales! 


ENGINEERS 


manufacturers of | MANAMAR Power” supplements 


BERTH 42, OUTER HARBOR @ SAN PEDRO, CALIFORNIA 
141 WEST JACKSON BOULEVARD @ CHICAGO 4, ILLINOIS 


"SEA POWER" NUTRIENTS 


a rich, natural source of 


tamin B-12 and otKer 
nidentified growth factors 


B-complex vitamins 


Essential trace minerals 


Amino acids from fish proteinsS 


worked out, Dr. Bethke said he in- 
clined to the view that solvent proc- 
essed mea! will dominate in the indus- 
try and that more such meal will be 
used in swine and poultry feeds. 
Antibiotics in Feed 

Dr. J. L. Krider, director of feed 
research and education, McMillen 
Feed Mills, Decatur, Ind., broke down 
the highly scientific subject of antibi- 
otics in livestock feeding into under- 
standable terms for the layman. He 
pointed out that antibiotics such as 
penicillin, bacitracin, aureomycin, 
streptomycin, terramycin, neomycin, 
chloromycetin, etc., are not vitamins. 
They are drugs and they act upon.the 
microflora in the digestive tract. Re- 
sults vary, due to differences in spe- 
cies, environment and feed, he said. 

In the case of chicks, Dr. Krider 
said that with rations adequately for- 
tified in all the nutritive factors, the 
addition of the most effective antibi- 
otics appears to give increase in 
weight of 5 to 10% on the average, 
depending upon the length of the test 
and the effectiveness of the antibi- 
otic and environmental conditions. In 
the case of poults, the greatest re- 
sponse in growth from feeding anti- 
biotics occurs early (4 to 8 weeks), 
and the percentage increase in gain 
becomes less thereafter. 

On laying and breeding chickens, 
evidence to date indicates that anti- 
biotics do not have any marked effect 
upon egg production or hatchability, 
Dr. Krider stated. Apparently anti- 
biotics are not carried over from the 
hen to the chick through the egg. 

Growing-fattening pigs fed from 
weaning to market make from 10 to 
20% faster gains (sometimes more) 
when the ration is supplemented with 
proper antibiotic activity. Dairy 
calves fed an aureomycin fermenta- 

(Continued on page 42) 


COLLOIDAL CALCIUM PHOSPHATE 
Distributed by 


M. A. McCLELLAND CO. 


Dwight Bldg. - Kansas City 6, Mo. 
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Distributed in Utah and 
Southern Idaho by 


BADER, INC. 


214 24th Street 
Telephone: Ogden 9323 
P. 0. Box 267 OGDEN, UTAH , 
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= agitaters. Invert- 
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Easily assembled. 


and 
TURKEY FEEDERS 
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exclusive Brower-designed gutters keep 
rain from feed. Wood skids and tow 
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BY GOOD MILLERS EVERYWHERE 


Everyone has a preference whether it be control with interchangeable hard steel 


screens. 


125 HP. 


for automobiles or cigarettes. Good millers 
they prefer the 
Forster Hammer Mill for their grinding 
problems. They have found that Forster 


Capacities between 10 and 
are not exceptions. . . 


Write for details and the nearest point 


Hammer Mills have prodigious appetites 
and will digest just about anything fed to 
them. And, they get finished product 


where you can see a Forster Hammer Mill 
in operation. Then you can see for yourself 
why millers prefer Forster Hammer Mills. 


REPRESENTATIVES 


The FORSTER MANUFACTURING 


Wh 
Department F_. 


McLEAN .. WICHITA 12, 


7 > 
ST. LOUIS MILL EQUIPMENT Co. G. W. REAVES WILLIAM RK. MAYES — 
1025-35 No, Sixth Street P. 0. Box 692 P. Box 706 
St. Louis 1, Missouri Chattanooga, Tennessee Roanoke, Virginia 


While doing a bit of shopping Mrs. 
Jones thought she’d take hubby a lit- 
tle present. The assistant at the men’s 
counter tried to be helpful. | 


“What about a tie, madam?" 
said. 

“No; he has a beard.” 

“A pullover, then?” 

“No; it's a long beard.” 

“I see, madam,” said the salesman 


wearily. “Do you think a pair of spats 
would show?” 

Smith: “So you're not on speak- 
ing terms with Jones?” 

Robinson: “No. He sent me a can 
of oil to use on my lawnmower when 
I started to cut the grass in the morn- 
ing. I sent it back and told him to 
save it for his wife when she started 
singing at 11 p.m.” 

“Honey,” said the husband, “T’d 
be the happiest man in the world if 
you could bake bread like my mother 
used to bake.” 

“I know,” his wife agreed. “But 
you would make me the happiest 
woman alive if you could just make 
dough like my father used to.” 

Chopping down trees in Canada, a 
French Canuck was able, by arduous 
labor and the observance of careful 
thrift, to save $100 per annum. After 
15 years of unremitting toil, he de- 


cided to take a little holiday, and 
came charging down to New York 
with $1,500 in his jeans. A local gam- 
bling house relieved him of the entire 
poke in one hour flat. 

“Well,” bellowed the hard woods- 
man, as he arose from the table, “easy 
come, easy go!” 


Problem child: A daughter who in- 
sists upon adding five years to her age 
while her mother is attempting to 
subtract five from hers. 

After a tough flight, the bomber 
was approaching its base. Just as the 
pilot, over the intercom, was giving 
the crew landing instructions, the en- 
gineer, in an agitated tone, cut in: 
“Sir, we're very low on fuel. And I've 
just discovered our landing gear has 
been shot away. What'll we do?” 

The pilot thought a moment, then 
shouted back: “All right, you guys. 
We're almost out of gas and we've 
lost our landing gear. So you'd better 


‘SEEDBURO 


NEW OPERATING IMPROVEMENTS THAT 


ave you 


Tests from moisture 
in peanuts, up to 50% 
moisture in corn. 


ly. 


im position. 


switch 


The NEW 400G’s faster operation saves you time. 


The increased accuracy saves you money. The sturdier, 
trouble-free design saves maintenance. 


NEW CATALOG SUPPLEMENT just off our press: 
Write for your copy. 


722 CONVERSE BUILDING 


WRITE TODAY for a complete descrip- 
tion, send serial number of your old 
| Steinlite for estimated trade-in value. No 
obligation, of course. 


CHICAGO 6, ILLINOIS 


instruc- 
tion pone! on the top en- 
ables even inexperienced 
workers to test grain quick- 


Sempiified funnel guides let 
you easily slip the funnel 


Stainless steel top lasts 
longer, stays cleon. 


New Dial-type selector 
your meter 


TESTER 


New Charts check with gov- 
ernment inspection points, 
assure the accuracy of your 


report. 


New Test Pads ore oavail- | 
able to check your instru- 
ment for electrical accuracy. 


New Built-in thermometer 
simplifies tempercture 
readings, saves you time. 


larger, easy-to-read charts 
help you get on occurate | 
moisture anolysis foster. | 


An improved dust-proof 
cobinet keeps your 
operating accurately longer. 


New gloss meter cover is 
double Protects 
your meter from accident. 


New gray crackle finish re- 
sists chipping, scarring. 


BU, 


stick your feet out of the bomb bay 
and start running like hell!” 


A bargain is a good buy. A goodbye 
is a farewell. A farewell is to part. 
To part is to leave. My girl left with- 
out saying goodbye. She was no bar- 
gain anyway. 
Matrimony: A process by which the 
grocer gets the account the haber- 
dasher once had. 


Teacher was explaining to the class 
that a number of sheep is called a 
flock and a number of quail is a covey. 

“Now,” she said, “what is a num- 
ber of camels called?” 

A nine-year-old ad reader had a 
quick answer. “A carton.” 


A woman's anguished voice shrilled 
over the telephone. “Oh, officer, two 
young men are trying to get into my 
room through the window.” 

“Sorry, lady,” was the reply. “You 
have made a mistake. This isn’t police 
headquarters. This is the fire station.” 

“Oh, I know that,” said the voice, 
impatiently. “It's the fire station I'm 
after. They need a longer ladder.” 


Wife: “How can you say that Junior 
took money from your pocket? Why, 
I might have done it.” 
Husband: “No, you didn't; 
was some left.” 
The family and the dinner guest 
had seated themselves at the table, 
when the lady of the house noted an 
important omission. “Betty,” she 
asked her little daughter, who had 
helped her set the table, “why on 
earth didn’t you put a knife and fork 
at Mr. White's place?” 
“I didn’t think he’d need them,” 
Betty replied. “Daddy said he eats 
like a horse.” 


I hate the guys who criticize, 
And minimize the other guys 
Whose enterprise has made them 
rise 
Above the guys who criticize 
And minimize the other guys. 


there 


ARK VALLEY ALFALFA MILLS. HUTCHINSON. KS 
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Make good feeds 
BETTER 
at lower cost 


Guarantee 

continued top 
performance in your feeds—in- 
sist on Vitadine to assure opti- 
mum levels in milk values, vita- 


mins, necessary rare minerals. 
For additional fortification with 
Vitamin B,, and antibiotic feed 
ppl use Vitadine Plus. 
Rely on both products to pro- 
vide more complete feeds—to 
build foundations for st 
repeat business 
greater 
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Helps Make RUNTY PIGS PROFITABLE 
Gives Normal HOGS 27% Faster Growth With 14% Less Feed 


HOG-GAIN in your feed gives you a more effec- 
tive sales story. Makes it easier to’ get extra sales 
from mew customers. This sensational multi-chemi- 
cal growth stimulant helps make RUNTS profitable 
..-gives outstanding weight gains to normal pigs 
of all ages, even from 125 pounds to market weight. 


Test-Proved 


In a typical test by Dr. L. E. Carpenter, of Hormel 
Institute, University of Minnesota) HOG-GAIN 
produced 27% faster growth with 14% less feed. 


Helps Hogs Combat High “Disease Level” - 


THIS IS IMPORTANT BECAUSE DISEASE TAKES 
A BIG SLICE OF PORK PROFITS 


At least two out of five pigs farrowed die before 
market. Among the pigs that do not die, a low-level 
infection often exists that makes many of them 
slow growing and unprofitable. 

Dr. Damon Catron, of Iowa State College, attrib- 
utes these differences to a “disease level” factor (de- 
gree of premise contamination) on different swine 
farms as the only satisfactory explanation of the 
great variability in response to identical rations 
fed to well-bred pigs under similar management 
conditions. 

One man fails, another succeeds on the same 
ration because the disease level is lower on one 


farm than another. Where a high “disease level” 
exists more highly fortified rations are required. 
HOG-GAIN helps hogs combat a high disease level, 


* permitting them to advance more rapidly, more 


uniformly, more profitably. 


“HOG-GAIN Gave Us Several 
New Feed Customers” 


Says Mr. Jerry F. Blackstone, Manager, W. M. Zoll- 
inger Elevator, Thornville, Millersport, Ohio. 


DR. SALSBURY’S 


Hog-Gain wow 


Send This Coupon 


TODAY: 
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"NOT an Antibiotic 
or 
Protein Supplement 
But a 

+ NEW and DIFFERENT 
Multi-Chemical 
Growth Stimulant 


“We now have 24 customers who are using our 
feed containing Hog-Gain. All of these hog raisers 
are very well satisfied with the results they are 
getting with Hog-Gain. 

“After recently completing a test with Dr. Sals- 
bury’s Hog-Gain, one customer reports that he 
raised ten—84 pound pigs to 22544 pounds in 
83 days. 

“Satisfied hog raisers like these tell their friends 7 
about Hog-Gain, making it easier to get new feed 
customers.” 


You Can Increase Your Sales Too, 

By Mixing HOG-GAIN In Your Feed 
Benefit by the profitable results of many other feed 
dealers who mix HOG-GAIN in their feeds. You 
can also get HOG-GAIN in smaller packages for 
over-the-counter sales. Extensive farm paper adver- 
tising makes your sales job easier... profits bigger. 


Please send me special bulletin on Dr. 
Salsbury’s HOG-GAIN. 


Get 
ew Customers eco 
SALSBURY’S 
i 
Get started Dr. Saisbury's Laboratories 
ee i Dept. 28, Charles City, lowe 4 
| 
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ly sales training meeting to get 

under way. As Joe's employees 
convened in the sales room after a 
steak dinner at the Hotel Manitou, 
Joe took a dust rag and began dust- 
ing a nearby display table. He also 
rearranged the merchandise on the 
table. 

The employees, who were smoking 
Joe's expensive cigars, sat in folding 
chairs and watched with puzzled ex- 
pressions as Joe went about the job. 

“This is a job which neéds doing,” 
Joe said, “and I might as well do it 
while we talk. I can kill two birds 
with one stone. . . . Tonight I want 
some ideas from you fellows on how 
we can develop a Fall Festival Sale.” 

Joe turned his face from his em- 
ployees and again began dusting the 
display table industriously, like a 
housewife getting her home ready for 
fompany. 

Once he turned toward the silent 

employees as though wondering why 

hone of them spoke up. 

“Well,” Milt Peters finally offered 

leepily, “we might offer a prize for 
e five corniest jokes farmers could 

ig up.” 

“Vetoed!’ 

fooking up. 

' Milt frowned and looked at Smiley, 

Who also seemed puzzled. 

Finally Butterball said, “Maybe we 
uld crown the oldest old maid in 

Be county. That ought to be good 

for plenty of publicity.” 

' “There must be arsenic in that 
gar and it’s deadening your brain,” 

» commented tersely, again without 
Wboking up. The dust rag was going 
furiously now, as if Joe was more 
terested in slicking up that counter 


I: was time for Joe Brooks’ month- 


* Joe said promptly, not 


DWARD E. SMITH AND CO. 
47 Years of Dependable 
erage Service 


402 Glenn Bldg. Atlanta, Ga. 
LD-132 Walnut 8417-8 TWX AT-30 


YOU GAIN 
new friends for your Feeds 
when using these tested A & D 
sources of quality: 


1. DEVOLD VITAMIN A & D 
FEEDING OILS 


2. DEVOLKOD VITAMIN OILS 
(Cod Liver Oi with added 
Vitamins A & D) 


8. DEVOLKOD COD LIVER 
OIL U.S.P. 
Non-destearinated 
4. DEVOLD VITAMIN A OILS 
5. DEVOLD DRY D, 
1,500 and 3,000 LC.D./gm. 
Please send your inquiries to 
43-M Clinton Avenue 
Brooklyn 5, N. 
PEDER DEVOLD OIL COMPANY 
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How to Wait on a Customer 


and its merchandise than in learning 
what his employees had to say. 

“Well, there’s nothing that really 
takes the place of old fashioned fall 
atmosphere,” said Smiley Johnson. 
“Colored leaves, cornstalks and all 
that.” 

“Just an old standby idea,” Joe 


commented, again without looking up. 
“You can always use those trims. I 
want something new, different, ap- 
pealing.” 

Again there was silence. Finally 
Joe looked up. “Well?” 

Pop Henley cleared his throat. 
“Joe,” he said gently, “aren't you in 


the mood for this meeting, or are you 
more interested in cleaning up that 
display table?” 

Joe dropped the dust cloth and 
grinned. He moved to the nearby 
counter, slung a leg over the end of 
it and brushed his hands. 


Joe Explains 

“I was wondering when somebody'd 
tumble that everything wasn’t right. 
So you don’t like having me do 
something else when you are talking 
to me. You want me to pay attention 
to you, and I'm half-doing something 
else. It irritates you. It makes you 
a little mad. It hits your ego, and you 
think, “To heck with him.’ ’ 

The employees looked amazed as 
they realized that Joe was so per- 
fectly describing their feelings. 

“Well,” Joe said, “that’s exactly 
how a customer feels when he comes 
into a store and finds an owner or 
clerk fiddling around with a stock 
display, dusting job or some other 
thing. He stands around and watches 
the clerk hurry to get that display 
done. He thinks, ‘So they figure that 


MERCK 


UNEVEN 
DISTRIBUTION 


See what happens 
when segregation 
occurs. 


EVEN 
DISTRIBUTION 


Here's what 

can expect when 
you use Merck 
Potassium Iodide. 
It spreads evenly 
throughout the 
feed. 


FINE for Feeds 


Because it’s FINE 


POTASSIUM IODIDE MIXTURE MERCK 
Contains Potassium lodide 90% and 


Calcium Stearate 10% 


POTASSIUM IODIDE MIXTURE MERCK 
Contains Potassium lodide 90% and 


Calcium Carbonate Precip. 10% 


POTASSIUM IODIDE MIXTURE MERCK 
Contains Potassium lodide 90% and 


Magnesium Carbonate 10% 


POTASSIUM IODIDE MERCK 
Free-flowing powder—Potassium lodide 99.5%; 
Magnesium and Calcium Carbonates 0.5% 
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little display is worth more than me, 
eh? Well, that’s the last time I'll ever 
come into this store to buy.’” 

Smiles broke out on the faces of 
the employees as they saw the reason 
for Joe's actions. 

“I've gone into many a store and 
found the clerk hardly recognizing 
me, hurrying to get three more items 
back on the shelf before he waits on 
me,” Joe said. “I don't like it, do 
you?” 

“No, sir,” declared Butterball. “The 
other night I went into a drug store 
to get a pipe. The druggist was talk- 
ing to a salesman. I stood around 
about 10 minutes before he and that 
gabby salesman spotted me. By that 
time I was so mad I only bought a 


nickel pack of mints and went to the 
next store to buy my pipe.” 

“But selling to a retailer is impor- 
tant,” Smiley Johnson said. “Sales- 
men travel great distances. They don't 
call every day.” 

“No, and customers don't have 
money to spend every day,” countered 
Pop. “It’s the customer who pays the 
salesman and the dealer, too.” 


He Wants Prompt Service 

“Right,” Joe approved. “Now you 
fellows are getting the idea. The cus- 
tomer wants prompt and fast service. 
Always give it to him.” 

“But suppose I've got all the mer- 
chandise in the aisle and just fin- 
ished dusting,” Milt said. “I can’t 


leave that merchandise in the aisle, 
car, I?” 

“You sure can,” Joe said. “If you 
do, if you pop up and want to serve 
the customer despite that, he'll love 
you just a little bit more.” 

“When I was on the road years ago 
selling salad dressing,” Pop Henley 
said, “our sales manager always used 
to say, ‘If the customer rolls ‘a silver 
dollar on the floor, chase it.’” 

Joe was smiling as he was listen- 
ing. “I'm glad this lesson has sunk 
in, fellows. I don’t want customers 
going around town saying, ‘They take 
their time waiting on you at Joe 
Brooks’ place.’ That sort of campaign 
can kill many a business. The cus- 


tomer comes first—always—at this * 


store. We can clean up and restock 


FEED COMPANY 
Minneapolis 1, Minn. 
Chicago Ridge, Ill. 


shelves any time during the slow pe- 


A COMPLETE LINE 
FORMULA FEEDS FOR out.” 
LIVESTOCK and POULTRY 


riods. But when customers are in the 
store, that’s the time to get the lead 


“The customer,” Pop Henley said 
reverently, “God bless him. He makes 
the world go around.” 


(To Be Continued) 


THE FEED INDUSTRY 


VITAMIN B,, ano ANTIBIOTIC 
FEED SUPPLEMENT MERCK 


Preferred because of the remarkable growth response 
obtained with this product in wide commercial use and 
in extensive experimental studies. Each pound contains 
2 grams of Procaine Penicillin—an outstandingly ac- 
tive antibiotic for promoting growth, in stable form; 
supplies 12.5 milligrams Vitamin B12 activity (L.L.D. 
cup assay method ). Rigidly controlled. 


No. 54—RIBOFLAVIN 
MIXTURE MERCK 


No. 54—Riboflavin Mixture Merck is produced spe- 
cifically for the feed Industry. Extremely easy to use; 
economical because you save in freight, handling, and 
storage space. 


CALCIUM PANTOTHENATE 
DEXTROROTATORY MERCK 


Increasingly, feed manufacturers recognize the need 
for supplementary amounts of pantothenie acid to 
produce nutritionally adequate rations. Calcium Pan- 
tothenate Dextrorotatory Merck is supplied in the 
form of an easy-mixing powder. 
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CHOLINE CHLORIDE MERCK 


Choline Chloride Merck, for high energy rations, is 
supplied as Choline Chioride (25%) Dry Mixture, 
produced specifically for the feed industry. 


SULFAQUINOXALINE 


MERCK 


Another outstanding contribution of Merck research - 
Sulfaquinoxaline is the only product available to feed 
Manufacturers that prevents and controls coccidiosis 
outbreaks caused by seven poultry coccidia which may be 
found under farm conditions today. Because your cus- 
tomers’ flocks often are exposed to two or more of these 
coccidia at the same time, it is important that your 
feeds supply the maximum protection made possible 
with Sulfaquinoxaline. This versatile product also 
checks \mortality in acute fow! cholera. Available in 
powder form, extremely well suited to feed-mixing 
Write today for full information. 
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Salesmen Must Have 


The Ability 
to Persuade 
By Martin Francis 


F all the qualities that go to : 

make for good selling, one of 

the most valuable is the ability 
to persuade. It is this quality which 
often causes the prospect to change 
his mind. Under the influence of a 
good persuader, the prospect may 
switch entirely from one belief to an- 
other, the latter being the one advo- 
cated by a good salesman. 

You and I have met many good 
persuaders in our lifetimes in various 
business capacities. 

We have bought merchandise in 
some stores where clerks seemed to 
know a lot about the merchandise 
offered, could answer any questions 
we put to them, and gave the look of 
being competent. Yet, many of the 
clerks could not be termed as per- 
suasive. 

Let us analyze that important sales 
quality as related to the feed business 
Just what is it that makes a feed 
dealer or salesman persuasive? 


Enthusiasm Necessary 

The persuasive salesman is enthusi- 
astive about what he sells. Enthusi- 
asm is a basic ingredient in the make- 
up of the man who is a good per- 
suader. He is sold on what he ig 
doing, wants to sell. He is not con® 
tent merely to show the merchandis@ 
to go through the sales routine. E 
erything is keyed to that desire a 
his to sell. This eagerness to sell, th 
enthusiasm, is what every feed deal 
must have if he is to be termed 
persuasive fellow 

The good persuader must also 
somewhat aggressive. I do not mea 
this in a derogatory sense of t 
word, To be aggressive, the good fe 
salesman must push or advance 
back up his-product. He must poin 
up facts about his feed and service ‘a 
the customer. This pushing, this try@ 
ing various means of getting the proda 
uct, its uses and its value before th 
prospect, is being aggressive, and i 


2 BRAND 


PHOSPHATE 


A low-cost, finely divided 
source of phosphorus which 
will readily mix in your for- 
mulas to give a uniformly 
dispersed phosphorus. 
Write for information 
ond prices 


COLUMBIA 
PHOSPHATE CO. 


1007 Washington Ave. 
St. Levis 1, Mo. 


| 
| 
a illtop Farm 
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i 
2. VITAMIN a 
\ Alaska Fish OW Extractors, Inc. 
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is a valuable part of every good sales- 
man’s makeup. 

I have had a house-to-house sales- 
man knock at my door and my first 
thought has been, “I do not want to 
buy anything!” But as the fellow 
talked, explained the use of his prod- 
uct very eagerly and capably, I have 
bought from him. He is a good per- 
suader in this instance. He has over- 
come the natural hostility to buying 
which is inherent in so many cus- 
tomers. 

On the other hand, I have main- 
tained a hostile buying attitude when 
approached by some salesmen. They 
didn't have that persuasive quality 
which the others had—personal qual- 


ities which, when combined with the 
merits of the product, made the sale 
complete. 

Many a salesman has a wonderful 
approach. He is alert and enthusias- 
tic, and he is capable. But he misses 
many a sale because he is not per- 
sistent enough. He folds too quickly 
as the prospect begins to raise objec- 
tions. This is the time when persist- 
ence pays off. The persuasive sales- 
man does not become rattled at such 
opposition. Instead, he smiles as if 
complimenting the prospect for bring- 
ing up those objections, and then he 
begins to answer them one by one as 
if such answers are normally part of 
every sales presentation. By this very 


PACAL HAMMERS 
LAST LONGER 


Made to specification from spe- 
cial alloy steel, Pacal Hammers 
last longer. And because of the 
concave cutting edge formed, do 
a more thorough job of mill 
grinding. No finer hammers are 
made. Write for prices. 


PAPER-CALMENSON AND CO. 
St. Paul 8, Minnesota Pat 


Pend 


Sacos Mente 


soot 


we 


attitude the salesman is persuading 
the customer. 

There are some salesmen with fine 
personalities who try to talk the pros- 
pect into buying on a personal appeal 
only. This very seldom works more 
than once with some prospects. Sell- 
ing over a long period of time can 
only be done by combining personal 
salesmanship qualities with product 
knowledge and uses. 

The persuasive salesman has the 
know-it-all attitude. He grants the 
prospect considerable intelligence. 
The salesman who can persuade is 
pretty sure of his ground. His facts, 
his statements have been carefully in- 
vestigated. This careful investigation 
helps him to sell himself on his prod- 
ucts. 

But if the prospect comes up with 
é question which he cannot answer 
or a suggestion for improvement of a 
product, the salesman considers the 
suggestion carefully. He makes a note 
of it and follows through on an inves- 
tigation. Then he reports back to the 
prospect, who is usually so flattered 
by this attention that he becomes a 
customer. 

The salesman who is a good per- 
suader 


pect. He listens to them with respect, 


for he knows that he can learn some- 


IN ANY LANGUAGE 


MENTE BAGS 
Mean 


QUALITY — DEPENDABILITY — VALUE 
Burlap and Cotton — New and Used — Printed and Plain 


MENTE DAINTY PRINTS MAKE EVERY BAG A PREMIUM 


Write, wire or phone our nearest office for quotations today! 


CO., INC. 


ISAAC T. RHEA, Pres. 
Bex 


New Orleans 


Sales Offices or Representatives in New York, Chicago, caape eee. St. Louts, 
Minneapolis, Denver, Cincinnati and other large ci 


thing from the prospect, too. But he 
always brings the interview back to 
the product he is selling and is able 
to conclude the sale. 

The prospect, because he has been 
listened to, has respect for the sales- 
man and is more receptive to his pres- 
entation. What the prospect does not 
realize is that the persuading sales- 
man was wise enough to let the pros- 
pect talk and practically sell himself, 
by expressing his wishes about the 
product and its uses. 

Do not become discouraged in your 
program of feeder education. When 
you have some vital facts which you 
think every farmer should be glad to 
hear, keep on calling them to his at- 
tention vocally and in print. Don't 
be depressed because only a few farm- 
ers may talk about these facts the 
first few times they hear them or 
read about them. Be persistent. Fol- 
low through. Repeat those facts. 
Finally many other farmers will be 
persuaded. 

A good test of your own persuasive- 
ness is to note carefully how well, 
how quickly you can persuade your 
wife, your employees and close friends 
to your way of thinking on some proj- 


| ects. Then study the points above and 
is the chap who makes an | 


| effort to learn the views of the pros- 


apply them in order to make yourself 
still more persuasive as a salesman. 
It will pay off. 


ADA DISTRIBUTES REVIEW 
OF ALFALFA LITERATURE 


KANSAS CITY—Abstracts of 113 
projects related to the production, 
harvesting, composition and uses of 
alfalfa are being failed by the 
American Dehydrators Assn. to sub- 
scribers of the association's research 
program and to representative re- 
search men in colleges and industry. 

The 30-page compilation reviews 
the literature of 97 authors associa- 
ted with state universities, experi- 
ment stations, U.S. Department of 
Agriculture and several foreign proj- 
ects. 

The compilation is a part of the 
ADA research activity which is now 
in ts third year. The review brings 
up to date all literature pertaining 
to alfalfa released in the past year. 


SCROGGINS GRAIN CO. 
Dealers in 


MINNEAPOLIS, MINNESO7VA 


Distributed in Illinois, 
Indiana, Ohio and South- 
ern Wisconsin by 
HALL SALES COMPANY 


1313 Ridge Avenue 
Phone: Greenleaf 5-0225 


EVANSTON, ILLINOIS 


AND GRAIN 
@ Tonk 
Conensced Mec! Mest Scraps 
@ Linseed Meal @ Molasses 
@ Alfalfa Meal @ Crimped Oots 
@ Brewers Groin @ Crimped Barley 
@ Oat Meal Feed @ Corn Chop 
@ Mill Feeds @ Ground Grains 
DANNEN MiILLS, Inc. 
a ST. JOSEPH, MO. 
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WHAT IT MEANS TO BE A MASTER MIX DEALER 


Wer you become a Master Mix dealer, you are a vital part 
We help of America’s food production system. You are an important person in 
your community because: 
you serve @ You provide your customers with a complete line of straight feeds 

and concentrates for more profitable livestock farming and greater 
food production. 
your neighbors @ You give your feeders a flexible program which enables them to make 
the most of their local situation: straight feeds for grain deficit farms, 
1. CONTINUOUS FEED RESEARCH concentrates for mixing with home-grown grains, or concentrates for 
keeps Master Mix Feeds right up to date. free choice feeding. 
@ You help your customers get better production by keeping them 
informed of latest discoveries and recommendations of McMillen 
Feed Research. 
. @ You form the vital link that passes on to livestock producers all the 
3. SALES PROGRAMS-—bulletins, direct benefits of the laboratory research, technical control, and vast produc- 
mail folders, displays, educate your tion experience of McMillen Feed Mills. 
customers ond build your business. @ You serve the farmers who are doing the important job of converting 
grain into meat, milk and eggs, the very foundation of our nation's high 
standard of living. 


2. CONSTANT QUALITY CONTROL 
assures top results from these scientifi- 
cally formulated feeds. 


Master Mix... more than a brand of feed...stands for scientifically 
tested feeding programs covering every type of livestock production. Its 
quality is recognized wherever balanced rations are fed. This sign tells 
the world that you represent Master Mix and gives your business the 
prestige of its nationally advertised name. 


McMILLEN FEED MILLS, INC. (of Tennessee) 


Memphis, Tennessee 
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Traffic Builders in Tennessee 


Diversified Lines Boost Profit 


spends time visiting farmers on 

their own farms, and Pete Mc- 
Gregor of Clarksville, Tenn., is no ex- 
ception to this grass roots approach. 
He says it is true you can sell a lot 
of feed by carrying the store to the 
farmer, but you can sell him a lot 
less expensively by bringing the 


Ke aggressive feed dealer 


farmer to the store. To illustrate, if 
you have four different lines of com- 
modities or services that the farm 
owner has to use in the operation 
of his farm, he will come to your 
store more often than he would if 
you had nothing to offer but feed. 

Mr. McGregor has at one end of 


his immense building a loose-leaf 


prices. 


T. M. Reg. U. 8. Pat. Of. 


IDEAL FEED INGREDIENT FOR THE FEED MIXER 


Made from returned bakery goods which are toasted and ground 
te s crumb form by a 


Write or wire for samples, analysis and 


CHAS. A. GERBER COMPANY 
732-40 No. Highland Ave. “1 


special patented 


Truckload and carload lots. 


Aurora, Illinois 


tobacco floor where up to 20 or more 
farmers bring in their tobacco each 
day during season for a tobacco auc- 
tion on which the store gets a com- 
mission. This floor is right next to 
the feed store office and waiting 
room where these tobacco-selling 
farmers can loaf and relax while 
waiting for their crops to be sold. 
These same farmers have to buy 
feed. How long would it take a Mc- 
Gregor salesman to contact these 20 
or more farm owners on their own 
farms? 

But Mr. McGregor has more than 
tobacco sales and feed to woo soil 
tillers to his store, which operates 
under the firm name of Black Patch 
Implement Co. That title explains 
another important line of diversified 
activities. Without keeping a single 
full time implement salesman in the 
field, Black Patch is one of the top 
John Deere dealers of its state in 
sales volume of implements, parts 
and machine servicing. The firm has 
one or two floor salesmen who do 
part time field work, but nearly all 


A highly important component: . 


in poultry feed mixtures, 


Tecmangam provides 


a completely available and 


readily assimilated source of 


manganese sulfate * 


for all types of poultry. 


Ka minimum intake of this trace element is neces- 
sary for proper chick development during the grow- 
ing period and promotes better hatchability of eggs, 
better egg embryos and stronger egg shells during 
the laying season. 


TENNESSEE EASTMAN COMPANY 


Division of Eastman Kodak Company 
KINGSPORT, TENNESSEE 


the sales are consummated right in 
the store with farmers who come in 
for one or more of the firm’s services. 


One Line Aids Another 

And, just to show how one line 
aids and abets another, Black Patch 
sells 80 or more corn planters a sea- 
son at prices from $100 to $175 each. 
When a planter is purchased it has 
to have something to plant. Last 
year Black Patch sold nearly $10,000 
worth of seed corn. A farmer buying 
a lot of seed corn suggests a source 
from which Black Patch may be able 
to buy for feed purposes a lot of 
corn from the harvested crop this 
fall. Every year farmers for whom 
the firm sells tobacco on commission 
buy a number of tobacco plant set- 
ters that pour many more gross dol- 
lars into the Black Patch kitty. 

Naturally, a farm owner . who 
comes in to buy a seed-sowing im- 
plement needs not only the seed the 
machine is supposed to use, but also 
fertilizer. Black Patch can accom- 
modate him on these too and sell him 
the fertilizer distributor. Suppose the 
buyer, after buying a seeder from 
Black Patch, had to make all his 
fertilizer and seed-buying trips to 
another dealer. By keeping these 
commodities for sale in his own 
store, Mr. McGregor gets to see 
him that many more times without 
having to hunt him up on his own 
farm. 

Takes More Capital 

Naturally, it takes quite a bit more 
capital to stock and service four 
lines of commodities and services 
than it does one, and the need for 
floor space can run into a lot of 
square footage. But this extra capi- 
talization can be largely offset by the 
saving in cost of salesmen and sales 
expense in making an equivalent 
number of selling contacts on each 
buyer’s farm, even though a certain 
number of farm-to-farm visits is 
important. 

A dealer can dream up a lot of 
ways to make these interlocking 


TRANSIT STORAGE 


ef MILL FEEDS and FEED STUFFS 


MIDLAND WAREHOUSE CORP. 
Waldheim Bidg., Kansas City, Mo. 
Warehouses: 

Kansas City, Santa Fe Trackage 
Oelwein, lowa, C.G.W. Trackage 
Winfield, Kansas, Santa Fe Trackage 


SPECIFY 


Columbia Calcium 
COLUMBIA QUARRY CO. 


1007 Weoshington Ave 
$7. LOUVIS 1, MO 


You'll save pre-mixing 
time, trouble, inventory, 
headaches and possible 
mistakes when you use 


2~BORDEN 


Complete Fortification 

FOR BUILDING RESULT- 

— LOADED HOG, POULTRY 
esc. AND CATTLE FEEDS 


ANTIBIOTICS included at any 
level you specify. 


THE BORDEN COMPANY 
Feed Supplements Department 
350 Madison Avenve, New York 17, N. Y. 


PRODUCTS 


Distributed in Minnesota, 
North and South Dakota 
and western Wisconsin by 


Blomfield-Swanson Brokerage 
734 Midland Bank Bidg. 
Minneapolis 1, Minn. 
N BEFORE 


QUALITY GOE THE NAME 


| 
| 
if i, the starches to a form of dextrin leaving a very low moisture ’ 
j content. Guaranteed 100% pure and wholesome. Used in feed ; 
pe for poultry, hogs, cattle, dogs, and all fur bearing animals. " 
4 
: 
— 
| 
| 
— a 
Fae 
SF) 
A“ 
| 
| | 
__iES ON 
— 


DR. SALSBURY'S 


Growth Stimulant 


Dr. Salsbury’s NITROSAL Gives Broilers 
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Dr. Salsbury’s NITROSAL Gives You 
New SALES From New CUSTOMERS - 


FASTER GROWTH 


Even With Vitamin Bi2 And Antibiotics In The Feed 


And Coccidiosis 


For Chickens and Turkeys 


In Powder Form For Mixing With Your Feed 


© NITROSAL is a multi-purpose poultry medicine 
that gives your customers more profitable, faster 
growing birds. Extensive tests at Dr. Salsbury's 
Research Farm show that NITROSAL increases 
chick and poult growth by 15%. 

" Our tests also show that birds being raised as 
pullets mature quicker...start laying up to 15 days 
earlier, without forcing. Turkeys show improved 


feed conversion. 


Many outstanding authorities have recognized 
the growth stimulation qualities of NITROSAL. 
Their experiments show that NITROSAL produced 
extra gajn with chickens even with vitamin B,, 
and antibiotics in the feed. 

Prevents Coccidiosis 
NITROSAL also prevents both cecal and intestinal 
coccidiosis. This added protection costs your cus- 


tomers nothing extra. 


Prevents COCCIDIOSIS 


Mr. Pierce reports, 

“We fed our broilers Pierce Feed 
containing NITROSAL. They showed 
very high coloring and exceptional 
weight gains. Here are our results 
with NITROSAL”: 


Number of broilers started... ... 8,200 
Number of broilers marketed. ... 8,080 
Feed Conversion............... 29 
Age when marketed......... ll weeks 
Average weight per bird...... 3.25 Ibs. 
Average profit per bird.......... 30c 


Take Advantage of This 
Big Profit Opportunity 
Mix NITROSAL In Your Feed 
Hundreds of dealers are earning extra profits by 


‘helping supply the large demand for NITROSAL 


and feed containing NITROSAL. Intensive adver- 
tising is making this demand for NITROSAL even 
bigger. So “cash in” on this big profit opportunity! 
Write Dr. Salsbury’s Laboratories, Charles City, 
lowa, for Nitrosal bulletin. 


Our NI | ROSAL-Fed Broilers 
| | e 
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services pay off. For example, Mr. 
McGregor finds his system an ideal 
method of operating a safe credit 
policy. Let's say a farmer wants to 
buy several tons of feed for a herd 
of dairy cattle, but won't have the 
purchase money until he markets 
his soybean crop this fall. The store 
needs those soybeans. It not only ad- 
vances him credit on the prospective 
soybean yield but sells him the seed 
with which to sow the crop. And, if 
he needs a combine with which to 


do the harvesting, the firm has that, 
too. 

Many customers buy implements, 
seed, feed and fertilizer on their to- 
bacco crops. Since the handling of 
this commodity is done on commis- 
sion, Mr. McGregor doesn’t have to 
tie up a cent of capital in moving 
it, but it provides a splendid credit 
base for anything a grower wants 
to buy in the Black Patch line. 
“Sometimes I loan a hard-up farm- 
er outright money on his prospec- 


tive tobacco crop,” explained Mr. 
McGregor. “I do it at little or no 
interest and this favor cements his 
loyalty to Black Patch as nothing 
else can do.” 
Farm Is Profitable 

Mr. McGregor handles the Chal- 
lenger line of dairy, poultry, hog 
and allied feeds. The annual sale of 
feed alone runs well above the six- 
figure mark. Another interlocking ac- 
tivity is a small farm owned by Mr. 
McGregor himself. This farm has not 


only made money for him in its own 


FISHEAST 


Semi-Solid Brewer's Yeast 
ST essent 


is a rich natural source of the 


DERIVE FISH MEAL AND hong MILK FEEDING VALUE 


du d of Menhaden Fish Meal and Soybean Oil Meal 
and Condensed Fish Solubies. FISH- 
ial Amine Acids and complete Vitamin 
B,,, the Animal Protein Factor. 


Menhaden Fish Meal Company Beltimore 24, Md. 


right, but it has paid off for the 
Black Patch store like nobody's busi- 
ness. Take just one of the least im- 
portant tie-ins. 

“In handling a large volume of 
commercial feed a certain amount 
is bound to get damaged in the 
form of torn sacks,” explained Mr. 
McGregor. “It has a selling depreci- 
ation far beyond its actual loss. I 
send these damaged sacks of feed to 
my own farm, feed them to my own 
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Kraft paper supplies are short. So it 
is important for you to get the best 
use from your multiwalls. Here is one 
way to stretch them... 


PROPER CAR LOADING 


PREPARATION IS IMPORTANT 


Cars should be clean, dry, and free from protruding 
nails or other projections. Remove all dirt, dust, 
rocks and grit from floor and walls. Remove loose 
nails and cover loose bolts with cardboard or several 
thicknesses of car liner. (Picture shows how to use 
straight-edge board to locate protruding nails, etc.) 
Cover floor with good grade of car liner and put at 
least three thicknesses on door edges. Line walls, 
too, if they are in bad condition. Use asphalt-lami- 
nated paper to seal door cracks against dirt, rain, 
snow and ci 


FOLLOW THESE LOADING RULES: 


not come in contact with side doors. 

steel strapping covered with corrugated board. 

b. Follow proper loading patterns. (See illustrations.) 
c. Use retaining strips of special Scotch tape applied 
across the load, or steel retaining straps covered by 
one thickness of corrugated board. 

Bags should be loaded tightly, solidly and flat, te 
minimize shifting in transit. 

Balance the load so there will not be more weight 
on one end or side than on the other end or side. 
There are, in general, three different methods of load- 
ing—crosswise, brickwall and lengthwise. The cross- 
wise method is generally considered to be the most 
acceptable. 

Loading in car doorways should be done in such a 
manner that this part of the load acts as a keystone 
between the loads in the ends of the car. (See illus- 
tration.) 


Want the Whole Story? 


Ask your Bemis Man for free, illustrated copy of 
Bemis Multiwall Packaging Guide. It deals with 
Storage, Filling and Closing, Handling, Palletiz- 
ing and other important subjects. 

Maybe Cotton Bags are Your Answer . . . if you can’t 
get all 6f the multiwalls you need. Cotton bags are avail- 
able . . . and Bemis is the leading cotton bag source. 


Bemis 


stock and realize close to full sales 
value.” 

Another profitable working ar- 
rangement with this farm is trade- 
ins. Every implement dealer who 
sells new tractors or combines will 
allow the buyer to trade in a used 
farm machine on the purchase. But 
Mr. McGregor will not only take in 
used implements and _ recondition 
them for resale, but he also will take 
in cows, mules, clover seed, grain 
or anything else the farmer wants 
to use for money. On one new trac- 
tor deal he took in a cow and calf. 
Most implement dealers would have 
had no way to handle two bovines 
while waiting for a favorable chance 
to resell. Mr. McGregor would have 
lost a profitable sale if he hadn't 
taken them in on the deal. He sent 
them to his farm, turned them on his 
pasture, and later sold the calf for 
$200. 


When he takes in a used implement 
he frequently uses it on his own farm 
to meet some of his emergency culti- 
vating and harvesting needs before 
offering for resale. This use in no 
way depreciates its resale value, and 
it gives him a lot of rent-free-im- 
plement service. 


Feed Trials 

He tries out on his own livestock 
many kinds of feed and places him- 
self in a better position to recom- 
mend them to his trade. Whenever 
he stocks a new type of implement 
that farmers don’t understand and 
are slow about buying, he gives it a 
workout on his farm to show pros- 
pective buyers what it will do. He 
learns a lot about it himself, which 
enables him to explain its working 
features more intelligently to his 
customers. One time he got in a new 
type of hay baler that had a com- 
plicated knotting system. Many oth- 
er dealers who got this same type of 
baler made no effort to understand 
it and didn’t push it. He gave it a 
good farm test and sold 60. 

To handle his varying farm serv- 
ices the firm is housed in a large two- 
story building in the heart of Clarks- 
ville’s business section. Both floors 
together compromise nearly 20,000 ft. 
of floor space. 


The NEUMOND Co. 
Merchants Exchange + St. Louis, Mo. 


BREWERS GRAINS 
DISTILLERS GRAINS 
ALFALFA MEAL 


Come to - Spomaiists 


EXTRA PROFITS! 


with ANDERSON’S 


@ RO RUTTING—He mote! parts te corrode. 


@ JAR EXTENDS BEYOND BASE— Keeps drinking 
pen 

@ EASY TO CLEAN —Just two par 

ANDERSON BOX COMPANY | 


INDIANAPOLIS 6, INDIANA 


| 
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FOR UNIFORM: “TOPs« 


LIVER 


AND 


A complete program for 
LOCAL FEED MANUFACTURER 


The rapid growth of acceptance for the Whitmoyer 
line of feed supplements, and the high regard 
accorded to the name Whitmoyer is more than the 
result of 20 years of service to the feed industry. 
It is also the result of the continued excellence of 


namin supple 


complete cod liver 
the products themselves. FL ANV- -DE of vacuum 
The name Whitmoyer is your assurance of uni- ment conte yeast, 
‘form “top-quality” time after time. It's a name to meal, p-activated B,, ond per 
be remembered for “products of scientific merit” plemenl chloride, itamin Ds, 
—a standard of quality backed by two decades of niacin, ick units “poline 
outstanding service and extensive experience. in, BOO milligre 


That's why more and more feed manufacturers are 
relying on Whitmoyer feed supplements — cod 
liver oils, vitamin concentrates, trace minerals 
and minerals—in the manufacture of feeds which 
arenutritionally sound, yeteconomically produced. 


vitamin B 
MEAL 7 blend of cod liver meo!, 
rol 


Cc od ced from 2 ol 


To help local feed manufacturers, the Whitmoyer 
Nutritional Department offers a complete pro- 


poflavin nd anti 
gram for setting up feed formulas which will trate yas vous! a not “nlorid _vitamin ain analysis 
utilize to the best advantage the ingredients brows, niacin, choline Guaranteed milligrams 
readily available to the local feed manufacturer. peor teed wuPPltigrams riboheyin: 
jacin. 
Be sure of your feed quality by following the per pounds 50 milligrams = 
2; Whitmoyer program which will enable you to uti- choline, o* 


lize the latest nutritional developments in the 
_manufacture of your feeds. Remember, more satis- 
fied customers mean increased sales for you. It 
will pay you to investigate the Whitmoyer Pro- 
gram today. 


Products of Scientific Merit 


MANUFACTURING CHEMISTS 


DISTRIBUTORS 


NEW ENGLAND HAVANA, CUBA TEXAS 
Grendone, Inc. Ave. S.A. Honnsz Supply Co. 
Needham, Mass. infonto, 1201 lubbock, Texos 
CANADA 


Whitmoyer Laboratories, Ltd 
Yarmouth, Nova Scotio 


WAREHOUSE STOCKS ALSO LOCATED AT CONVENIENT POINTS 


— 
ED SUPPLE! 
wHitcoD available either of pure cod 
liver oil oF fortified cod liver oil concentrate. 
wuHitcod is the highest quality tested 
and standordized Feeding Oil is also avoilable. 
40 milligrams npore 
700 milligrams niacin. 
| 
| 
TRA-MIN A balanced trace mineral concen 
: trate important to proper livestock ond poultry nutri- 
tion—helps them utilize feed nutrients properly: Con- 
tains iodine (100% stabilized), 
mangones® cobalt, copper, iron and zinc. 
RIES 
— and trace mineral supple- 
ag PH GRO-TEN protein supplement: 
FISH liquid oF in Ory carrier.-- 
FISH dried -- D, 
or straight D:-- “WHiT-DEE—4 or 16 million ynits De 
per pound & complete concentrate 
for swine feeds and supplements. 
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CONVENTION CALENDAR 


Sept. 5-7—Poultry Conference for 
Hatcherymen and Breeders; Poultry 
Husbandry Bldg., University of Mis- 
souri, College of Agriculture, Colum- 
bia. 


Sept. 6-7—New England Feedmen; 
University of Massachusetts, Am- 
herst; sec., Errol F. Cock, Marlbor- 
ough, Mass. 

Sept. 6-8—American Soybean Assn. ; 
Hotel Fort Des Moines, Des Moines, 
Iowa; sec., George M. Strayer, Hud- 
son, Iowa. 

Sept. 9-11—Grain & Feed Dealers 
National Assn.; Hotel Peabody, Mem- 
phis, Tenn.; sec., John Bowden, 100 
Merchants Exchange Bldg., St. Louis. 


Sept. 10—Upper Midwest Feed 
Finance Credit Group; Minneapolis, 
Minn.; chairman, G. H. Sickler, 400 
Second Ave. So., Minneapolis, Minn. 


Sept. 11-13—Dixie Poultry Exposi- 
tion; Asheville, N.C.; sponsored by 
Tennessee Poultry Improvement 
Assn., North Carolina Mutual Hatch- 
ery Assn., and South Carolina Poul- 
try Improvement Assn., sec., N. B. 
Nicholson, Monroe, N.C. 


Sept. 12-15—Turkey Short Course; 
Poultry Husbandry Bldg., Division of 
Agricultural Science, University of 
Missouri, College of Agricuture, Col- 
umbia. 

Sept. 18— Veterinary Nutritional 
School at Iowa State College, Ames, 
Jowa. 

Sept. 17-18 — Animal Nutrition 
Short Course, sponsored by the Uni- 
versity of Minnesota, Northwest Re- 
tail Feed Assn., Inc., and Northwest 
Feed Manufacturers Assn.; Univer- 
sity Farm, University of Minnesota, 
St. Paul, Minn. 


| Perfection DOG FOODS 


The Perfection Balanced Diet 


VITAMINS rime-tested tor more than 48 
MINERALS years. Dealer Franchise 
PROTEINS available im some localities 
FAaTs Write Bex 22 

FOODS CO., Battle Grech, Mich. 


Rode Feed Service 
522 Grain Exchange Bullding 
Milwaukee 2, Wis. 
BROKERS 
All Feed Ingredients 
PHONE - WIRE - TELETYPE 


tics 


chara edients 


ra endowed ingr 


results 
tance. 


We appreciate your 
continuing use of our 
RED W BRAND 
Animal Proten Concentrates 
as approval of our 
efforts to preserve 
the unusual attri- 
butes of this im- 


ANIMAL PROTEIN 


CONCENTRATES 


portant by-product 

of the Animal Indus- 

try for the betterment 50% Meat & Bone 
of feeding. The con- Scraps 
tinuous services of 70% (8. P. 1.) 


Special Prepared 
Steam Bone Meal 


our packing plants 
are at your command 


MEAT PACKERS AND PROVISIONERS 
Chicago Kansas City * Los Angeles 

Code: Rapids Dothan Memphis 


Sept. 17-18—National Mimeral Feed 
Assn., Bismarck Hotel, Chicago, Ii; 
exec. sec., Peter W. Janss, 212 Equit- 
able Bldg., Des Moines 9, Iowa. 

Sept. 21—Elevator Course, 
Michigan State College, East Lan- 
sing, Mich. 

Sept. 25-26—Pennsylvania Millers 
& Feed Dealers Assn.; convention and 
nutrition conference in cooperation 
with School of Agriculture of Penn- 
sylvania State College; Penn Harris 
Hotel, Harrisburg, Pa.; sec., Richard 
I. Ammon, 43', E. Main St., P.O. Box 
329, Ephrata. 

Sept. 27-28 — Arkansas Formula 
Feed Conference; University of Ar- 
kansas, Fayetteville, sponsored by the 
college, Midwest Feed Mfrs. Assn. and 
Arkansas Féed Mfrs. Assn., chairman, 
Dr. E. L. Stephenson, Prof. of Animal 
Husbandry. 


Sept. 28—Feed Dealers Nutrition 
School, Iowa State College, Ames, 
Iowa. 

Oct. 1-3—Association of Official 


Oct. 2-4—NEPPCO, Exposition and 
Convention; Harrisburg, Pa.; sec., A. 
Van Wagenen, 11 W. State St., Tren- 
ton, NJ. 

Oct, 2-4—Association of American 
Feed Control Officials, Inc., Shore- 
ham Hotel, Washington, D.C.; sec.,- 
treas., L. E. Bopst, College Park, Md. 

Oct. 4—Feed Manufacturers, Dis- 
tributors and Feeders, Conference at 


University of Vermont and State Ag- 


ricultural College, Burlington, Vt.; 
sponsored by Animal and Dairy Hus- 
bandry Department and Poultry De- 
partment of the Agricultural College. 

Oct. 4-5—Association of American 
Fertilizer Control Officials; Shore- 
ham Hotel, Washington, D.C. 

Oct. 5-6—Association of Economic 
Poisons Control Officials; Shoreham 
Hotel, Washington, D.C. 

Oct. 6-13—International Dairy Ex- 
position, state fairgrounds, Indian- 
apolis, Ind.; sec.-treas., Erwin K. 
Wetzel, Stark & Wetzel, Indianapolis. 

Oct. 11-12 — Nebraska Formula 
Feed Conference, University of Neb- 
raska, Lincoln; sponsored by the col- 


LACTO-VITA, VITRATE, FOR-CLO 
DRY D3, DRIED MILK PRODUCTS 
MARDEN-WILD COD LIVER OILS 
DEVOLDS PURE COD LIVER OIL 
LACTO-VEE PRODUCTS COMPANY 


— 


thas PPIZER 


rr 
vitamin 
ANTIBIOTIC 


ANTIBIOTIC FEED SUPPLEMENT 


STORE COOL 
DRY PLACE 


| | 
| Agricultural Chemists; Shoreham Ho- 
tel, Washington, D.C. } 
| 
Sepplements for the Feed Industry & 
1) ANTIBIOTIC FEED SUPPLEMENT 
/ 
5. Guaranteed in Content 


lege and the Midwest Feed Manu- 
. facturers Assn., chairman, Dr. W. J. 
Loeffel, professor animal husbandry 
department. 

Oct. 17—Virginia State Feed Assn.; 
Jefferson Hotel, Richmond, Va.; exec.- 
sec., R. F. Frazier, 164. N. 9th St., 
Richmond 19. 

Oct. 18-19—Virginia State Poultry 
Federation; Jefferson Hotel, Rich- 
mond; exec. sec., R. F. Frazier, 16‘; 
N. 9th St., Richmond 19. 


Oct. 18-19 — Oklahoma Formula 
Feed Conference; Oklahoma A & M 
College, Stillwater; sponsored by the 
College and Midwest Feed Manufac- 
turers Assn.; chairman, Dr. C. K. 


Whitehair, Prof. of Animal Husban- 
ay. 

Oct. 25-26 — Michigan Nutrition 
Conference, sponsored by Michigan 
Associated Feed Men; Michigan State 
College, East Lansing, Mich. 

Oct. 25-26—Texas Nutrition Con- 
ference, Texas A & M College, Col- 
lege Station; sponsored by the Col- 
lege and Texas Feed Manufacturers 
Assn.; chairman, Dr. J. BR. Couch, 
Prof. of Poultry Husbandry. 

Nov. 1-2—Cornell Nutrition Con- 
ference for Feed Manufacturers; 
Statler Hotel, Buffalo; chairman, 
Prof. J. T. Reid, Animal Husbandry 
Dept., Cornell University, Ithaca. 


FEEDS, INCORPORATED 


JOBBERS, BROKERS, DISTRIBUTORS OF ALL FEED INGREDIENTS 


327 SO. LA SALLE ST. 
CHICAGO, ILL. 


Wabash 2-2256 
Wabash 2-0889 
TWX: Cg. 2163 


Phones: 


Nov. 5-6—Missouri Animal Feed- 
ing Short Course; University of Mis- 
souri, Columbia; sponsored by the 
college of agriculture and the Mid- 
west Feed Manufacturers Assn., 
chairman, Prof. H. 


Nov. 8-9—Nutrition Conference; 
Ohio State University; sponsored by 
Ohio Experiment Station, Depart- 
ment of Animal Husbandry, Dairy and 
Poultry at Ohio State University and 
the Agricultural Extension Service. 


Nov. 15-16—Animal Industry Con- 
ference, sponsored by the California 
Hay, Grain and Feed Dealers Assn. 
and University of California; Gov- 
ernor’s Hall, Sacramento; sec., I. J. 
Stromnes, Blue Anchor Bldg., 1400 
10th St., Sacramento 14. 


Nov. 19-20—Western Grain & Feed 
Assn.; Fort Des Moines Hotel, Des 
Moines, Iowa; sec., Mark G. Thorn- 
burg, 432 Des Moines Bidg., Des 


Are FLEXIBLE Because... 


They provide different combinations of antibiotic . 
activity and Vitamin B,, to fit any feed formulating 


requirements. For example: 


with feeds rich in animal protein and containing 


adequate amounts of Vitamin B,, use .. . 


Bi-Con 7 M -§ — Guaranteed content equivalent of 5 grams 
Crystalline Terramycin Hydrochloride per pound. 


with feeds containing moderate amounts of animal 
protein which require some Vitamin B,, supplemen- 


tation use... 


Bi -Con 3 +3 — Guaranteed content equivalent of 3 grams 
Crystalline Terramycin Hydrochloride PLUS Vitamin 


Bj» activity of 3.0 milligrams per pound. 


with feeds low in animal protein and consequently 
containing only limited quantities of Vitamin B,, use 


both Bi-Con TM-5 and eee 


Bi -Con 3 +] — Guaranteed Vitamin B,» activity of 3.0 milli- 
grams per pound PLUS guaranteed content equivalent 
of 1.0 gram Crystalline Terramycin Hydrochloride. 


Take advantage of market conditions and formulate your feeds at 
minimum cost by using Bi-Con Terramycin Antibiotic Feed Supple- 
ments and combinations with Vitamin B,>.. Our Technical Service 
Department will gladly recommend the best combination of Bi-Con 
for your own particular feed. 


Bi-Con 
FOR THE 
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Nov. 24-Dec. 1—International Live- 
stock Exposition; International Am- 
phitheatre, Chicago Stock Yards, Chi- 
cago, Til. 

Nov. 26-28—Second Annual Feed 
Milling Production School, Hotel 
President, Kansas City; sponsored by 
Midwest Feed Manufacturers Assn., 
executive vice president, Jack D. 
Dean, 20 W. 9th St. Bidg., Kansas 
City, Mo. 

1952 

Jan. 15-16—Kansas Formula Feed 
Conference, Kansas State College, 
Manhattan; sponsored by the college, 
Midwest Feed Manufacturers Assn. 
and Kansas Grain & Feed Dealers 
Assn., chairman, Prof. F. W. Atkeson, 
dept. of dairy husbandry. 

Jan. 21-22—Northwest Retail Feed 
Assn., Inc.; Hotel Nicollet, Minne- 
apolis; sec., W. D. Flemming, 506 
Corn Exchange Bidg., Minneapolis 15. 

Jan. 28-30—Southeastern Poultry & 
Egg Assn.; Municipal Auditorium, At- 
lanta, Ga.; exec, sec., R. F. Frazier, 
1614 N. 9th St., Richmond 19, Va. 

Feb. 10-12—Fact Finding Confer- 
ence of the Institute of American 
Poultry Industries; Municipal Au- 
ditorium, Kansas City, Mo.; for in- 
formation, Institute of American 
Poultry Industries, 221 N. La Salle, 
Chicago 1. 

June 1-3—Indiana Grain & Feed 
Dealers Assn., Inc.; French Lick, 
Ind.; exec. sec., Fred K. Sale, 600 
Board of Trade Bidg., Indianapolis 4. 

June 5-6—Eastern Federation of 
Feed Merchants, Inc.; Hotel Statler, 
New York City; exec. dir., Austin W.7 
Carpenter, Sherburne, N.Y. 

June 16-17—Ohio Grain, Mill 
Feed Dealers Assn,; Deshler-Wallick 
Hotel, Columbus; sec., Vaughn M. 
Thorne, 12 N. Srd St., Columbus 15. 


7 for personal service: e 
e WALSH GRAIN CO. e 

416 FlourExchange Lincoln 0678 ¢ 


MINNEAPOLIS 15, MINN. e 


° MATT WALSH @ SHELLEY WALSH 


SILMO CHEMICAL CORP, 
VINELAND, NEW JERSEY | 


You Can Count On 


Trace Minerol Premixes ... lodized-Mon- 
gonesed Calcium (ony desired level) 
Mongoanesed Calcium (any deswed level) 
Bectro (free-flowing) Colcium... Pellet 
Machine Calcium Regular (pioin) Calcium 
.Dustiess (plain) Calcium... Shelimeker Col- 
cium Grit. G-220 Riboflavin Supplement... 


Wise Phone 
Calcium Carbonate Co. 


CHICAGO CARTHAGE, MO. OMAHA, WEBRASEA 
222 W. Adems Ben 409 325 WOW. 
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Why Does Trade Fade Away ?—~~~~ ~ 


Tips on Reducing Customer Turnover 


ITHOUT customers, a dealer 
would be as bereft as a bird 
without wings. However, a 


bird will preen its feathers to keep 
them in good flight condition, where- 


By Arthur Roberts 


as, the average dealer takes his cus- 
tomers as they come, and when they 
go he is equally unconcerned. A re- 
cent survey indicates this indifference 
better than words can convey. The 


1122 Flour Exchange 


| CONSUMERS SOYBEAN MILLS, Inc. 
dobbers and Producers 


SOYBEAN OIL MEAL 


MINNEAPOLIS, MINN. 


Phone: BR 6781 


minA... 


t’s not difficult to make feeds that contain the correct amount of Vita- 
when mixed. But how about “A” content . .. when fed? 
Too often, there’s a serious difference! 
Ordinary Vitamin A is destroyed rapidly by feed pelleting, heating, long 
storage, and high summer temperatures. Its destruction is even more rapid, 
more serious in feeds containing large amounts of minerals, blood meal, dried 


whey and similar ingredients. How rapid? How serious? 


__In a recent test, a calf meal fortified with Vitamin A oil pgeined only 38% 
of its “A” content after two months’ sto 
with NOPCO® Stavitized Vitamin A, this fe 


at 77° F. B 


storage twice as long under identical conditions. 


You can be sure with NOPCO Stavitized Vitamin A! 


NOPCO Stavitized Vitamin A, in dry form, 
is the pioneer stabilized true Vitamin A. 
The exclusive NOPCO Stavitizing process 
(U. S. Patents Pending), seals in the Vita- 
min A with edible micro-crystalline wax and 
effectively protects it against air and Vita- 


min A destructive feed ingredients. 


A in your feeds... 


Harrison 1, New Jersey 


, when fortified 
retained 90% of its potency after 


Stop wasting money by adding excessive 
amounts of “A” to take care of guessed-at 
vitamin losses. Be sure of enough Vitamin 
when fed! 
today for complete product and use data on 
NOPCO Stavitized Vitamin A. Ask for Bul- 
letin #A0-6. It’s FREE. No obligation. 


CHEMICAL COMPANY 


Richmond, Calif. 


Write us 


findings showed that retail customers 
walked in and walked out for the fol- 
lowing reasons: 

Death 1%, moved away 3%, 
switched trade to friends in the same 
business 5%, could buy for less else- 
where 9%, not satisfied because of 
some grievance 10%, no grievances 
(floater purchasers) 4%, seller's in- 
difference 68%. 

Thus, 68% drifted away because 


the dealers accepted passively what- 
ever business their customers brought 
in and because the dealers did not 
take aggressive measures to hold their 
trade. It doesn’t pay to take your 
trade too much for granted. There 


are too many competitors trying to 
coax customers away. 

From years of observation we have 
found that the older merchants are 
more likely to fall asleep at the 
switch than are the newcomers to the 
field of retailing when it comes to ag- 
gressive customer solicitation. The 
oldsters are too complacent, probably 
because they think that their prestige 
is secure, or because they have ac- 
quired a financial standing that makes 
them feel impervious to the loss of 
a customer now and then, but from 
year to year, these “walk-outs” num- 
ber a sizable sum as the foregoing 
survey figures show. 

Only 10% of the customers switched 
allegiance to other dealers because 
they were not satisfied with the mer- 
chandise sold, indicating that this 
isn’t the crux of the problem. Once 
an individual starts buying regularly 
it is an indication that the merchan- 
dise is satisfactory, and we find that 
dealers as a class maintain the sta- 
tus quo on quality pretty well. Unless 
conditions beyond their control inter- 
vene, they buy up to the standards 
demanded by their trade, and if they 
change lines, it is for the better rath- 
er than for the worse. So, we shall ex- 
plore that 68% that quits because of 
the seller's indifference. 

One reason why dealers are indiff- 
erent is that they never give thought 
to the cost of obtaining new custom- 
ers. Commercial counselors place this 
figure between $10 and $25 a customer 
depending upon the business set-up. 
In these days of high taxes and in- 
creasing costs, the dealer should do 
everything possible to keep down ex- 
penses, and better customer control 
is a big factor here. 


Turnover Is Expensive 


If the customer turnover is 50 a 
year, and based on the foregoing sur- 
vey figures, 68% are lost because of 
indifference, the dealer could have 
prevented 34 “‘walk-outs’ by taking 
aggressive measures to keep them in 
the fold. At $20 a customer, these 
34 deserters cost him $680 because he 
must spend this to replace them. 
Based on 5% net, the dealer must 
volume $13,000 to salvage this cus- 
tomer turnover expense. 

We will not launch into a discussion 
about courtesy to customers. No deal- 
er in his right mind would be rude 
to a purchaser. But there is an old 


JOIN SUCCESSFUL DEALERS! 


SELL 


RELY 
on these Quality 
Vitamin Products 
for your feeds 


riboflavin, calcium pentothenete, 
niacin, choline chloride, Vitemin 
8-12 feed supplement. 


ce complete line of dry Vitemin A 
ond D products and Vitomin A and 
oils, 


© 1951, NOPCO Chemico! Compony 
Harrison, N. J. 
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Down in Texas 


the 
gentleman 
getting 
the check 
is 


John Joe Kirchhoff 


: Mr. Kirchhoff says: “1 have been growing al- 

ee falfa in Hale County, Texas, and selling to Na- 

: tional Alfalfa Dehydrating & Milling Company 
since 1946. 


“I now have 200 acres of good alfalfa that I sell 

to National and will plant another 100 acres this 

fall, making a total of 300 acres for the 1952 
harvest. National wants top quality alfalfa, and 

that’s the kind I like to grow.” 


Toppy alfalfa is required to make 
National’s field-fresh products. Therefore, 
Bob Greer, Plainview, Texas, plant 
manager, is pleased to hand sizable checks 
to growers of fine alfalfa like John Joe 
Kirchhoff. 


NationaL ALFALFA Denyprating & Company 
LAMAR, COLORADO 
Merchants Exchange, ST. LOUIS, MO. 


2 
4 
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PRICED RIGHT ! 


KED A prices get down to brass 
tacks. No fancy frills or high mar- 
gins. Just geod, productive feed, 
priced so feeders can profit in to- 
day's competitive markets. Red A 
feeds are priced to sell and do. 


DELIVERED RIGHT! 


Excellent Mill location to Serve 
Ohio Valley and the South without 
out-of-line hauls. Mixed car serv- 
ice available with protein meals, 
millfeeds, etc. Save money on in- 
ventories with Red A extra serv- 
— 


MADE RIGHT! 


ice. 
Quality comes first. Modern, up-to- 
es. date formulas of proven merit. 
4 Choice ingredients carefully se- BUT MOST OF ALL! 


lected and tested. That's why Red 
A feeds get the finest results on 


the farm. Ked A Manufacturers know what 


and how to serve the Ohio Valley 
and the South. Making quality 
feeds since 1898. 


AUBREY 


FEED MILLS 
LOUISVILLE 4, KY. 


Sewing the Great Southeast 


SURE HIT THE SPOT” 


“AUBREY’S RED A” HAS 
JUST WHAT WE SOUTHERN 
FEED DEALERS NEED... 


@ WE ALSO OFFER COMPLETE MIXED CAR SERVICE * GRAIN @ 


NEW! IMPROVED! 


Heavy construction for long 

life. Built-in Crusher pro- 

tects against stones. Other 

new features. 

Write or wire for details, 


SUPER 
SHELLER 


MODEL A 
with Crusher 


MODEL B 


with plain 
BRYANT ENGINEERING CO. 


hopper PORT HURON, MICH 


New Richmond, Wisconsin 


adage, “You don’t run after a street 
car after you've caught it.” This has 
application here. Dealers often lapse 
on servicing the old trade while they 
go all-out to please the newcomer. 
These lapses are of many varieties 
and do not fit into any specific pat- 
tern. Sometimes only a thoughtless 
oversight will make a customer feel 
slighted and grow cool to a dealer. 

With all the headaches inherent in 
business operation today it is useless 
to strait-jacket a dealer with a 
lot of “do's” and “don'ts” on custom- 
er turnover. However, there is one 
thing he can do to keep it at mini- 
mum, and that is to contact his cus- 
tomers periodically to find out if they 
are satisfied, using intelligently 
planned postcards, letters, folders, 
phone calls or personal queries. 

One dealer obtains the birth dates 
of members of his customers’ families 
and sends them greeting cards. Cus- 
tomers appreciate a word from you 
once in a while that their business 
is welcome. Another dealer uses the 
phone as a customer retriever. Every 
two months he goes over his customer 
list, and all those who quit buying 
are contacted by telephone to find out 
why. Sometimes he finds that the cus- 
tomer has gone elsewhere, but not 
because of any dissatisfaction. He 
just quit, that’s all, and began buying 
from a competitor. In, 80% of the 
cases, this dealer gets them back be- 
cause they appreciate his interest in 
them, and they feel that such a 
thoughtful dealer is the kind to stick 
with. 

Attention to Children 

A little attention to the children 
of customers doesn’t do any harm. 
Some dealers pass out pencils to the 
youngsters around school opening 
time. The dealer’s name on'the pencil 
is good publicity. Other dealers gath- 
er pertinent information on the prop- 
er feeding of flocks and other items 
of interest to farmers in‘the rearing 
of farm animals and mail this ma- 
terial or present it personally to in- 
terested customers. 

Some dealers provide such informa- 
tion to customers as a servicing fea- 
ture but they wait until the customer 
asks for it. These dealers overlook 
the fact that many customers who 
could use such information never ask 
for it. The wiser way is to acquire 
an intimate knowledge of a custom- 
er’s feeding requirements, follow your 
trade papers, government bulletins 
and farm periodicals, gleaning perti- 
nent information here and there, new 
developments‘in the handling of farm 


| 


animals, and then pass these tips to 
interested customers immediately. 
Good will builders of this type cost 
little, and they get big results. The 
dealer who casts his eye in this direc- 
tion can think of many similar things 
that he can do to minimize customer 
turnover. 

Some dealers make a practice of 
asking their customers personally if 
they like the service and merchandise, 
and if there is anything they can do 
to improve them. A modest gesture, 
to be sure, so simple that the average 
dealer disregards its potent effect on 
customer control and turnover. It 
shows the customer that you are 
anxious to give him the best in goods 
and service, that you are thinking of 
his welfare and value his patronage. 


Even Complaints Are Helpful 

Of course, such queries will some- 
times bring complaints, but that’s 
all to the good. Unless a dealer goes 
quizzing for the things that irk his 
customers, many will not complain 
when they are dissatisfied. And they 
are the hardest to win back, probably 
because they can’t understand why 
a dealer should spend time, effort and 
money to bring them back when he 
was indifferent to their desires when 
he had their patronage. 

Business follows a more scientific 
procedure today than in the cracker 
barrel era. Display, salesmanship, ac- 
counting, advertising, distribution and 
packaging of products have been im- 
proved considerably. But the method 
of handling regular customers has 
not paced this progress in many es- 
tablishments. 

However, a new concept, is begin- 
ning to evolve. A good example is 
that of Hess Bros., department store 
in Allentown, Pa. On the verge of 
bankruptcy in 1930, this store has 
become one of the great independent 
department stores in this country, and 
the ideas of its management in cus- 
tomer relations have attracted world- 
wide interest because of a new ap- 
proach to those who patronize the 
establishment. 

The innovation can be summed up 
by Max Hess, Jr., in these words, 
“All we do is to keep our minds open 
for the simple neighborly things that 
keep our old customers in the fold 
and keep new customers coming in.” 

Little things bring this store to the 
attention of customers, such as giv- 
ing a. child candy while his hair is 
being cut in the store’s barber shop 
and sending smalb remembranges on 
birthdays to customers. The manage- 


with YOU in mind? 


“WW WRITE FOR THIS BOOK! 
See how Glidden helps 


dealers sell Glidden Feeds! 


Only Glidden can offer you all this . . . 
* Exclusive Glidden “ABC—and X” formulas* 
* An exclusive “ABC” promotional program 
* A guaranteed source of supply 
* An exclusive Feed Dealer Franchise! 
In addition to strong advertising to your customers and a wealth of pro- 
motional “tools”, Gliddenalso gives you “on the +" sale 


localized help possible only from a company likeG 
den, that keeps the individual dealer always in mind! 
Write J. C. Rankin, General Manager, today for your 
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particulars on an exclusive Glidden Dealer Franchise! 
* AntiBiotic Concentrate and Glidden-controlled fish solubles 
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ment makes it its business to reach 
every newcomer to Allentown and 
sends him greetings and a box of 
candy, which are followed up by an 
invitation to lunch. Max Hess’ inter- 
est in the store’s customers never 
wanes, and he and his wife are often 
invited to be the guests of his cus- 
tomers at lunch. It certainly is a new 
concept in relationship between store 
owner and customer. The neighborly 
touch pays off and every dealer can 
follow it with profit. 


Customer Card File 


Customer control is best handled 
by means of a customer card file, ar- 
ranged in two sections, one for active, 
the other for inactive customers. 
When a customer stops buying, the 
dealer or his bookkeeper switches the 
card from the active to the inactive 
section, then periodically the dealer 
can make contacts to try to reacti- 
vate. This systematizes the procedure 
and guarantees best results as system 
does in all other phases of operation. 

As new customers are procured, 
their names are added to the active 
section. After contacting a lost cus- 
tomer the dealer notes on the card 
the reason why, if any, for the discon- 
tinuance of patronage. These nota- 
tions enable the dealer to classify 
such complaints and apply the neces- 
sary correctives. It gives him an ex- 
cellent perspective of his service and 
merchandising satisfaction, he can 
iron out the rough spots this way and 
round out his operations so that they 
produce maximum good will. 

Delinquent customers affect cus- 
tomer turnover, hence, this angle 
should also be explored. Because of 
“drop-outs” due to collection pres- 
sures, bad debt losses and discontinu- 
ance of credit, the dealer who gives 
credit promiscuously will have a high- 
er rate of customer turnover than the 
dealer who gives credit with care. 

Credit customers can be put in 
three general classifications: (1) those 
who pay promptly, (2) those who in- 
tend to pay but overbuy and can’t 
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pay, (3) deadbeats. The last two clas- 
sifications must be checked carefully 
before granting credit, otherwise, cus- 


tomer turnover will increase. The cus- ! dea ler TO 1 {Ss 
tomer who intends to pay but over- i 


buys can be kept on the customer 
list if the dealer will limit the credit 
to a specified amount, depending up- 
on the customer's capacity to pay, 
and if the dealer then goes after his 
money immediately upon the due date 
by letter, phone call or personal re- 
quest. 

One must be adamant with this 
type of customer. Sometimes he will 
stock up heavily, then the bill looms 
so large that he has a hard time pay- 
ing and, in many cases, he puts off 
paying until the bill becomes long 
past due. The best procedure with 
such customers is to induce them to 
buy in smaller quantities and more 


often. Keep the stock in your stock- | |] FOR POULTRY 


room instead of transferring it to 
the customer's stockpile. 


Weed Out Deadbeats i The dependable quality of Pilot Brand Oyster 

The deadbeats should be weeded | If Shell has always assured dealers of satisfied 
out at the start by means of tactful | [i customers and steady profits in dollars 
credit investigation. We will not ex- | [i and good will. 

lain th ed because credit | 
are dis- | This familiar trade mark has earned sound, 
cussing here. We mention it because | [if solid customer confidence. Farmers and 
it does have an effect on customer | jj poultrymen depend on PILOT BRAND OYSTER 
turnover, hence, the dealer who has a SHELL because it has always given them 


high turn on patronage should ap- P . 
praise his credit granting practices large profits, without fail. 


Dealers’ increasing sales of Pilot Brand 
nigh turn may ue, in large part, . . 

to poor credit and collection policies. from year to year are deep-rooted == Owes 
The quality of the customers attract- | a quarter Century of Continuous Consumer 
ed does not wear well, much like the advertising support in farm and poultry 
quality of a fabric, which must be | Hi publications with combined circulation of 


discarded quickly if it is below stand- 
ard in texture. 
Start now keeping a record of your 


customer turnover. All customer loss | Hii} OYSTER SHELL PRODUCTS CORP. 


cannot be prevented, but you can min- 
imize the loss caused by seller's indif- New Rochelle, N. Y. St. Louis, Mo. 


ference and, according to the survey 
figures given at the beginning of this 
article, this is the reason for a major 
portion of customer walk-outs. 


over 9 millions, and on 56 radio stations. 
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With the W&T Merchen Self-Powered Feeder gravity does all the 


work. No other power source is required to operate this unique Feeder 
D which is being used profitably for such jobs as blending in scratch 
feed plants, governing first break rolls in flour mills, wheat blending 

Vi ahead of tempering, and in terminal elevator blending. 


e Take a look at some of the other big features that are yours with 
the W&T Merchen Self-Powered Feeder. 


DESIGN FEATURES 
Change of feed rate is accomplished easily and simply—just 
4 FEEDER move weights on the Feed Beam. - 
Can be used with an Automatic Shut-Off—making almost 
any type of start-stop, synchronized or programmed operation 
possible. 
TO WARM A Compact and sturdy—weighs under 30 pounds and is de- 


pendable and trouble-free in operation, requiring a minimum 


6 a5 of maintenance. This compact design makes these Feeders 
HM N portable, for location wherever convenient. 


CAPACITY 

Six models, each with a 10 to 1 feed range are available, to 
HEART handle from 10 to 2000 pounds per minite when calibrated 

for wheat. For other materials, the capacity depends on the 
type material being fed. 

MATERIALS WHICH CAN BE FED 
Wheat, rye, rice, corn, barley, milo, kaffir, oats, and other 
similar dry free flowing whole grain materials. 


Put these many advantages to work in your feeding system now. 
Just write or phone your nearest W&T Representative for complete 
information. 


WALLACE & TIERNAN 


COMPANY, INC. 


CHLORINE AND CHEMICAL CONTROL EQUIPMENT 
NEWARK 1, NEW JERSEY * REPRESENTED IN PRINCIPAL CITIES 
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Medicine Chests 
for Farm Remedies 
Lead to More Sales 


By Will Christopher 


Te feed dealer who sells live- 
stock and poultry remedies will 
want to use any idea which 
will help him to increase his sales 
of such products and benefit the 
farmer. One idea which some farm- 


REGROUND OAT FEED 


North lowa Milling Co. 
Kensett, lowa 


ers are using is not generally known 
to feed dealers. It is the idea of 
having a medicine chest for dairy 
herds and poultry flocks. 

If the dealer sells farmers live- 
stock or poultry remedies at one 
time or another, they are often likely 
to be placed in the barn, tool shed, 
henhouse or storm shanty when they 
have served their purpose. The farm- 
er often forgets where he put these 
remedies, and when he needs them 
again he may lose time in looking 
for them 

The feed dealer who advocates the 
use of medicine chests in barn and 
henhouse will put a practical idea 
into the minds of many customers. 
Better yet, the feed dealer can offer 
a window display which shows the 
farmer a typical medicine chest for 
a herd of 20 cows and a typical medi- 
cine chest for a henhouse with 500 
laying hens. 

The items which the average farm- 
er needs in each instance can be dis- 
played in the chests, one chest plain- 
ly marked for livestock use and the 


other for poultry. If the dealer wishes 
he can total the amount of the items 
needed to complete such a medicine 
chest. Let us say that it costs $50 
or $100. The wise dealer will divide 
this cost on a per day basis for the 
year. Thus the farmer looking at the 
window display will see that for 15 
(i25¢ a day he can have an ade- 
quate stock of livestock and poultry 
remedies on hand for almost any 
emergency. 
Slash Sales Resistance 


When you sell the medicine chest 
idea on a per day cost you slash 
sales resistance which might other- 
wise develop if you featured the total 
price. Alert merchandisers in many 
fields have found that when they 
break down a total price into a per 
day or per week price they make 
more sales on some items than if 
they featured the total lump price. 
It might be worth the dealer’s while 
to explore this per day selling idea 
on costs, especially on complete unit 
deals such as a medicine chest. 


we explore all 


We explore every corner of the earth to 


the corners 


supply raw materials 


to manufacturers and mixers of feeds. If you have a supply problem, 


write, wire or phone us today. 


Branch Offices: Baltimore + 


Bauer Bro. 


ESTABLISHED 1880 


600 FIFTH AVENUE, NEW YORK 20, N. Y. 
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In featuring the medicine chests, 
che dealer undoubtedly will give some 
thought to the idea of it containing 
some of the tools which the farm- 
er uses for injection purposes on the 
farm. The farmer may not pur- 
chase them from the feed dealer, 
but may get them from a druggist 
or veterinarian. However, regardless 
of the purchase source, these valu- 
able instruments should be properly 
stored. 

Many farmers undoubtedly will 
want to build their own medicine 
chests for livestock and poultry reme- 
dies, and the size may differ on vari- 
ous farmis. Therefore, it’s a good idea 
if the dealer would give the sizes of 
three or four different medicine 
chests and state how many cattle 
and hens they will service. Undoubt- 
edly it would be wise to urge that 
the chests be painted white as white 
is a color associated with the cleanli- 
ness required of such operations. 

As a step-saving feature, the deal- 
er can also urge that farmers have 
one chest located in the henhouse 
and another in the dairy barn. Thus 
the individual chests are just where 
the farmer needs them. No need to 
walk considerable distances to get 
needed medicine and then walk back 
to replace them in the original chest 
from which they were obtained. 

One feature to highlight in mer- 
chandising the medicine chest idea 
is that it pays a farmer to buy one 
and stock it properly. It is insur- 
ance against the outbreak of disease 
on a large scale. By having the medi- 
cines on hand, the farmer saves many 
trips to town for individual remedies 
which he may need for this or that 
condition. And when the farmer has 
a couple of these neat, sanitary medi- 
cine chests on his premises it will 
make him more conscious day by day 
of the importance of disease pre- 
vention. 

The feed dealer in his own live- 
stock and poultry remedy department 
can do much to promote the medi- 
cine chest idea. If he will have one 
or two filled medicine chests on dis- 
play at all times, with signs urging 
farmers to make or buy similar ones, 
and if the department is kept clean 
and with a professional appearance 
at all times, this will enhance the de- 
partment's opportunities for making 
extra sales. 


Fair Display 

For a farm show or a county or 
town fair, a medicine chest of the 
type described will call this idea to 
the attention of thousands of farm 
people. It is one of those ideas which 
will especially appeal to farmer wom- 
en and to farmers who have work- 
shops where they can easily build 
such 4 cabinet with the aid of power 
tools. 

The progressive dealer may even 
wish to make up a few medicine 
chests of the type described and give 
them to customers in a contest where- 
by farmers write letters telling of 
their experiences in using livestock 
and poultry remedies effectively. 
There are many possibilities in this 
type of merchandising which can be 
profitably investigated. 
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Display Technique 


It’s Not Just How You Display 
Merchandise — The Location of 
Your Display Is Also Important 


By Ernest W. Fels 
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“How's that display look, 
Hayes?” 


Mr. 


Good display techniques and stock 
arrangement principles also call for 


“Better get on the ‘Cotton 50’ bandwagon 
It's the CHEAPEST feed bag you can use... 


because there's NO WASTE!” 
R. K. PEEK, President 


“Not bad, son, not bad,” the vet- 
eran feed store owner commented. 
“In fact, it’s a right good display, 
but you'll have to tear it down.” 

“Tear it down?” The young man 
was dumbfounded. “Why you just 
said it was good —.” 

“It is, son,” Mr. Hayes responded, 
“but making a good display is not 
enough in itself. Where you set up 
that display, where you put every 
piece of merchandise in the store— 
that’s just as important. That just 
happens to be the wrong spot for that 
kind of merchandise.” 

Today's merchandising experts 
heartily back up the old timer in 
that it is mighty important to give 
a lot of attention to stock arrange- 
ment and location. It's almost as im- 
portant as getting selling punch into 
a display in the feed store. 

Many, many tests made by these 
experts have proved that stock ar- 
rangement can be so planned that 
the stock itself will do the selling. 
They know that every customer who 
enters a store can be sold more mer- 
chandise. They have found that many 
folks who visit stores actually forget 
to buy items they had thought about 
buying. 

This can be counteracted in a 
store by open display of every possi- 
ble item, by use of related display 
techniques to the maximum point and 
by planning stock arrangements to 
conform with the known habits of 
people when they go into stores to 


buy. 
Shopping Habit 

One of these habits is that the 
customer normally starts shopping 
only after he has traveled at least 
10 ft. into the store. A display de- 
signed to sell then and there, to 
induce the customer to pick up and 
buy the merchandise, can be far less 
productive if placed within this first 
10 ft. than if located further back. 

The first 10 ft. of the store has 
little relative selling value. It's the 
place for heavy demand items, for 
general and institutional sales build- 
ing set-ups. It’s not the spot where 
we plan for our customer to pick 
up an item and buy it then and there. 

People also start shopping slow- 
ly and take their time down the 
first aisle into which they are di- 
rected. It's a place to locate the 
merchandise that cannot be sold on 
quick impulse, that is attractive to 
the eye, that creates a desire with- 
in the customer to pick it up and ex- 
amine. It’s not the spot, however, in 
which to erect a display designed to 
create instantaneous buying decisions. 

After this initial pace of leisure- 
ly shopping and attention to dis- 
played merchandise, the average cus- 
tomer has a tendency to begin hur- 
rying his shopping. The customers 
have, in short, used up what they 
consider to be enough time in brows- 
ing and want to finish their buying 
and get on to the next item on their 
list. 

Most stores direct customer traf- 
fic around side walls and across the 
back of the store. All of this length 
of travel is valuable display space 
for selling of top quality or higher 
priced merchandise which has little 
chance of being sold on impulse. As 
the “shoppers’ journey” progresses, 
displays should begin offering the 
less expensive, impulse-type of mer- 
chandise with the leaders in these 
— reserved for the end of the 
ine. 


meritorious displays that will tend 
to pull customers into otherwise slow 
areas. Heavy demand items sold hour 
after hour in the store are those 
that should be displayed in areas 
devoted to slow-movers. The cus- 
tomer comes into the store with a 
definite need for such merchandise 
and will head directly toward such 
displays. Grouping all together pro- 
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VITAMIN By a 
=. U.S.1. Vitamin B., Supplement — a primary fermentation 
3 product containing a guaranteed vitamin B.» potency. For 
. Here are three flexible new all poultry and hog starter, grower, and breeder rations .. . 
feed products designed to also for calf Seeda, 
fit your formula needs . U.S.1. Antibiotic Feed Supplement — an effective antibiotic 
‘ feed product containing guaranteed amounts of bacitracin. 
This new antibiotic has been found very effective in feeding 
U.S.1. Vitamin ond Antibiotic Feed Supplement — This 
: a ' combination product has been designed to meet the formula 
needs of the majority of feed manufacturers. It contains 
guaranteed amounts of vitamin and bacitracin. 
For further information contact your necrest U.S.1. office or write to 
- || Speciol Products Division, Dept. FS, U.S. Industrial Chemicals Co. 
Division of National Distillers Products Corporation, 60 East 42nd 
Street, New York 17, N. Y. 
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Maybe YOU Know 
-The Answer To This. 


Sone time back, one of our Tuxedo home-office folks 
made a little talk down in West Virginia. 

“In my opinion,” he said, “the credit for Tuxedo’s success 
should go to the dealers, Without good, live-wire dealers, 
we'd be on a spot.” 

Well, sir—one of the dealers got right up in the meeting 
and talked back! 

“We only sell Tuxedo,” he said. “It’s our customers who 
ought to get the credit. Without them buying Tuxedo year 
in, year out, we dealers would be on the spot.” 


But right then a couple of big feeders who were present 
spoke out. 

“Don’t give us all the credit,” they said. “We buy Tuxedo 
year after year because we can depend on the folks who put 
it out never to let us down. It’s a quality line of feed that 
does exactly what they say it will do in their advertising— 
gives us a better return on our feed investment!” 


Well—come to think of it—maybe they all were right. 
With all three working together: live-wire dealers . . . a line 
of top-notch feeds .. . and smart, progressive-minded feeders 
who rely on results ...no wonder Tuxedo is a great name 
in feeds today! 


e e e TheEarly & Daniel Co. 
Cincinnati 2, Ohio = Our 70th Year 


TUXEDO 
FEED 


and Poultry 


MOLASSES 


The feed supple- 
ment that provides 
a readily available 
source of carbohy- 
drates, minerals 
and vitamins. The 
most palatable of 
all feeds. 


The high protein- 
equivalent feed 
specially prepared 
for ruminant ani- 
mals—a mixture of 
Cane Feed Molas- 
ses and pure crys- 
talline urea. 
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MALT SPROUTS 
BREWERS GRAINS 
' DISTILLERS GRAINS 
BEET PULP 
MILWAUKEE, WIS. AND 4 OTHER FEEDS 


in the slow-moving and generally 
more profitable items. 

For that reason it is important 
that at least one such high-demand 
item be displayed and stocked in a 
section of the store containing the 
ordinarily slow-moving merchandise. 

Related and high margin items 
should also be placed next to such 
demand items. Many customers will 
pick up the demand item and glance 
neither to right nor left, but tests 
have shown that the majority of 
customers, if an attractive display is 
in the general area, will stop to 
examine the merchandise shown in 
that display. 

Demand items should therefore be 
placed in every area of the store to 
serve as bait in attracting customers 
to see and inspect slower moving 
merchandise. It’s also proven good 
display and stock arrangement tech- 
nique to set up high margin items 
in good displays in the path of the 
customer as he or she moves from 
one demand item to another demand 
item. If they are set up in the direct 
line customers must travel, it is al- 
most impossible for such displays to 
go unnoticed. 


All Should Be Visible 


All stock should always be so dis- 
played that all adjacent merchandise 
is visible. No special display set-up 
should ever hide any other stock in 
the store. Too often in planning mass 
displays of merchandise, we will un- 
intentionally erect them so that some 
goods are hidden by the very mass 
of the display. We may as well put 
such items back in the storeroom, 
for hidden display is non-selling dis- 
play. 

Many surveys have shown that 
50% (and even higher in some in- 
stances) of the customers’ buying de- 
cisions are made after they are in 
the store. This is of most importance 
in stock arrangement for every sin- 
gle part of the store. \ 

It is also well to remember that 
a carefully worked out stock ar- 
rangement plan for the store will 
help to eliminate monotony and bore- 
dom among shoppers. It’s an easy 
feeling to get in any store. It calls 
for small displays to break up con- 
tinuous stocks, eye-catching ideas to 
break monotony, and from time to 
time a break in the stock arrange- 
ment technique. 

Yes, as the old timer pointed out, 
a good display is most important. 
But it is just as important that the 
good display~be set up in the right 
part of the store. 


J. E. JOHNSON IN NEW 


RESEARCH POST AT DOW. 


MIDLAND, MICH.—Dr. J. E. John- 
son has been appointed assistant 
director of the biochemical research 
department of the Dow Chemical Co., 
it has been announced by Dr. D. D. 
Irish, department director. Dr. John- 
son has been associated with Dow 
since 1943. 

For the past five years he has 
been in charge of chemotherapy and 
nutrition research in poultry and 
livestock. In his new post he will 
direct the agricultural research ac- 
tivities of the department. 
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The World’s Finest 
Sphagnum Peat Moss 


In the low-lying delta of 
the Fraser River, North 
America possesses large 
reserves of the very finest 
Sphagnum Peat Moss 
found anywhere. The 
sun-drying process re- 
tains the natural vitality 
of the peat—hence its 
good texture and high 
absorbency factor, hold- 
ing up to 18 times its 
weight in moisture. 
Wherever peat moss is 
used—end compered—the 
name “Sun-Dried Cane- 
dien” stands highest. 


PEAT MOSS 


Minnesota 


36% 


MINNESOTA LINSEED OIL COMPANY 


25—44th Ave. N.E. * Minneapolis 21, Minn. 


Manufacturers and 
dealers everywhere use 
Minnesota 36% meal or 
pellets. Extra protein 
sharpens appetites, boosts 
production. Wire, write 
or phone for latest 
quotes. 


There’s a QUALITY DIFFERENCE 


| 


| 
: %, 
SUN-DRIED 
PROMOL 
—— 
Wire, phone or write our nearest Canadian Peat Producers Assn. 
iy office for prices . . . 1114 Vancouver Bik., Vancouver, B.C., Canada 
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. . GUARANTEED POTENCY INCREASES FEED EFFICIENCY . 


—a natural product made by pure culture 
fermentation guaranteed to contain not less 
than 5 gramis of bacitracin per pound. 


MORE UNIFORM GROWTH...... 


.....DRY, FREE FLOWING, STABLE, | 
EASY TO MIX LOWERED MORTALITY...... 


Ls. .....WON'T CAKE OR DUST BETTER MARKET GRADE...... 


LIGHT BROWN COLOR 
GREATER WEIGHT GAINS...... 


.....+PLEASANT ODOR 


—ample quantities for all feed trade require- 


.... ECONOMICAL PRICE 


COMPATIBLE WITH COCCIDI- EASY TO HANDLE...... 
OSIS CONTROL INGREDIENTS —packed in 50-lb. multiwall paper bags with § 


cotton outer cover. 


17 GAST 4200 STREET, NEW YORE 17, 


PRODUCTS OF THE AGRICULTURAL DIVISION: Antibiotic Feed Supplements - Butyl Fermentation Solubles and Riboflavin Feed Ingredients - 
Choline Chioride - Niacin - Condensed Distillers’ Molasses Solubles - Anhydrous Ammonia - Benzene Hexachloride - Dilan - Ethyl Formate - Metaldehyde 


new GD antibiotic feed supplement | 
| “ested 
“ 
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material has ample room to be thrown up inte hood to drep back to back of 
cylinder for positive grinding. Weight 1,350 Ibs.; R.P.M. 
log giving specifications and capacities on all W-W Grinders. 


There’s a Size and Power of W-W 
to Meet Every Grinding Need 


W-W GRINDER CORP. Dept. 311, Wichita, Kans. 


Grind Variety of Grains 


at Same Time in New 
W-W GRINDER 


High, wide feed = big 

it spreads material over o wide thin pn 
enabling hammers to strike the most effective 
blows. One or more spouts can be led into 
heod and solidly mounted, thus several kinds 
of grain can be fed at same time. Unground 


3,200. Write for cata- 


Feed School 


(Continued from page 20) 


tion product for six weeks gained 
30.8 Ib., in comparison to 18 Ib. for 
control groups receiving no antibi- 
otic. However, after eight weeks, the 
gains were far less, suggesting that 
the value of the antibiotic feed sup- 
plement was less as the animals be- 
came older. 

Feeding antibiotics to mature ru- 
minants has been harmful, presum- 
ably because of the interference of the 
antibiotics with normal growth and 
action of the microflora in the paunch. 
Fattening lambs went off feed and 
in many instances scoured and lost 
weight, Dr. Krider stated. 


Dehydrated Alfalfa Meal 
Dr. Bethke, in his second lecture, 
spoke on the use of dehydrated al- 
falfa meal in feeds. “All commonly 
used feedstuffs contain some of the 


RALSTON PURINA COMPANY 
St. Louis 2, Missouri 


More people feed Purina 
Chows than any other 
brand of livestock and 
poultry feed. That’s one 
big reason why Purina 
Dealers make money. 


nutrients required by animals. Cer- 
tain ones, however, are known largely 
because they are a good source of one 
nutrient; for example, soybean oil 
meal for protein and corn for its en- 
ergy content. On the contrary, there 
are a few feed ingredients that are 
used because they contain a number 
of nutrients jn usable quantity and 
quality, all of which are worthy of 
consideration as a feed. Dehydrated f 
alfalfa is such an ingredient,” Dr. 
Bethke said. 

“Dehydrated alfalfa contains a q 
wide array of nutrients—many of 
them in appreciable amounts,” he 
continued. “Aside from its protein and 
its rather liberal mineral content, 
dehydrated alfalfa is well known as 
an excellent source of carotene (pro- 
vitamin A) and a very good source 
of riboflavin, vitamin E and vitamin 
K. In addition, it contains larger 
amounts of water soluble vitamins: : 
thiamine, niacin, pantothenic acid, { 
pyridoxine, biotin and folic acid than ' 
do grains. Choline and betaine are 
also present. In fact alfalfa meal is 
one of the best natural feed sources 
of betaine. 

“Research studies and practical ex- 
perience and results have shown 
that dehydrated alfalfa meal, be- 
cause of its nutrient content, has 
a definite place in many feeds. To 
my mind, all poultry and swine feeds 
which are intended for animals not 
on good green pasture should con- 
tain dehydrated alfalfa meal,” Dr. 
Bethke said. 

Dr. G. Bohstedt spoke on the topic 
of fibre in livestock feeding. He point- 
ed out that the proper quantities of 
fibre were valuable for bulk and 
roughage in feeds, but that excessive 
amounts would result in decreased 
feed value. He emphasized that mere- 
ly grinding the fibre to a finer tex- 
ture does not alter its chemical make- 


For Better Bags — Better Buy Chase 


CHASE BAG COMPANY 
General Sales Offices, 309 W Jackson Bivd 


Chicago 6, Illinois 
Coast-to-Coast Bag Service 


4 


HONEGGERS' & CO. 


Hanley Mansield, OF 


Fortified Wet 

ANI-PRO,: 
A Powerful New Vitam 
Coneentrate With APF 


INVESTIGATE 


@ Steamed ROLLED OATS 
@ Steamed CRIMPED OATS 
@ PULVERIZED OATS 


Write for information 
DES MOINES OAT 
PRODUCTS CO. 


Phone 6-3155 
Des Moines, Iowa 


FLOCK 


FEEDERS 


Write for BROWER’S 
CATALOG...LOW DEALER PRICES 
World’s Largest Line of Poultry Supplies 
BROWER MFG. CO. 
442 No, 3rd QUINCY, ILL. 


VALVES 


FEED TRUCKS 


OUNTAT 
EGG FOUNTAINS VENTILATORS 


SOLD BY OVER 10,000 DEALERS 


¥ 
Ww 
| 
| 
: 
PURINA 
CHOWS 


up which determines its nutritive 


value. (The text of Dr. Bohstedt's 
talk will appear in a future issue of 
Feedstuffs.) 

“Nutritional Factors for Reproduc- 
tion” was the subject lectured on by 
Dr. Paul H. Phillips, department of 
biochemistry, University of Wiscon- 
sin. He cited facts to show that prop- 
#r nutrition is essential early in preg- 
nancy of animals if the offspring are 
to inherit the proper ability to re- 
produce at their maturity. 


Contents of an Egg Mash 

Dr. W. W. Cravens, department 
of -poultry husbandry, University of 
Wisconsin, answered the question: 
“What Should an Egg Mash Con- 
tain?” by saying that a good egg 
mash is one that contains all of the 
nutritive factors required by the lay- 
ing bird in sufficient amounts. 

“We should keep in mind that in 
building an egg mash we are build- 
ing a ration for the bird during a 
relatively noncritical period in the 
bird's life,” Dr. Cravens said. “The 
most critical periods in the life cycle 
of the chicken are the reproductive 
and early growth periods. The lay- 
ing hen is relatively easy to feed and 
it does no good to feed vitamins, 
minerals and proteins in amounts 
larger than are required for the hen to 
make eggs. Many formulas that I see 
would indicate to me that many lay- 


MILLFEED 


Cash & Futures 
DREYER Commission Co. 


: MEMBERS 
KANSAS CITY BOARD OF TRADE 
ST. LOUIS MERCHANTS EXCHANGE 


Board of Trade Merchants Exchange 
Kansas City 6, Mo. St. Louis 2, Me. 
Phone B.A. 5462 Phone L. D. 178 


ing hens are being fed excessive 
quantities of some of the vitamins. 
This does not harm the bird at all 
and perhaps it is the safest thing to 
do, but it appears to me that we 
may be adding an expense to the 
feeding of laying birds which is un- 
necessary.” (The text of Dr. Cravens’ 
talk will appear in a future issue of 
Feedstuffs.) 

Milton Sunde, department of poul- 
try husbandry, University of Wis- 
consin, spoke on the feeding of broil- 
ers and pointed out that breeding, 
feeding and management are all 
equally important in producing broil- 
rs. No raiser can be successful un- 
less he develops a certain amount of 
balance between these factors, he 
said. 

Within the last three years, the 
rate of growth of broilers has been 
increased considerably. The top con- 
testant in the 1948 Chicken-of-To- 
morrow contest had birds which aver- 
aged 3.57 Ib. in 12 weeks and 2 days. 
The same individual again had the 
best all-around birds in the 1951 con- 
test. His birds averaged 4.269 lb. in 
12 weeks. The feed efficiency was im- 
proved from 3.17 to 2.89 in the same 
period. This extra % Ib. in weight 
per bird and the .2 lb improvement 
in efficiency have been brought about 
by improved feeding and breeding, 
Mr. Sunde stated. 


Dairy Calf Feeding 

George M. Werner, department of 
dairy husbandry, University of Wis- 
consin, described modern ways of 
feeding the dairy calf. (The text 
of Mr. Werner's address will be pub- 
lished in a future issue of Feedstuffs.) 

Evaluation of Feeds was the sub- 
ject of Dr. F. B. Morrison, professor 
of animal husbandry and animal nu- 
trition, Cornell University. Dr. Mor- 
rison is the author of “Feeds and 
Feeding,” a well known reference 
book among all segments of the live- 
stock and poultry industries. He de- 
scribed a system under which the 
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's more than @ service item—it's also ready to run 
ey-maker from its first hour of opera- i —— — 
n. All the time that you're rendering a 
%& No scorching, cracking, 


ing service to your trade, you are piling 


profits of $75... $200... even $300 


ere's a big advantage in putting ina | Guick delivery, quick service 
right now. The first elevators in every 
are the ones to benefit most—profit- 
and from customer goodwill. You 
ve your Arid-Aire delivered, in- 
and running in two to six weeks. 
Reémber, this dryer arrives completely 
bled, ready-to-run! 


WRITE for “What's New in 
Model C". This factual circular 
covers the details of the latest 
model—item by item and 
by by polet, It also 
tells -Aire will 
pay te “itself completely 
in a or less 
under normal 


farmers could determine which were 
the most economical grains and feeds 
to purchase. 

Under the topic “What Does the 
Swine Feeder ask the Local Feed 
Man?” Dr. R. H. Grummer, depart- 
ment of animal husbandry, Univer- 
sity of Wisconsin, told the feed men 
students that many swine growers 
look to the local feed man for guid- 
ance in their feeding programs. Sound 
and helpful assistance will mean more 
profitable production for the farmer 
and more business for the feed mer- 
chandiser, he said. (Feedstuffs will 
publish the text of Dr. Grummer'’s 
talk in a future issue.) 

Feeding Lambs and Beef Cattle 
was discussed by Dr. E. R. Hauser, 
department of animal husbandry, 
University of Wisconsin, and Ad- 
vances in Dairy Cow Nutrition was 
covered by Dr. N. N. Allen, depart- 
ment of dairy husbandry of the uni- 
versity. 

Chairmen of the morning and after- 
noon sessions were David K. Steen- 
bergh, The Feed Bag, Milwaukee, 
executive secretary of the Central 
Retail Feed Assn., H. T. Scott, Dr. 
E. E. Heizer and J. G. Halpin of the 
university. Besides Dr. Bohstedt, 
other members of the university com- 
mittee for the nutrition school were 
Dr. Cravens, W. B. Griem, in charge of 
feed contro] laboratory, Dr. Phillips, 
Mr. Werner and Dr. A. L. Pope, 
professor of animal husbandry. 

Officers of the Central Retail Feed 
Assn. are D. R. Guptil, Producers & 
Consumers Co., Inc., Genoa City, 
Wis., president; Walter F. Uebele, 
Jr., Burlington (Wis.) Feed Co., vice 
president; William DeLong, Jr., The 
DeLong Co., Clinton, Wis., secretary- 
treasurer, and Mr. Steenbergh. 

Most of the .feed.- men students 
took their meals in the Tripp Com- 
mons dining room in Memorial Union. 
A banquet and special program were 
held the evening of Aug. 20. Dr. 
Asher Hobson, Department of Agri- 
cultural Economics, University of 
Wisconsin, spoke on the subject of 


day Omvig 


SWIFT PROMOTION—Swift & Co., 
Chicago, has announced the appoint- 
ment of Jay Omvig as sales ‘manager 
at the firm’s soybean mill at Frank- 
fort, Ind. He replaces William Moore, 
who was transferred to Swift’s Mem- 
phis oil mill to be in charge of seed 
procurement. Mr. Omvig formerly was 
assistant sales manager at Cham- 
paign, Ul, and prior to that was [tn 
charge of the by-products and feed 
department at Swift's mill in Sioux 
City, Iowa. He is a graduate of the 
Iowa State College of Agriculture. 


checking inflation. Several songs were 
presented by the Cardinals, a barber- 
shop quartet which finished wel] 
toward the top in recent national 
competition. Dr. Morrison presented 
colored slides and a running narra- 


| tion of his visit to Argentina. 
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efficiency. 
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Another New WENGER Improvement 


All 600 and 700 Series now are furnished with 
the motor mounted on top of the mixer tank. 


WENGER 700 SERIES 
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pig starting and weaning mash (pie mea), which vou IG DIFFERENT 


manufacture using Ultra-Life Pig-Gro Concentrate. Pig-Gro can 


ES, BURN DOWN sales resistance with brood sow rations 


Vv Different from anything you've ever seen 
in appearance, quality and results! 


V Different enough to enable you to cope 
with and outsell any other pig meal! 


help you capture the hog feed business in your territory. A 
number of feed manufacturers already doing a pig meal business 
which they considered highly satisfactory, have more than 
doubled their pig meal tonnage since they began making and Vy Gives you $15 to $20 a ton margin. 


Which contains extra Fresh, quality ingredi 
cunts of Vitamin B,. ‘ents from your own sources, 

mtibiotic feed supplement, which you mix with Pig-CGro 
jacit, chotine, pantothenic your own brand 
eid and other nutrients ration. and pig tohane 


Different, yes startlingly different from anything ULTRA-LIFE LABORATORIES, 
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mon e and brood ions that 
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and work wasting methods. 
Load and unload cribs, bins and 
trucks in a fraction of the time 
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farm pick-ups hum with this 
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NEW 


GRAIN AND MANY 
OTHER MATERIALS 


Weighs less than 100 Ibs. Can be 
quickly and easily positioned and op- 
erated by one man. Durable, rust- 


16 and 20 ft. lengths. With gas en- 
gine or motor ... or without either. 
Send coupon for complete details. 
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1316-C Sherman Ave. 


Evanston, Ill. 
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Condensed BUTTERMILK 


A pure liquid creamery buttermilk just as it comes from the churn, 
vacuum condensed to remove moisture for shipping economy and 

handling ease. SUPREME has all the natural nutritive qualities of 

fluid milk plus more lactic acid. Its thick body provides all the 
valuable milk solids, retains the original vitamins, minerals, proteins, 

milk sugar, lactic acid . . . and has 2% butterfat. 

Nothing added, nothing removed except the water. SUPREME BRAND 
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MAKE d-CON ADVERTISING PLANS—Executives of The d-CON Com- 
pany, Inc., Chicago, are shown as they wind up plans for an advertising 
campaign for d-CON rat and mouse eliminators to complete 1951 sales 
plans. Left to right are Jerry Garland, vice president in charge of sales; 
Joe Abrams, public relations; Lee Ratner, president, and Alvin Eicoff, ad- 
vertising manager. Company officials said the advertising plans call for a 
$1 million advertising appropriation. They said ads are being scheduled for 
national magazines and the farm press. Radio and television shows are to be 
presented in major markets, they said, and newspaper advertising will coin- 
cide with sales efforts to support dealers and distributors. 


REX LAWMAN APPOINTED 
TO CENTRAL BAG POST 
KANSAS CITY—The appointment 

of Rex Lawman as southern sales 

representative of the Central Bag 

Co., Kansas City, was announced this 

week by Milton Silverman, president 

and general manager of the firm. 

Mr. Lawman formerly was with 
the Ark Valley Alfalfa Mills, Hutch- 
inson, Kansas, and prior to that time 
was with the Werthan Bag Co., Nash- 
ville, Tenn. 

The Central Bag Co. plans to open 
a southern sales office in the near fu- 
ture, Mr. Silverman said. In the 
meantime Mr. Lawman’'s headquart- 


ers will be in the Kansas City office. 
The company manufactures a full 
line of cotton and burlap bags. 


NEW PILLSBURY WAREHOUSE 

LA CROSSE, WIS. — Pillsbury 
Mills, Inc., Minneapolis, has started 
the construction of a new $50,000 
building here that will house a ware- 
house, office and garage. It will be 
60 ft. by 160 ft. in size. Walls will 
be of cement blocks and the floors 
of concrete, and overhead loading 
doors will be installed on one side 
to.open on switching tracks. Con- 
struction is expected to be finished 
late in October. 


Here’s proof that you can save 2'/2 to 


8 dollars per ton of finished feed! 


Regardless of the volume of fin- 
ished feed you produce, a Peter 
Hand Foundation feed consultant 
can show you—right in your own 
plant—how to cut buying, han- 
dling, storage and equipment 
costs to the bone! We have proved 
to every feed manufacturer who 
has asked for our assistance that 
itis possible to save from 2% to 8 
dollars per ton of finished feed! 


PETER HAND 


If you would like to learn—at no 
cost or obligation to yourself— 
how it is possible to make such 
an important saving per ton of 
finished feed—feed in which 
proper potency and exact level of 
fortification is positively guaran- 
teed—fill out the coupon below. An 
experienced feed consultant is 
waiting to prove our claim to 
you—right in your own plant! 
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1632 N. Sheffield Ave., Chicago 14, Illinois 
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Alfalfa Demand 
at Kansas City 
Reported Limited 


Good but limited demand for the 
very light offerings of well cured 
baled alfalfa continued at Kansas 
City during a recent period, accord- 
ing to the Production and Marketing 
Administration market news service. 
Demand was only fair for other qual- 
ities, and it was slow for the poor 
kinds. 

Prices of good feeding alfalfa were 
firm at the previous week's advance. 
Rains again interrupted harvesting 
in most producing areas of Kansas 
and Nebraska but were helpful in 
the dry areas of Texas. 

Receipts at Kansas City during 
the week ended Aug. 27 amounted 
to only five cars, compared with 
nine the previous week and 14 a 
year ago. ; 

Posted sales for the week were: 
one car at $32, one at $30 and one 
at $28. Unchanged nominal quota- 
tions were: No. 1 $30 and up, No. 2 
leafy $27.50@29.50, No. 2 $25@27, 
No. 3 leafy $22.50@24.50, No. 3 $20@ 
22, sample grade $17@19.50. 

Only six carloads of baled alfalfa 
were shipped from the Platte Valley 
of Nebraska last week. Alfalfa mill- 
ing and local feeding interests were 
the principal outlet. Two hundred 
eighty four cars of alfalfa meal were 
reported out by rail, the bulk mov- 
ing to scattered points in Iowa, Illi- 
nois, Indiana, Ohio, Wisconsin and 
Minnesota, with a few cars moving 
into eastern states. The bulk of first 
cutting suncured alfalfa was of poor 
quality and was offered at $8@10 
ton, second at $12@14, with $6@7 
additional for baling and trucking. 
Excellent stands were reported on 
the acreage which has been seeded 
this year. About two inches of rain 
fell in the valley last week and was 
very beneficial to dry land corn and 
forage crops. Demand for alfalfa 
meal was active and prices advanced 
sharply with bids as high as $68@ 
70, f.o.b. loading stations for 17% 
dehydrated meal. Dehydrators were 
starting on third cutting harvest and 
yield was very light. Some milling 
interests planned to close down for 
a few days until alfalfa makes a 
little more growth. 

Harvesting of third cutting alfalfa 
was in progress in the Larned, Kan- 


sas area. Rains stopped’ operations | 


early in the period, but good weather 
favored baling the latter part. Fair 
and good quality baled alfalfa was 
held at $25@30 on farms. Alfalfa 
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PRODUCTS 999 East 42nd St, New York 17, 
110 North Franklin St, Chicage 6, 
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Grondene Needham, Mass 
Midiand Westera, lnc, Tenney Bidz Madison, Wis 


was of good quality and was being 
stored on farms. There was no urgent 
local demand and a holding tendency 
was evident among growers. Storage 
supplies on farms are not large. Fall 
seeding of alfalfa was under way. 
Conditions were favorable and the 
number of acres planted may exceed 
earlier expectations. 

Prairie hay at Kansas City was 
firm and prices were quoted higher 
for all grades. Demand was good for 
the light offerings of well-cured feed- 
ing hay, particularly the top qual- 
ity. Rains again interrupted harvest- 
ing in producing areas but were wel- 
comed in the dry areas of Texas. 
Receipts amounted to eight cars for 
the week, compared with four the 
previous week and 44 cars for the 
corresponding week a year ago. Post- 
ed sales included three cars at $18 
and one car at $17. The higher nom- 
inal quotations by grade were: No. 1 
$18 and up, No. 2 $16.50@17.50, No. 
3 $14@15.50, sample grade $12@ 
13.50, an advance of $2 ton. 
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“It's FABULOUS ... the number of things 
women can make out of the new COTTON 50 


Feed Bag. It’s cheaper, too...because there's 
NO WASTE!” 


f! R. K. PEEK, President 
PERCY KENT BAG COMPANY, 


Av. 


4 KANSAS CITY « BUFFALO « NEW YORK 


Mr. Jones enjoys worrying . . . in fact, 


LET 


are faced with any problems that may arise among your turkey 


he gets paid to do your worrying for you. That's 


why he is “Johnny-on-the-spot” when you 


feed customers. C. D. Jones is Arcady’s turkey expert and has 


helped to develop Arcady's highly successful turkey feeding J 


program. Other specialists like Mr. Jones are prepared to 


take over your service problems on cattle, dairy or 


Because we know there's no substitute for service, 


YOUR 


Arcady's powerful Service Department stands : 


poultry feeding and management. 


behind each bag of Arcady Feed, ready 


to help your customer get the greatest 


benefits from the best feed on the market. 


WORRYING! 


Write today for full facts 
about a profitable Arcady 
dealer franchise. 


ARCADY FARMS 


MILLING COMPANY 
223 West Jackson Boulevard, Chicago 6, Illinois 


A Feed and Feeding Program for Every Farm Need. 
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let us give you 


a HELPING HAND 


in promoting 
your feeds. 


There is no easier, more economical 
way of securing top feed promo- 
tional material than thru Simmonds 
& Simmonds, Inc. 


For 43 years we have been turn- 
ing out profit-making advertising 
pieces for hundreds of mills through- 
out the country. Through this ex- 
perience we have gained priceless 
“Know-How” in preparing folders, 


SIMMONDS & SIMMONDS, 


CHICAGO 


posters, displays, training courses, 
etc., that can’ INCREASE YOUR 
SALES! 


Yes, whether your needs are for full 
time advertising agency service or 
specialized assistance, you will find 
exactly what you need at Simmonds 
& Simmonds. Let us give you a help- 
ing hand in boosting profits. Write 
for samples and complete details. 


INC. 


e ST. LOUIS e DALLAS 


'0 MAIL THIS COUPON NOW 


f SIMMONDS & SIMMONDS, INC. é 
4 201 North Wells St., Chicago 6, Illinois e 
send, without cost or obligation, detailed information § 
@ on the items checked below: 
1. Hand-out Folders 8. Outdoor Billboards 
_. 2. Store Posters & Pennants _ 9..Radio Advertising + 

_ 3. Custom Built Posters _.. 10. “How to Sell Feed” 
4. Literature Racks 11. "Know the Answer” 
B __ 5. Metal Signs Nutrition & Management 
6. Mounted Displays 12. “How to Detect Diseases” § 
___ 7. Feeder" 13. Advertising Agency 
5 Mailing to Farmers Services 
4 NAME. 
FIRM 
g ADDRESS 
City___ Stote 


EZL. DUNWOODY CO. 


SAYS TO ALWAYS CONTACT 
DUNWOODY WHEN YOU 
NEED PEAT MOSS. WE 
HAVE BEEN SERVING 
THE TRADE WITH 
QUALITY PROD- 

UCTS FOR OVER 

100 YEARS 


1909 MARKET “STREET 


of 


Board of Trade 
Phone: 2-0777 


Members: American Feed Manu: 


Importers and Wholesalers 
. Canadian Screenings 


SUPERIOR FEED COMPANY 


facturers Association 
The Grain and Feed*Dealers National Association 


Duluth 2, Minn. 
Teletype DU 16 


BUY and SELL through WANT ADS 


Greater Need for 
Farm Machinery 
Shown in Survey 


WASHINGTON — Farmers now 
need 15% more new farm machinery 
than they received in 1949, and they 
require 20% more repair and replace- 
ment parts than were available to 
them in the same period, according 
to a survey recently made in the 
agricultural counties of the United 
States. Results of the study have 
been made public by Charles F. Bran- 
nan, secretary of agriculture, who 
said that the study is being used as 
the basis for determining 1952 farm 
machinery requirements for present- 
ation to the defense production agen- 
cies. 

The department, state and county 
Production & Marketing Administra- 
tion committees, state commissioners 
of agriculture, experiment stations, 
the extension services and the Bureau 
of Agricultural Economics assisted in 
the survey. Only the immediate needs 
of the farmers were taken into con- 


sideration, rather than what they | 


would like to purchase or what they 
might 
needs. 


give as anticipated future | 


Although the survey shows that | 
an aggregate quantity of new farm | 


machinery and equipment equal to 
115% of 1949 shipments is needed in 


1952, the secretary emphasized that | 


this does not apply uniformly to all 
items of equipment. The trend to- 


ward use of heavier machinery ac- | 
counts for a major proportion of the | 
increase, whereas the need for horse- | 


drawn equipment is only 60 to 75% 
of 1949 shipments reflecting the in- 
creasing mechanization and continu- 
ing decline in animal draft power. 


Shifting Crops Reflected 
Production adjustment among 
crops necessary 


to meet the, shift- | 


ing pattern of food and fibre require- | 


ments also is reflected in the results 
of the surveys. For instance, a sub- 


stantial increase over 1949 produc- | 
tion of cotton pickers and strippers | 
is needed because of major increases | 


in cotton acreage in areas where this 
machinery is used. At the same time, 
requirements for potato planting and 
harvesting equipment are only about 
70% of 1949 shipments because of 
smaller acreages now being planted 
to this crop. 

The accelerated movement of 
workers from farms to factories.and 
to the armed forces is shown in in- 
creased requirements for such labor- 
saving machinery as beet harvesters, 
corn pickers, automatic pick-up bal- 
ers, cotton harvesters, and forage 
harvesters. The increasing import- 
ance of fertilizer and pesticides to ex- 
panded farm production accounts for 
higher requirements for fertilizer 
distributors, manure spreaders and 
for field and row-crop sprayers and 
dusters. 

“It is obvious that our present 
rate of farm production must be 
maintained and in some instances 
increased if we are to maintain our 
strong defensive position in food and 
fibre,” Mr. Brannan said in comment- 
ing on the survey. “Essential require- 
ments of agricultural machinery and 
repair parts must be provided to in- 
sure this protection.” 


HIAWATHA 
GRAIN COMPANY 


910 GRAIN EXCHANGE 
Minneapolis 15, Minn. 


For POULTRY WHEAT 
SCREENINGS 


Ground or Unground 
FEED BARLEY 
FEED OATS 
Wire or write for prices 


Two Incomparable 
Feed Supplements 
under One Trade Mark 


To load cars manually 
with bulk grain is hard, 


slow work. The dust 
makes it disagreeable, too. 


That's why so many 
grain handlers choose 
Sprout - Waldron’s Pneu- 
matic Car Loaders for 
such work. In 90 minutes 
an ordinary box car can 
be fully loaded . . . ready 
to roll. Labor relations 
are improved, too, along 
with a substantial savings 
in man hours. 


An extremely flexible 
unit, the S-W Car Loader 
can be motor or belt 
driven . . . will work just 
as well when mounted 
on a portable frame as 
when permanently _ in- 
stalled within the mill. 


For details, ask for Bul- 
letin G-245. Sprout, Wal- 
dron & Co., Inc., 24 Wal- 
dron St., Muncy, Pa. 


| 
a 
~ 

BROWN OIL & CHEMICAL CORP. 
| 

| 


Plans Completed for 
Cornell Nutrition 
Conference Program 


ITHACA, N.Y.—Program details 
have been completed for the 1951 Cor- 
nell Nutrition Conference for Feed 
Manufacturers, to be held in the Ho- 
tel Statler, Buffalo, Nov. 1-2. Approx- 
imately 500 are expected. 

Sixteen speakers will describe re- 
cent advances in the science of nutri- 
tion and applications to feeding prac- 
tices on farms. 

Topics include feed supplies and 
livestock production, prices, mineral 
and vitamin supplies for the feed 
manufacturer, baby pig nutrition, 
trace mineral needs of farm animals, 
antibiotics for poultry, swine and ru- 
minants, turkey and poultry nutrition 
and human nutrition problems of con- 
cern to the livestock and feed indus- 
tries. 

Conference plans have been made 
by a committee representing the 
poultry and animal husbandry depart- 


GRAINS FEED 
INGREDIENTS 


H.V. NOOTBAAR & 0. 


for the Feed Industry 


@ CLO-TRATE Cod Liver Oil 
with Added Vitamin A and 
D Concentrates. 

e CLO-TRATE “Dry D” acti- 
vated animal sterol supplies 
Vitamin D,. 

@ Fleischmann’s Irradiated 
Dry Yeast (FIDY )—\Vitamin 
D, in several potencies—dis- 
tributed in the Midwestern, 
Southern and Southwestern 
States. 


White Laberateries. Tuc. 


a Kenilworth, New Jersey 


Loox 10 


Look to Amburgo for « complete Formule 
Feed Program. From the interpretation of 
the latest scientific end -research develop- 


of increasing the quolity of formule feeds 
ond lowering teed costs. Contect your near- 


1315-17 WALNUT STREET 
PHILADELPHIA 7. PENNSYLVANIA 


ments and the school of nutrition at 
Cornell University in cooperation with 
the American Feed Manufacturers 
Assn. 

Chairman of the conference is Prof. 
J. T. Reid of the Cornell animal hus- 
bandry department. 


H. L. WAGNER DIES 

IMBLER, ORE.—H. L. Wagner, 
for many years a leader in the seed 
industry, died Aug. 19. Several years 
ago he founded a business at Imbler, 
and he also was known for varieties 
of seeds which he developed through 
experimental work in his own plots 
and at the University of Penn- 
sylvania. 


JOINS WYANDOTTE 

WYANDOTTE, MICH.—Paul W. 
Blume, formerly secretary and direc- 
tor of development at Michigan Chem- 
ical Corp., has joined the market de- 
velopment staff of Wyandotte Chemi- 
cals Corp., it has been announced by 
Dr. T. H. Vaughn, vice president, re- 
search and development division. 
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Within ten deys, you will heve full in- 
formation and samples in your hands 
about tags that are s0 good that they have 
kept us world leaders for over 25 years! 


CLIP THE 
COUPON 


251 MAIN STREET 


BUFFALO 3, N.Y 


You'll 
be glad 
you bought a 


...-presents the finest hammermill ever built 


for immediate delivery. Ruggedly built and loaded with 
high productive power, the KELLY-DUPLEX Hammermill is 
one of the finest pieces of milling machinery money can buy! 


The heavy steel mill body, efficient motor, large blower 
housing and oversize blower coupled with its superior 
grinding efficiency are just a few of the features of KELLY- 
DUPLEX Hammermills that point to fine quality milling 


in extra large volume. 


The high capacity, dependability and 
economical operation of KELLY-DUPLEX 
Hammermills make them the best possible 
investment in feed mills and grain elevators. 


The Duplex Mill & Manufacturing Co., Springfield, Obie 
om interested in more information abou! KELLY-DUPLEX 
mill equipment. Plewse send free Titereture on items checked 


et right. 


Permanen? non-electric magnetic separator 
for wood spout or hammermi!| instoliatien 


Corn crusher and feeder, reduces vahusk - 
ed ear corn te 
smoll particles 


KELLY DUPLEX Ver- 
tical Feed Mixers, 
for quick, thorough 
efficient mixing 

model te fH 
every requirement 


Vertical Feed Mixer Pitless Corn Shelter 
Hommermili Regular Corn Sheller 
C) Com Crusher 

Gorn Scaiper Magnetic Seperater 
Mit Blower 

Gutter & Groder Beg Cleaner 

Truck Heist Fell Line Sookiet 


FEED THAT TALK” 
| 
| Ye 
2 
nq 
‘ Sa 
ments into every-dey tenguege by our 
skilled field representatives, te fine! dis- 
tribution of outstonding vitemin end min- ‘ 
eral concentrates—with the prime objective 
4 
he con cid you in obtaining this “Maximum 
Feed Efticiency” and the ultimete in profits; 
for both the teed monufecturer end the 
livestock roiser. 
- — 
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ne classified 
ments must be by ‘losing date 
Seturday preceding date of 


Classified Ads 


Rates: 15¢ per word; minimum 
$2.25. Sttantioms wanted, 10¢ 
$1.50 minimum. Count words of signatare, 


hether for direct reply keyed care 
this office. If adverticsment te 
care of this office, 20¢ per insertica 


h d tor f ding replies. 
Classified advertising rate not avaihsble 
for eial advertising. Advertise- 
ments of new machinery, prodwets and 

ted for i re at mini- 


MACHINERY FOR SALE 


v 
AIRBLAST CAR LOADERS 

B. Hagan Mill Machinery, Jefferson 
ony, Mo. 


FOR SALE—TWO CALIFORNIA PELLET 
mills. Used molasses mixers. Wenger 
Mixer Co.. Sabetha, Kansas. 


FOR SALE—TEXAS CYCLONE MOLASSES 
Mixer complete with elevator, like new. 
‘Wenger Mixer Co., Sabetha, Kansas. 


ACE HAMMERMILL 
tS. Good condition. 
Oostburg, 


30 “MIR AC LE 
with collector. Model 
$350 complete Wykhuis Co., 
Wis 


JAY BEE HAMMERMILLS — NEW AND 
rebuilt. All types feed mill machinery. 
J. B. Sedberry Co., 1031 N. Humphrey, 
Oak Park, 


ANDERSON EXPELLERS, FRENCH 
Screw Presses—all models, “as is” or re- 
bullt for specific materials. Pittock & 
Associates, Glen Riddle, Pa. 


bo YOU W ANT TO CRIMP “OATS, GRIND 
corn, milo or kafir? Phone Saxor Mills 
collect, St. Louis, Mo., Garfield 1322, for 
information and roller mills 


WHEN YOU ARE IN THE MARKET FOR 
new or used mill machinery, electric mo- 
tors or any other equipment, write J. 
Hagan Mill Machinery, Jefferson City, Mo. 


FEED MIXER, 1-TON CAPACITY, GUAR- 
anteed first-class throughout, § H.P. mo- 
tor drive. Address 8774, Feedstuffs, Min- 
neapolis 3, Minn. 


MACHINERY FOR SALE 
75 HLP. HUGHES REVOLUTIONARY HAM- 
mermill, Late model. Used less than 3 
months, Jacobson Machine Works, 1090 
10th Ave. 8.E., Minneapolis 14, Minn. 


FOR SALE — JAY BEE HAMMERMILL, 
No. 3, completely rebuilt, with 40 H.P., 
220-volt, 3-phase, 1,200 R.P.M., 60-cycle 
G.B. K.T. 336 motor, just rewound. Price 
$600. Caunter Co., 1819 Abbey Ave., Cleve- 
land 13, Ohio. 


FOR SALE—2o J. B, HAMMERMILL, 
with 75 H.P. motor, no belts, direct hook- 
up. Same as new. New air filter dust 
arrester for large feed plant; complete 
with blower and filters, never out of 
crate, cost $3,000, will sell for % price. 
Elwood Long, Fayette, Mo., Phone 666 or 
444 after 6 p.m. 


FOR SALE — USED 18 BAUER MILL, 
good condition, $300. Used 18” 
Mill, $300. Also have Papec, 
other used mills. Write or phone, giving 
us your requirements. Prater Pulverizer 
Co., Chicago 50, Ill, 


FOR SALE—ZIP SHELLERS, MIXERS, 
Grain Cleaners, Carter Discs, Elevators, 
Water Wheels; Allis 9x18 and 9x24 Dou- 
ble Roller Mills; 8x18 Two & Three High; 
Manlift, Pulverizers. Attrition Mills, dou- 
ble and single head 10” to 36", belt & 
motor driven. Hammermilis, 10 H.P. to 


100 H.P. Also the Hughes Atomic with 
the late type automatic screen change. 
Write for details. Hughes Engineering 


Co., Wayland, Mich. 


HELP WANTED* 


v 
WANTED—SALES REPRESENTATIVE TO 


cover midwestern territory on basic feed 
ingredient. Experience and acquaintance 
with trade will be given first considera- 
tion. State age and qualifications. Address 
2, Feedstuffs, Minneapolis 2, Minn 
TRADER — PROMINENT ESTABLISHED 
feed brokerage firm in Middle West has 
opening for honest reliable trader in feed 
ingredients. Oil meal experience preferred 


but not essential. Excellent opportunity 
State age, experience and give references 
in first letter. Replies confidential. No 


reference checking before interview. Ad- 
dress 31. Feedstuffs, 612 Board of Trade, 
Kansas City 6, Mo. 


SALES 


REPRESENTATIVES 
Profitable © nutritional lines 
available for successful sales- 
men or distributors calling on 
feed mixing trade. We have 
desirable, protected territories 
now open due to a change in 
merchandising plan. All corre- 
spondence strictly confidential. 


Box 10, Feedstaffs 
114 East 40th Street 
New York 16, N. ¥. 


TRANE UNIT HEATERS — EXCELLENT 
condition, used two seasons. Sizes 10-N, 
26-N N 35-N, 44-N Priced to sell 
Contact Protein Blenders, Inc Box 449, 
lowa City, lowa 

POR SALE—NO. 1065 STEINLITE MOIs- 
ture Tester aml No. 14 Ohaus Four-in-One 
Scales with cup “l shape and priced to 
sell, Address 35 dstuffs, 2272 Board of 
Trade Bidg., Chicago 4, IL + 

FOR SALE—ONE FORDS PORTABLE 
Hammermill with Buda Motor, mounted 


us an offer, 
Phone 


rolet truck. Make 
Inquire Rufus Young 
517-R1 


on 1946 Chey 
we must sell 
Harvard, Illinois 


LOOK! TWO 20DD DIXIE FEED MILLS, 


omplete with 30 H.P. mill and 15 


fan motors, no starters. New, unused, still 
in factory crates, undamaged. Bought aa 
salvage with lot of material in K. C. flood 
Open motors, Untouched by water. Guar 
anteed 100 & Address 33, Feedst 
Minneapolis 2, Minn 


TWO NEW WILLIAMS NO. 18 ALFALFA 
Dehydrator Millis, each equipped with 
flexible couplings for direct connected 
drive, welded steel bed plate, 7 ft. di- 
ameter Cyclone collector, 2-way sacker 
valve, 30 ft. 12 tm. extra heavy straight 
pipe. Will sell for less than new price. 
Fabick Bros. Equipment Co., Sikeston, Mo. 


DAVIS ROLLER MILL 
Crimps, cracks, crumbles. The 


answer co record demand for 
crimped grains, crumbled 
feeds. 


Davis CORN CUTTERS 
and Graders. Famous for everlasting 
service at a ptofic. 2,000 to 10,000 


THE SHUCK MASTER 
Tops among grain cleaners. 
The absolute answer to shucky, 
machine-picked corn. 


DAVIS BATCH mixers 
wiest and finest money © 

Over 3,300 in use. Fast, 

vertical or horizontal, all sizes. 


SINCE 1894 
DAVISBUILT machines have been real profit-makers 
in every insallaion! Write coday for complete in- 
formation on any milling equipment you need. Our 
line is complece, our prices are rock-bonom! 


H. C. DAVIS SONS’ 


MILL MACHINERY CO. 
DEPT. FS-3 BONNER SPRINGS, KANSAS 


Sereens - Hammers - 


NEW and REBUILT MIL MILLS 


Write for Prices 
INDIANA GRAIN MACHINERY Corp. 
Indianapolis, Ind. 


420 S. Meridian St. Riley 3235 


BUSINESS OPPORTUNITIES 

THREE GRAIN ELEVATORS NEAR LUB- 
bock, Texas. 100,000, 40,000 and 10,000 
bu. capacity. Good milo crop. Money 
makers. Write Box 1718, Amarillo, Texas 


HELP WANTED 


HELP WANTED — POSITION OPEN IN 
West Coast feed mill for man with tech- 
nical training in feed formulation, ex- 
perimental feeding, ete. Give erences 
and Address 2926, Feedstuffs, 
Minneapolis 2, Minn. 


WANTED—FEED MILL SUPERINTEND- 
ent for small growing feed mill in south 
western city. Present production 125-150 
tons daily. Prefer moderately young man 
with some experience. Write giving quali- 
fications. Address 24, Feedstuffs, Minne- 
apolis 2, Minn 


WANTED — COLLEGE GRADUATE WITH 
sales or market research experience in 
animal feed industry to aid in the estab- 
lishment of feed department of large 
chemical manufacturer. Salary open. Ad 


dress full particulars to 25, Feedstuffs, 
Minneapolis 2, Minn. 
SALESMEN—BUILD FOR FUTURE 


with top-quality feed manufacturer, oper- 
ating for 60 years in 28 states. Several 
choice territories open. Liberal commis- 
sion. Fast-selling line of mineral, vita- 
min and protein supplements. Car re- 
quired. Write full information. Address 9, 
Feedstuffs, 612 Board of Trade Bidg., 
Kansas City 6, Mo. 

WANTED—FEED MILL SUPERINTEND- 
ent. Desire man with some knowledge of 
feed but most essential abilities are Work 
or, ization and p 1 handling. This 
is @ non-union plant in one of the smaller 
southwestern cities. If interested write 
giving full information. You be con 
tacted immediately. Address 2844, Feed. 
stuffs, Minneapolis 2, Minn. 


iF— 


you have had 3-5 years of sales 
promotion or advertising experi- 
ence in formula feeds or closely 
related fields . . . if your age is 
28-40 if you can be an 
“idea” man as well as write copy 
. if you would like to advance 
in position and compensation 
with an established, aggressive 
and expanding manufacturer, and 
assure yourself of a secure fu- 
ture . . . then airmail a letter 
giving the complete details of 
your experience, education and 
other qualifications, along with 
a recent snapshot to L. A. Wins- 
low, Gen. Sales Mgr., Pay-U 
Laboratories, Quincy, Ill. 


WHEN YOU WANT TO BUY AN ELE- 
mill, see or write us your 


_ Plymouth, In 

FOR SALE4MILL TYPE BRICK BUILD- 
ing suitable for feed mixing plant. Loca 
tion will serve eastern and southeastern 
territories. N.¥,C Railroad. Elevator if 
wanted. Write Box 22, Feedstuffs, Min- 
neapolis 2, Minn 


Wk ARE INTERESTED IN LEASING, 
with an option to purchase within a year 
a grain elevator in Ohio with a storage 
capacity of about 10,000 bu. and a bag 
storage of about five cars. Address 21, 
Feedstuffs, Minneapolis 2, Minn 


FOR SALE—ALFALFA MILL LOCATED 
on 450-foot Union Pacific siding in Platte 
Valley, Dawson County, Neb. Present op- 
eration suncured only. Plenty of room 
for dehydration facilities. Electricity and 
natural gas present. Address 15, Feed- 
stuffs, Minneapolis 2, Minn 


FOR SALE—RETAIL FEED, HARDWARE 
and farm supply business located in north- 


western Pennsylvania. Doing well over 
$100,000 per year. Well equipped with 
grinding and mixing machinery Bulk 
storage. Over 10,000 sq. ft. floor space. 
Reason for selling is to go to another 
climate. Priced right. Will sell or rent 
buildings. Good home also available. Ad- 
dress 34, Feedstuffs, Minneapolis 2, Minn 


FOR ‘SALE —1 — FEED MILL AND HATCH- 
ery—-15 acres, located centér of largest 
and fastest growing turkey and fryer pro- 
duction area in southern California. Mod- 
ern mill, 6,000 sq. ft., grain elevator, 
pellet mill, bulk equipment, certified pub- 


lic scales, present business over $300,000, 
easily expanded hatchery, 3,228 sq. ft., 
© rooms and operator apartment, insulat- 
ed and air conditioned, three 24 Buckeye 
Incubators and two 57 Hatchers. Main 
dwelling 10 rooms and 2 baths, fire- 
place, double garage. Three tenant houses, 
five brooder houses, battery and floor, 
10,250 sq. ft. Many more. All utilities, 
ample water. Together with all equip- 
ment new trucks, etc, only $125,000 
Terms. Address 30, Feedstuffs, Minne 


apolis 2, Minn 


BUSINESS OPPORTUNITIES 
v 


FOR SALE OR RENT—FEED WARE. 
house, elevator and rock phosphate set- 
up to handle in bulk. This place is lo- 
cated in Fayette, Mo., with good schools 
and college. Also have four trucks afd 
two trailers, Will sell plant to man that 


ean handle it on a 10-year plan. I have 
Nutrena feeds, Armour and Swift Fer 
tilizers and located on rail siding. It will 


pay to look at this place. Elwood Long, 
Fayette, Mo. Phone 666 or 444 after 
6 p.m. 


SITUATIONS WANTED 


NUTRITIONIST DESIRES RESEARCH PO- 
sition. Completes Ph.D requirements this 
September. Major in animal nutrition 
with minor in biological chemistry. Ad- 
dress 27, Feedstuffs, Minneapolis 2, Minn. 


BABY CHICKS FOR SALE 
v 

HATCHING YEAR ROUND; 45,000 CHICKS 
per week; contact us for wholesale prices. 
_ approved and _ pullorum passed. Mor- 
y. 842 St., Morris, Tl. 


MACHINERY WANTED 
v 
TWO SUPER DUO EXPELLERS 


consider Duo or RB for other 
operation. Address 1594, Feedstuffs, Min 
neapolis 2, Minn. 

WANTED — USED ARNOLD DRIER TO 
move to new location. Address 6, Feed- 
stuffs, Board of Trade Bidg., 
sas City 6, Mo. 


Kan- 


TO BUY—RICHARDSON 
bag closing machines and other 
J. Hagan Mill 
City, Mo. 


Feed Mill Machinery 
REAL ESTATE and 
Office Equipment 


AT 
PUBLIC 
AUCTION 


Pursuant to order by R.F.C., we will 
offer for sale at Public Auction, on 
the premises, the entire facilities of— 


Simpson Milling Co., Inc. 
308 Seminary Drive 
FORT WORTH, TEXAS 


FRIDAY 
Sept. 7, 1951—10:30 A.M. 


Offered in Entirety (ready for immediate 
business), Units and Single Lots— 


REAL ESTATE 
% acre with spur-track siding along 
M.K.&T. RR., brick-and-frame FEED 
MILL, partly 3-story, balance 1l-story, 


approx, 7,500 sq. ft. floor area. Plus 
large dctnched ¢ storage shed and tool 
building. 


FEED MILL MACHINERY 


Grain Cleaner, Corn Scourer, Batch 
Mixer, Cyclone Collectors, Mixing & 
Grinding Bins, Molasses Mixer, Mo- 

Pump, Molasses Storage Tank 
with steam coils, Corn Chop Mill, 
Cereal Cutter, Bran Packer, Hammer- 
mills, Garner Bin, 5 Elevater Legs 
Gasoline 


ing Machine, Conveyor and Belting, 
Truck Lift, Etc. 


OFFICE EQUIPMENT 


Safe, typewriter, biller, adding ma- 
chine, desk, tables, chairs, ete. 


TERMS: 25% Cash Deposit; balance 
on delivery. R.F.C. reserves the right 


to reject any or all bids. FOR FUR- 


THER DETAILS CONTACT— 


Write full details 


addr. 36, Feed: 


Wanted to Buy—Central Ohio 


Feed plant, or elevator that can be converted to feed 
plant, on B & O or PENN RR within 50 miles of 
Columbus, Ohio 


Minneapolis 2, Minn. 


118 South 6th Street 


Classified advertisements accepted until 
Wednesday eath week for the issue of 
the following Saturday. Changes of ad- 
q 
| 
needs. We have some good ones Yhio, 
| 
. ij 
q 
—= | Engines, Compressors & Tanks com- 
as Steam Boiler, Galvanized Spouting, 
— G.E. 100 HELP. Motor, Water Pump, 
Platform Scales, Truck Scales, Sew- 
| 
| 
4 
i 


SHORT COURSE PROGRAM 
AT MINNESOTA COMPLETED 


ST. PAUL—In addition to reviews 
of the latest in nutritional knowledge, 
the University of Minnesota animal 
nutrition short course will cover live- 
stock management information and 
include two talks on retail feed opera- 
tions. The short course will be held 
Sept. 17-18 in the auditorium of Pe- 
ters Hall at the University Farm, St. 
Paul. 

Jack Dean, executive vice president 
of the Midwest Feed Manufacturers 
Assn., Kansas City, will discuss the 
opportunities and responsibilities of 
the feed retailer. Eldon Roddis, man- 
ager of the Roddis Feed Co., Roches- 
ter, Minn., will talk on operating a 
retail feed business. 

Other speakers and their topics will 
be: W. E. Peterson, professor of ¢hi- 
mal husbandry, the use of pasture 
and roughages; S. A. Engene, profes- 
sor of agricultural economics, live- 
stock and farming; Harold Macy, di- 
rector of the Minnesota Agricultural 
Experiment Station, research in agri- 
cultural progress; W. M. Beeson, pro- 
fessor of animal husbandry, Purdue 
University, swine nutrition investiga- 
tions at Purdue; B. S. Pomeroy, pro- 
fessor of veterinary medicine, disease 
problems in livestock production. 

Feed particle size will*be discussed 
by a panel composed of Bernard Cran- 
dall, Minnesota Farm Bureau Service 
Co.; R. E. Ahlin, Doughboy Industries, 
Inc.; T. W. Gullickson, professor of 
dairy husbandry; J. W. Hayward, Ar- 
cher-Daniels-Midland Co., and L. E. 
Hanson, professor of animal hus- 
bandry. 

Management in relation to livestock 


ty Sizes, from 110 to 750 Bu. 
e 


screw con- 
and Send your requirements for 
information. 


complete 
GODSHALK 
Sheet tal Fabricators 
OR, PA. 


production will be covered for swine, 
sheep and beef cattle, dairy cattle and 
calves and poultry by H. G. Zavoral 
and W. E. Morris, extension husband- 
men; H. R. Searles, extension dairy- 
man, and Cora E. Cooke, extension 
specialist in poultry. 

What’s new in nutrition for swine, 
calves and poultry will be discussed 
by Mr. Beeson, Mr. Gullickson and 
H. J. Sloan, chief of the division of 
poultry husbandry. 

A banquet will be held in Coffman 
Memorial Union on the university's 
main campus in Minneapolis Sept. 17. 

STALEY APPOINTMENTS 

DECATUR, ILL.—Two major staff 
appointments in the research organ- 
ization of the A. E. Staley Mfg. Co. 
here have been announced by L. O. 
Gill, technical director. Dr. Paul R. 
Shildneck, research director since 
1947, has been named assistant tech- 
nical director. James P. Casey, associ- 
ate professor, college of forestry, 
Syracuse University, has been ap- 
pointed director of the technical serv- 
ice branch of the firm's research or- 
ganization. | 


PROTEIN MEAL FUTURES 
TURN DOWN AT MEMPHIS 


MEMPHIS — Protein meal futures 
prices tumbled during the week as 
traders became cautious due to 
brighter crop news. Sales dropped 
off 17,100 tons from the previous 
week. Trades this week totaled 24,800 
tons as compared with 41,900 for 
the previous week. 

Cottonseed oil meal futures were 
the heavy losers, the decline ranging 
from 50¢ for distant July to $1.75 
for nearby January. October was off 
$1 ton, March off $1 and May off 
75¢ ton. 

On the soybean oil meal side of the 
market, prices were unchanged to 


50¢ ton lower. Nearby October deliv- 
ery was off 35¢, January off 10¢, 


March off 50¢ and July off 35¢. De- , 
cember and May were unchanged. 

Open interest increased 6,100 tons 
during the week, with the greatest 
activity noted in the nearby months 
on the soybean oil meal side of the 
daily table. 


BALTIMORE EXPORTS UP 


BALTIMORE—Wheat exports from 
the Port of Baltimore increased sharp- 
ly in July over figures for the same 
month a year ago, according to the 
Baltimore Chamber of Commerce. A 
total of 4,800,276 bu. of wheat were 
exported from the local port in July, 
compared with 751,749 bu. in July, 
1950. Corn exports also showed a big 
increase, with 2,916,000 bu. exported 
in July this year, compared with 879,- 
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643 bu in the corresponding month 
in 1950. Exports of rye aggregated 
1,368,684 bu., compared with 143,520 
bu. in July a year ago. 


PRODUCTS 


Distributed in Iowa by 


Vv. A. MAGNUSON 
SALES CO. 
660 16th St. 

Des Moines 14, Iowa 

Phone: Des Moines 2-9597 


QUALITY GOES IN BIFORE THE NAME GOES ON 


Moorhead Seed & Grain Co. 
Moorhead, Minn. 


wd 


Feed Mills, Elevators and Seed 
Plants—designed and built to 
your exclusive need. 


Let us help you solve your problem. 
Write us in confidence. 


I. E. IBBERSON COMPANY 


| BUY and SELL through WANT ADS | 


PRODUCT 


WITH RICHMOND FEED DRESSERS & SEPARATORS 


| 


CONTAMINATION 


RICHMOND FEED DRESSERS 


such impurities as strings, tags, sticks, lumps, pieces of paper, and other impurities. 


Efficient results are obtained because these rugged machines are designed for maximum perform- 


ance in minimum space. They require only 9 square feet of floor space and handle up to 24 tons per 
hour of mash, dairy or poultry feed. Ideally suited for replacing bulky reels, these feed dressers can 
be installed either before or after mixers. Regardless of location, however, you get practical, eco- 
nomical help in improving the quality and texture of your feeds and obtain a product completely 


free of all contaminating foreign matter. 


sing 


installations. 


W&T Merchen Feeders 


to automatically blend your feed 
formulae by 
economically. 


problem 


Richmond Perma-flux Magnets 


to eliminate tramp iron. Available 
in widths from 4” to 90” for use in 
chute. conveyor, feed table and other 


weight effectively and 


Richmond Cracked Corn Graders and Separators, 


which grade, clean, mildly scour, polish and aspirate 
cracked corn, are especially designed to retain all the 
many advantages of the Gyro-Whip Design — 


LOW POWER ..... less than | hp in the aver- 


age case. 


COMPACT ....... you need floor space meas- 


uring only seven by three 
feet. 


HIGH CAPACITY ...up to 16,000 pounds per 
hour. 


Write today for details on how this equipment can help 
solve your particular feed handling problems. 


Richmono Manuracturinc Company 


n WwW & 


— 
be 
| See For Your Particular | 
Needs, Consult Us| | 
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Critical Grain 


Storage Problem 
Seen in Canada 


WINNIPEG — With the big crop 
forecast for western Canada—esti- 
mated at more than 1 billion bushels 

the grain storage problem will be 
critical. 


Country elevators in western Can- 
ada have storage space for some 207,- 
000,000 bu. At the end of the current 
crop year on July 31, more than 100,- 
000,000 bu. of all grains were in store 
in country elevators. The year pre- 
vious, only 30,000,000 bu. were carried 
over in country elevators. 

Shipmerits of wheat from country 
elevators through July 31 this year 
matched the total of these shipments 
in the previous year, and shipments 
of all grains from country points 


ATTENTION Feed Manufacturers... 


CANADIAN SCREENINGS 
HALLET and CAREY CO. 


265 Grain Exchange Bldg. 
Minneapolis 5, Minnesota 


ers A 


topped the year-ago total by some 
27 million bushels. 

Movement of grain from the lake- 
head, however, was reduced from the 
previous year. Wheat moved out from 
terminals by July 31 totaled 142 mil- 
lion bushels by lake carrier and 15,- 
400,000 by rail. This compares with 
165,300,000 and 4,400,000 the previous 
year. Shipments of all grains includ- 
ed 234,500,000 bu. by lake and 48,- 
800,000 by rail this year, compared 
with 253,700,000 and 31,500,000 in 


1949-50. 
Shipping Stepped Up 
Lake carriers moved a very sub- 
stantial amount of grain from the 
opening of navigation in 1951 until 
the end of the crop year on July 31. 
It is strongly argued in many quarters 
that the critical storage situation in 
western Canada can be alleviated ma- 
terially if from now until the close 
of navigation on the Great Lakes all 
possible lake boats are made available 
for the movement of. grain. 
It is argued that if lake boats had 


After years of thorough research and practical field 

testing, Dawe’s announces a high-efficiency pork pro- 
duction program available to selected, progressive feed 
manufacturers who seek leadership in the field of high- 
efficiency swine rations. 

This is an integrated program, involving the use of 
Dawe’s Swine Base and special feed formulas, developed 
by the Dawe’s Research and Nutritional Staff. Dawe’s 
Swine Base is a specific fortifier for high-efficiency hog 
feeds, formulated by the manufacturers of Vitamelk, 
the world famous all-purpose fortifier. 

Naturally, you would look to Dawe’s, vitamin nutri- 
tionists with 25 years’ research and product development 
experience, for the fortifying elements and formulas 
interrelating the various nutritional factors to make 
high-efficiency hog supplements and complete feeds 
which embody the latest scientific advancements. 

Large commercial hog growers are aware of phe- 
nomenal progress in swine nutrition. They are demand- 
ing high-efficiency feeds that enable hogs of superior 

. breeding, under top-notch management, to make faster 
gains on less feed than heretofore thought possible. 

Complete information is available to those qualified 
feed manufacturers who request it on their letterhead. 


DAWE’S MANUFACTURING COMPANY 


4800 S. Richmond St., Dept. F-91 
Chicago 32, Illinois 


been available in large numbers earli- 
er in the year, it is very certain that 
greater quantities of wheat from 
western Canada, including low grades, 
would have been disposed of. 

It is recognized that lake boats are 
common carriers and have been 
pressed into the ore trade and the 
movement of other essentials for de- 
fense purposes. It is generally under- 
stood that the net return from carry- 
ing ore is higher than that from car- 
rying grain. Therefore, it is only nat- 
ural that owners of lake freighters 
will look for the best return on their 
investment. 


Urge More Boats 

It is argued in some sections of 
western Canada that a solution must 
be found to the problem of bringing 
more freighters into use in the move- 
ment of grain down the lakes. In this 
respect, it is contended that the gov- 
ernment of Canada is vitally inter- 
ested in defense programs and the 
movement of defense materials. Since 
wheat and other grains, as foodstuffs, 
fall in the category of defense materi- 
als, it is strongly argued by some that 
the government has a responsibility 
in seeking a solution to a greater lake 
movement of grain. 

There is no doubt that the conges- 
tion and present problems of the 
movement of grain from western Can- 
ada stem from the Korean situation 
and tension in other parts of the 
world, which has prompted Canada 
and other countries to embark on de- 
fense programs. 


Burhop & Company 


FEED BROKERS 
Specializing in 
SOYBEAN OIL MEAL 
619 Gettle Bidg. Phone A-7246 
Fort Wayne 2, Ind. 


PRODUCTS 


Distributed in Nebraska, 
Kansas, No. Missouri, 
and Eastern Colorado by 


WRIGHT W. COCHRAN 


1211 Randolph Ave. 


Phone 7466 
TOPEKA, KANSAS 
IN BEFORE THE NAME 


GOES 


QUALITY 


Sold Only 
Thru Regular 
Retail 
Channels 


Genuine ASL 


Most Effective RAT and 
Mouse KILLER Known 


Feature BANARAT, the pioneer warfarin 
rodenticide that's guaranteed to 
ban all rats and mice. It's sure to 

your customers. 


New! BANARAT BITS 
ready-to-use death deal- 
ing pellets; also home 
size for mice. 
BANARAT PREMIX a 
concentrate your custo- 
mers mix with any pre- 
ferred bait. 


Localized National Advertising 
Powerful, continuous advertising that's 
read by your customers in their favorite 
local publi " MM. hand helps 


Order From 


Your Wholesaler 
There are dozens of war- 
farin products but only 
one BANARAT Insist on 
it from your oF 
write 

Laboratories, 1, 
SINCE 1921 Wisconsin. 


Members: 
: American Feed Manufacturers Association | 
The Grain and Feed Dealers National Association 
Northwest Feed ssoaTion | 
| 
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Illinois Feed Dealers 


(Continued from page §) 


his stock is constantly moving in and 
out. 

Many feed dealers are also grain 
elevator operators, said Mr. Robinson. 
In many cases the elevator man hesi- 
tates to demand cash for feed because 
he is fearful of losing the customer's 
grain business. Therefore, between 
harvests, the dealer's accounts re- 
ceivable may climb to astronomical 
heights, and his operating cash dwin- 
dies away until he has to bor- 
row money to carry on his business. 

These problems can be overcome by 
adding a carrying charge to lagging 
accounts, Mr. Robinson said, such as 
2% for accounts not paid within 20 
days and 6% on accounts running 
over six months. By adding these car- 
rying charges, the dealer accom- 
plishes two things: he supplies an in- 
centive for the customer to pay cash, 
or secondly, he can afford to carry 
the account even if he finds it neces- 
sary to borrow money to do so. 


Officers Named 


Ernest P. Kraft of the Kraft 
Feed Co. of Hebron, IIL, was elect- 
ed president of the Illinois Feed 
Assn. for the new year. Other officers 
elected were: vice president, Lee Roy 
Jackson, Jackson Feed Mill, Jackson- 
ville; treasurer, Elmus Kent, Kent's 
Feed Store, Galatia, and secretary, 
Dean M. Clark, publisher, Grain & 
Feed Journal, Chicago. 

Three new directors were named. 
They are: northern district, Walter 
N. Jones, Vitality Mills, Inc., Chicago; 
southern district, G. M. Stansfield 
of G. M. Stansfield, Lawrenceville; 
central district, Yale Butler, A. & B. 
Hatchery, Bloomington. 


Feed Production, Supplies 


Walter C. Berger, president, Ameri- 
can Feed Manufacturers Assn., Chi- 
cago, told the Illinois group that with 
only a 2% increase in grain consum- 
ing animal units compared to last 
year, it is interesting to note the feed 
manufacturing industry is turning out 
feed at a rate of 9% atwve last year's 
record. 

Poultry feeds, which represent 60% 
of the total feed volume, were up 
10%. A breakdown of the various 
types of poultry feeds showed broiler 
feeds were produced at a rate of 26% 
above 1950, while turkey feed volume 
was up 34%. These figures bear out 
the trend toward commercialization 
within those two industries, Mr. Ber- 
ger stated. 

Total feed supplies for the coming 
crop year look promising, even in 
view of increased livestock and poul- 
try production, he said. 

Prof. Alvin E. Oliver, Michigan 
State College, East Lansing, explained 
the elevator and farm supply training 
course which is offered by that insti- 
tution, using kodachrome slides to 
conduct a typical student through 
the course. (A complete account of 
the Michigan State course was pub- 
lished in Feedstuffs Aug. 18, page 20.) 

A new service for feeders and feed 
dealers through the College of Vet- 
erinary Medicine, University of Ili- 
nois, was explained by Dr. Robert 
Graham, dean. The new veterinary 
medicine building at the university 
will be completed next February, Dr. 
Graham said, but the science and 
autopsy units are already in opera- 
tion. 

Henry Chamberlain, feed control of- 
ficial for the state of Illinois, spoke 
on feed control problems. Control in- 
spectors have adopted a new policy of 
drawing inspection samples of feed at 
the retail level instead of at the man- 
ufacturing level, he said. 

Problem of Inflation 

Ray B. Bowden, executive vice pres- 
ident, Grain & Feed Dealers National 
Assn., Washington, D.C., spoke on the 
dangers of inflation and criticized the 
government for putting the cart be- 
fore the horse by going in for price 


controls without corresponding curbs 
on wages and government spending. 

“We are the greatest producing na- 
tion in the world,” he said, “and ex- 
cept for a few strategic items in short 
supply and some of which must be 
imported, our problem in curing in- 
flation lies in production, not price 
control, and it lies in correcting the 
basic causes of inflation, not their sur- 
face appearances.” 

Victor Dewein, Dewein Grain Co., 
Decatur, Ill, explained the methods 
of hedging inventories of feed deal- 
ers and the operations of farmers 
through the purchase or sale of fu- 
tures on the commodity markets. Such 
operations are not speculation, but 
are sound business practices which all 
dealers and larger feeders should use 
to protect themselves against market 
fluctuations on long-term operations. 
He cited several examples of how 
such hedges would work. 


Little Hedging by Industry 

Mr. Berger followed Mr. Dewein's 
remarks by revealing that studies 
have shown that the feed industry 
as a whole does very little hedging. 
Regional meetings are to be held to 
discuss ways to encourage hedging 
and to educate dealers on the prac- 
tice. The first such meeting will be 
held Oct. 16 at the Hotel Statler in 
Buffalo, Mr. Berger said, and this 
may lead to other regional meetings. 

J. Cameron Grant, human relations 
counselor, Bloomington, IIl., presented 
a highly inspirational talk on the 
principles and practices of successful 
selling at the eye-opener breakfast 
Aug. 28. Following the breakfast, 
many of the delegates were conducted 
on a tour of the Northern Regional 
Research Laboratory which is main- 
tained at Peoria by the U.S. Depart- 
ment of Agriculture for the research 
of new uses and outlets for agricul- 
tural_products. 

Elmus Kent, Kent Feed Co., Gala- 
tia, Ill., retiring president of the asso- 
ciation, pointed out in his report that 
the association has been making ex- 
cellent progress and gained more than 
100 new members during the past 
year. 

Mr. Kent urged delegates not only 
to avail themselves of association 
services but also to take part in asso- 
ciation work. He discussed some of 
the activities being carried on by the 
group. And he noted, among other 
things, that, following efforts of the 
Illinois Poultry Industry Council and 
the feed association, the state legis- 
lature passed a uniform egg grading 
law. Mr. Kent also pointed to the need 
for encouragement of county feed 
clubs as “very efficient links in our 
work-chain.” 

Entertainment included cocktail 
parties the evenings of Aug. 27 and 
28, a buffet dinner Aug. 27 and the 
annual banquet Aug. 28. The Textile 
Bag Manufacturers Assn., Evanston, 
Ill., presented a parade of styles at 
the buffet dinner. Pretty girls mod- 
eled quite a number of frocks sewn 
from dress-print feed bags. The style 
show was under the direction of Don- 
ald Frey of the association. Enter- 
tainment at the banquet was by the 
WLS entertainers. Elmus Kent, Kent 
Feed Co., Galatia, Ill., retiring presi- 
dent of the Illinois association, pre- 
sided at the annual banquet. 

Twenty-three feed firms, ingredient 
manufacturers and machinery mak- 
ers maintained displays at the con- 
vention. 


West Coast Gets 
Ceiling Adjustment 
for Meat Scrap 


WASHINGTON—In letter orders 
to more than a score of West Coast 
Slaughterers the Office of Price Sta- 


bilization has adjusted ceiling prices | 


for animal tankage meat scrap and 
allied commodities. Pacific 
Slaughterers whose prices for these 
commodities were frozen under the 
General Ceiling Price Regulation 
found themselves in a dislocated com- 
petitive condition with ceilings at 
wide variance 

When CPR-22 was issued most of 
these sellers of animal tankage and 
allied products found they were cov- 
ered by this order which further com- 
plicated the competitive issue. Acting 
to cut the complications, Earl Corey, 
grain branch chief of OPS, pushed 
through the following actions which, 
in lieu of specific orders for these 
commodities, remove the competitive 
dislocation and put all sellers on an 
even basis. 

Pacific Coast sellers of meat scraps 
are permitted to use as their price 
ceiling the higher of the following: 
$2.80 a unit of protein in bulk plus 
container costs or their General Ceil- 
ing Price Regulation ceiling. 

Ceiling prices for dried blood hence- 
forth will be the higher of: $8.85 
bulk per unit of ammonia f.o.b. plant 
plus container costs, or the GCPR 
price freeze ceiling. 

Sellers of wet rendered tankage 
can use as a price ceiling the higher 
of: $8.85 per ammonia unit bulk f.o.b. 
plant plus container or the GCPR 
ceiling. 

Dry rendered tankage has been 
given a price ceiling through individ- 


ual company notification by OPS of | 
$2 a protein unit f.o.b. plant plus con- | 
tainer costs, or the GCPR ceiling, | 


whichever is higher. 

OPS has under consideration spe- 
cific orders for all sellers of these 
slaughtering industry by-products, 
but there is no indication that they 
will be issued soon. According to OPS 
officials the proposed ceilings avail- 
able under CPR-22 were far too high 
in view of available prices paid by 
feed manufacturers, and in some in- 
stances the GCPR high ceilings were 
unattainable. The OPS decision is a 
compromise between the highs avail- 
able under CPR-22 and the distorted 
low position of some companies under 
the GCPR freeze. 


Market Symposium 
for 60 Educators 
Planned for Chicago 


CHICAGO—-Sixty nationally known 
educators identified with marketing, 
agricultural economics and extension 
work of universities throughout the 
farm belt will attend the fourth an- 
nual symposium on “Commodity Mar- 
kets and the Public Interest,” spon- 
sored by the Chicago Board of Trade, 
Sept. 6-7, in Chicago 


As a part of the board of trade's | 
the educators | 


educational program, 


Van Dusen Harrington Co. 


for Barley, Oats, Corn 


BUSINESS FOUNDED 1852 


MINNEAPOLIS 


Coast | 
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will hear papers by three leaders in 
the fields using futures markets. They 
will be presented the afternoon of 
Sept. 6 at the Union League Club, 
Chicago. 

The papers are: “The Miller's Use 
of the Commodity Exchange” by Les- 
lie N. Perrin, president, General Mills, 
Inc., Minneapolis; “Trading in Fats 
and Oils” by Ralph G. Golseth, vice 
president, the Glidden Co., Chicago, 


| and “Functions and Organization of 


a Clearing House” by J. A. Prindiville, 
president, Chicago Board of Trade 
Clearing Corp. 


Will Tour Facilities 


The first morning of the two-day 
meeting will be devoted to tours of 
the trading floor and various depart- 
ments of the exchange as well as 
through grain commission offices so 
as to familiarize the guests with the 
procedures incidental to the purchase 
and sale of cash and commodity fu- 
tures contracts. 

Dr. Virgil M. Hancher, president, 
University of Iowa, will be the fea- 
tured speaker of the evening. He will 
discuss “The Responsibility of Indus- 
try and Educators to the Future of 
America.” 

The second day will commence with 
a three-hour tour of the General Mills 
elevators and processing plant at 
South Chicago. The afternon session 
will move back to the Union League 
Club and will be built around papers 
by Paul C. Johnson, editor, The 
Prairie Farmer, who will discuss 
“Commodity Exchanges and the 
Farmer.” 

Helen G. Canoyer, professor of eco- 
nomics, University of Minnesota, will 
speak on “Commodity Exchanges and 
the Consumer,” and Allan B. Kline, 
president, American Farm Bureau 
Federation, will discuss “The Respon- 
sibility of the Farmers to the Future 
of America.” 


WINFIELD, 
KANSAS 


H. E. CLARK CO. 


SEA PEP 


Brand 
PRODUCTS 


Improved Con- 
densed Fish Solubles 
Fortified with Fish 
Glandular Hydroly- 
sate...Regular Con- 
densed Fish Solubles 
Fish Meals... 
Vitamin A and D Oils 


From: J=-M 


TRADING CORP. 
111 W. Jackson Blvd. 
Chicago 4, til. 
Telephone:WAbash 2-2065 


Also at your service with Genuine 
imported Moss Peat. Write - Wire - 


Phone - Today! 


| 
a 
a 
a 
SU NC URED —— 
S. 
Poultry\£EO7 Dairy 
SCHULTZ, BAUIAN & CO. 
BEAR OSTOWNM. tLitwors > 
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THE FEED MARKETS 


* * 


Demand — Supply — Trends — Prices 


Quotations on feed ingredients shown in these and adjoining 
columns are wholesale prices, per ton, bagged, for prompt delivery, 
unless otherwise noted. They are the latest quotations available by 
mail from Feedstuffs correspondents, but are not necessarily those 
in effect on date of publication. The prices represent fair average 
trading values and do not necessarily represent extreme low or 
high levels at which individual sales might have occurred. A de- 
scriptive summary of supply and demand factors prevalent in the 


feed market appears on page 2. 


ALFALFA MEAL 


Indianapolis: bemand only fair; trend 
steady to unchanged supply ample no 
suncured meal available; dehydrated, 17% 
$47 

Los Angeles: Demand ver good; trend 
upward; supply of dehydrated limited, sun 
cured adequate 17 dehydrated, 100,000 A 
$63@64: higher guarantees $65 6¢ 15 % 
suncured $49@51 

Philadelphia: Demand very dull; supply 
fair 17 dehydrated $50 

Boston: Demand good; supply light: de 
hydrated, 17 $82; suncured, 13 $64.90 

Portland: Lemand good; trend steady 


supply ample; 15% suncured $43, f.o.b 
Idaho $48, f.0.b. California dehydrated 
$56 f.o.b California $60 f.o.b Wash 
ington 

Cincinnati; Demand good; trend higher 
supply tight; 17 % dehydrated, 100,000 units 
vitamin A 

Memphis: Demand strong; trend steady 
supply tight dehydrated 17% protein 
100,000 units vitamin A $75 

Milwaukee: lLbemand good; supply scarce 
western dehydrated, 17% with 100,000 A 
guarantee $75.50; 15% §71 

Chicago: Demand excellent; supply scarce 
17 with 100,000 units vitamin A guaran 
teed $75.20 ton, sacked; 20% with 150,000 
units A $80.20 13% and 15% suncured 
No. 1 fine ground, no quotations 

St. Louis: Demand good; supply limited 
lehydrated 17% $76, 100,000 A, St. Louis 
western sun 1 leaf $65.70, St. Loul 
Minneapolis: Prices advanced further this 
week, with offerings restricted and buying 
nterest also limited at current levels, Quo 


dehydrated 
$70.50 in papers and 


tations 17% 100,000 units of 


vitamin A guaranteed, 


74 in burlaps suncured, No. 1 fine 
ground $58, burlaps 
Ft. Worth: Demand unsatisfied; 


supply 
dehydrated, 100,000 A 17% 
without a guarantee §71.50 


critically short 
S79@S81; 15% 


@72.50, delivered TOP 

«City: good market 
strong offerings light, particularly 17 
dehydrated alfalfa meal this type with 


100,000 units of vitamin A guaranteed on 


ALFALFA MILLS 


Division—MIDLAND INDUSTRIES, INC. 
INDEPENDENCE, KANSAS 


Elk Valley Dehydrated 
ALFALFA MEAL 
now available in fifty Ib. paper bags 


* * 


arrival $70@71, sacked, Kansas City; 15% 
$61.50@64.50, sacked Kansas City; 13% 
$55 9757.50, sacked, Kansas City No. 1 fine 
ground suncured alfalfa meal Se 
sacked, Kansas City; No. 1 \& in. sunctred 
$53, sacked, Kansas City; No. 2 \& im. $45 


Kaneas City 


BARLEY FEED 


sacked 


Chicago: Demand good; supply light; $54 
ton, sacked 

Baltimore: Demand good; supply light 
$62 ton, sacked 

Milwaukee: [Demand fair; supply ample 
on pulverized, fair on needles; pulverized, 
white $55, feed $49: needles $1.10@1.20 bu 
Portland: Lemand good trend lower; 
suply ample; rolled $73, ground $71 
Boston: Demand fair; supply scarce 
$59.50, nominal 

Philadelphia: very dull, supply 
fair pulverized §66, nominal 

Ogden: Supply normal rolled $52@56, 
whole barley $50@54 

San Francisco: liemand fair; supply am 
ple; standard rolled $74 


Indianapolis: [Demand light; trend un 
changed to weak; supply ample; whole bar- 
ley $73, sacked; crimped barley $77 

BLOOD FLOUR 

Louisville: Demand slow; trend steady; 

supply ample; $120 ton 
BLOOD MEAL 

Portland: Demand fair; trend lower; 
supply ample 130 

Louisville: Demand slow; trend steady; 


supply ample; $120 ton 
Los Angeles: Demand fair; 
ple; $7 a unit of ammonia 
San Francisco: Demand fair; 
ple; $635 a unit of ammonia, 
blood $6.25 a unit of ammonia 


BONE MEAL 


supply am 


supply am- 
screened 


Atlanta: lemand fair; trend steady: 
supply ample; $69.50, f.o.b. southern ports 

San Francisco: Demand good; supply 
fair; $67 

Louisville: Demand good; trend strong; 
supply light; $70 ton 

Minneapolis: Market steady; supply lim 


ited; $85 ton 


BONE MEAL (STEAMED) 
St. Louis: Demand fair; no supply; no 
quotations 
Chicago: Demand good 
$85 ton, sac 
Cincinnati: 


supply curtailed 


Demand good; trend steady; 


supply tight $90 ton, sacked, f.0.b. Cin 
cinnati 

Louisville: Demand good; trend strong 
supply Light; $90@91 ton 

Kansas City: Demand good; offerings 
light: $100, sacked, Kansas City 

Denver: Demand fair; trend steady; sup 


ply sufficient $107 


Ft. Werth: Demand fair; supply light on 


domestic, adequate on imported; Le.L, $4.10 
“#450, granulated, nominal $5, f.o.b. Ft 
Worth 

Portland: Demand good; trend higher; 
su y limited; $85.50 

»stom: Lemand good; supply plentiful 


Los Angeles: Demand fair; trend steady; 


supply good; domestic $82 
San Francisco: Demand 


good; supply 


slow trend un- 
plentiful; $95, 


Demand 
none too 


apolis: 
changed; supply 


sacked 
BREWERS’ DRIED GRAINS 
St. Louis: lbemand and supply very good 


| 
| 
| 
bulk 


Chicago: Demand good; supply tight; $54 
ton, sacked 


Louisville: Demand good; trend strong; 
supply light; $57 ton. 
rt. W Demand good; supply scarce; 


25% $63.45, late September, delivered Ft. 

Worth 
Milwaukee: Demand good; 


supply scarce; 
22% $53.50, 24% $55, 26% $55.50. 


Cincinnati: Demand fair; trend higher; 
supply somewhat limited; $60. 

Beeston: Demand light; supply ample 
Canadian $59 

San Francisco: Demand good; supply 


adequate; $54. 


BREWERS’ DRIED YEAST 
St. Louis: Demand good; supply limited; 


Ib. in cariots, 94¢ and 104%¢ Ib. in 
less than carlots, all St. Louis 

Cincinnati: 8%¢ Ib. in carlots. 

New York: 8%¢ Ib. in carlots. 

New Orleans: 8%¢ Ib. in carlots. 

Pittsburgh: 8%¢ Ib. in carlots. 

Boston: 8%¢ Ib. in carlots. 

Louisville: Demand slow; trend steady; 
supply ample; $165 ton 

Chicage: Demand fair to good; supply 
spotty; 8% @9¢ Ib. in carlots; 9% @10¢ Le. 

Milwaukee: Demand good; supply short; 
¢ Ib., carlots 

San Francisco: No offerings, no quota- 
tions. 

BUTTERMILK-CONDENSED 
Chicago: Demand slow; supply ample; 
ewt. in carlots. 
iladelphia: Demand slow; supply fair; 

Ogden: Supply average; $5.50, 100-Ib 
drum 

Minneapolis: Market steady; supply am- 


ple; demand fair; $5 cwt. 
Louisville: Demand fair; 
supply normal; $5.75 cwt. 
Los Angeles: Demand good; trend steady; 
supply adequate; $5.45 cwt. in barrels; $5.95, 
100-Ib. kegs. 
San Francisco: Demand fair; supply good; 
$5.35 cwt 
Indianapolis: 
changed; supply 
n barrels $4.96. 


CALCITE CRYSTALS AND FLOUR 


trend steady; 


Demand normal; trend un 
ample; 100-Ib. bag $5.65, 


Limecrest, N.J.: Crystals $8.50, carlots 
flour $5.75. 

New York: Demand steady; supply am- 
le: erystals $11.84, flour $9.09. 

Buffalo: Demand slow; supply ample to 
good; crystals $10.50, flour $9.25. 

Toledo: Demand steady; supply ample 
erystals $13.92, flour $11.17. 

Boston: Demand steady; supply ample; 
rystals $12.87, flour $10.12 


CALCIUM CARBONATE 

Portland: Demand good; supply ample: 
trend unchanged; $14. 
Demand slow; 
supply suffictent; $15. 

Minneapolis: Prices depend on potency of 
mix; KI .6 and 26-Ib. MnSO, 100-Ib. lots 
$15, plain calcium $9 ton; .6 KI $12.60. 

Los Angeles: Demand good; trend steady; 
supply ample; meal $9.73, grits $10.72@ 


12.34 
CHARCOAL 
Chicago: Demand fair: supply very lim- 
ited; poultry charcoal $80 ton 
Portland: Demand good; 
$100. 


trend steady; 


trend steady; 
supply limited; 
Kansas City: Demand and supply good; 
6 sacked, f.o.b. plant, depending on 
and bag size. 


Boston: Demand steady; supply light; $81 
San Peameleses Demand steady; supply 
ample; $59.5 


COCONUT MEAL 
Bayonne, N.J.: 20% protein solvent ex- 
tracted meal $50.50 ton, bulk basis; sacked 


$1 ton, buyer's bags; $6.50, seller's recon- 
ditioned bags. 
Portland: Demand good; trend lower; 
supply limited; $64, ex-dock, West Coast. 
Los Angeles: Demand improved; trend 
upward; supply limited; §71.50@7 
Demand good; supply 


san Francisco: 
fair; $7 

COD LIVER OIL (FORTIFIED) 
Demand good; supply ample; 
300 D, 2,250 A 30¢; 


1,500 A 27%¢ 
Trend strong; 


00 ICU, 1,500 


32 600 
600 ICU, 2,250 A 
33% @34%¢ 


COLLOIDAL PHOSPHATE 
Chicago: $22, carlots. 
Kansas City: $21, carlots. 
$20.50, carlots. 
Des Moines: $22, carlots. 
Philadelphia: $21, carlots. 
Los Angeles: $34 


CONDENSED FISH SOLUBLES 
Keston: Lemand good; supply liberal; 
tank cars 4%¢ Ib.; drums 5%¢ Ib 


St. Louis: Demand and supply good; $51, 


bulk. 
Louisville: Demand siow; 
supply ample; $59 ton. 


CORN GLUTEN FEED AND MEAL 


(All quotations for all cities are sacked 
basis; bulk basis $7 less) 


Minneapolis: Feed $60.15, meal aon 15 
Atlanta: Feed $66.54, meal $92.5 
Birmingham: Feed $64.99, meal 80. 99. 
Boston: Feed $64.48, meal $90.48. 
Chicage: Feed $55, meal $81 
Cleveland: Feed $61.28 
Denver: Feed $63.03, meal $89.03 

Ft. Worth: Feed $61.69, meal $87.69 
Indianapolis: Feed $59.02, meal $85.02. 
Kansas City: $55, meal $81 
Louisville: $60.46, meal $86.46. 
New Orleans: Feed $63.03, meal $89.03 
New Yorks Feed $64.06, meal $90.06. 
Norfolk: Feed $63.45, meal $89.45 
Philadelphia: Feed $63.65, meal $89.65 
Pittsburgh: Feed $61.69, meal $87.69 
St. Louis: Feed $55, meal $81. 


COTTONSEED OIL MEAL 
Chicago: Demand light; supply ample; 
$76.25 ton, sacked 
Ogden: Supply normal; 41% $88@93. 
Atlanta: Demand fair; trend weaker; 
supply adequate; 41%, $64, f.0.b. South 


trend steady: 


Carolina mills, $63, f.0.b. Georgia mills, 
$66, f.0.b. Mississippi mills. 
Cincinnati: Demand poor; trend easier; 


supply adequate; $74.50. 
Boston: Demand cautious; 
quate; $75. 
Philadelphia: Demand dull; supply good; 


supply ade- 


77.50. 

Louisville: Demand slow; trend easy 
supply good; $78 ton. 

Kansas City: Market steady; demand 
fair; offerings fairly adequate; $68 @69, 
sacked, Memphis, for nearby shipment. 

. Demand slow; supply sufficient 
41% $79 


Ft. Worth: Demand good; offerings light 
at present; carlots, 41% $71@73, f.0.b. cot 
tonseed oil mills north and central Texas 
immediate; $70@72, September; $69@70, Oc 
tober- November- December. 


Denver: Demand fair; trend down; sup 
ply limited; 7 

Memphis emand fair; trend lower 
supply ample; prime 41% protein $66. 


Los Angeles: Demand spotty; supply lim 
ited; 40% $77, new crop 43@ §77. 

San Francisco: Demand good; supply 
fair; $76.50 

Indianapolis: Demand slow; trend firmer: 
supply good; 41% $85. 


D ACTIVATED ANIMAL STEROL, 
POWDERED 


Kansas City: Demand fair; trend steady: 
b 


New York: Demand good; trend un 
changed; supply sufficient; 1,500 ICU pr 
em. 11@12.6¢ Ib.. ton lots, f.0.b. ware- 


3,000 ICU 18@23¢. 


A AND D FEEDING OIL 

Demand fair; supply ample; 

concentrated vitamin oils, 300 
300 D, 1,500 A 30¢; 300 D, 


New York: 300 ICU, 750 A 24% @25%¢ 
300 ‘ICU, 1.500 i 300 ICU, 2,3 
3 


house; 


A 1%@ 

ICU, % @28%¢; 600 

ICU, 2,250 A "po 314: 600 ICU, 3,000 A 
$24 @33 


Boston: Demand and supply a 600 D. 
1,500 A 28¢ Ib.; 300 D, 2,250 A 29%¢; 300 
D, 1,500 A 27¢; 300 D, 750 A 234. 


DEFLUORINATED PHOSPHATE 
Wales, Tenn.: $61.25. 
Tupelo, Miss.: $49.25. 
Coronet, Fla.: $50. 
$63.75. 


DISTILLERS’ DRIED GRAINS 
Milwaukee: Demand good; supply tight 
$66. 
New York: Demand firm; 
supply limited; solubles, sacked $78; 
grains $64. 
ta: Demand good; 
supply limited; $73, Atlanta. 


trend steady: 
light 


trend strong 


Louisville: Demand good; trend steady; 
supply light; all quoted at ceiling; Ught 
$59, dark $61, solubles $70. 

Cincinnati: Demand fair; one steady; 


supply somewhat limited; $66@ 
on: Demand scattered; ate prac- 
tically nil; on nominal basis because of 
scarcity; light $66, dark $72. 
oO : Demand good; supply 
$59 


Philadelphia: Demand good; none offered, 
mills shutdown; no quotations. 


limited ; 


San Francisco: Demand fair; supply am- 
ple: solubles $82. 
Port : Demand —- trend steady; 


supply ample; solubles $83 
Philadelphia: Demand fair; supply good; 


DRIED BEET PULP 
: Demand good; supply nil; 


$60 


177 Milk Street 


ORTON’S VITAMIN OILS 


Products of American Industry 


Distributed Exclusively by 


NEW ENGLAND BY-PRODUCTS CORP. 


Distributors for Gorton-Pew Fisheries Company, Ltd., By-Products Div. 


BOSTON 9, MASS. 


$83.50. 
Atlanta: 
supply limited; 
Portland: Demand good; 
no quotations. 
Denver: No quotations available 


Demand fair; trend strong: 
$66.50, f.0.b. Florida ports. 
none available; 


Boston: Demand quiet; supply nil; Octo 
ber shipment offered at $69@72.50 

Ogden: Supply normal; $42@46 

Los Angeles: Demand strong; trend firm; 
supply limited; $56.10, packed in paper; 
$60.10, in burlap. 

San Francisco: Demand good; supply 
fair; $53.15. 

DRIED B 
' : Demand steady; supply suffi- 


ecient; $11. soil 60 in carlots. 

Milwaukee: Demand good; supply scarce; 
"Poston: Demand and supply fair; 11% 
is: eset steady; demand fair: 


SOYBEAN OIL MEAL 
HOMINY FEED 
MILLFEEDS 


THE N 


KANSAS CITY, MO., 1016 Baltimore Bidg. 
Harrison 1801 TWX 144 


ELLIS FEED CO. 


Strictly BROKERS Strictly 


~ CHICAGO, ILL., 3832 Board a Trade 
Wabash 2-7322 TWX 623 


ST. LOUIS, 1S, MO., 485 Merchants Exchange 


ALFALFA MEALS 
OAT PRODUCTS 
MOLASSES 


| CORN GERM MEAL 
| 
| 
4 
| 
/ ia 
| 400 ICU, 3,000 A 
| 
| 
| 


Worth. 
Louisville: 


chita: Demand 


$10.50 cwt. 


mills, 


eles: 

firm; supply limited; 
plants. 
San 


meal 


ewt., 


Demand slow; 
supply normal; $250 ton. 
wi slow; 


strong; pulp $47.50, meal $35, f.o0.b 


Demand very 
$45, 


local and nearby production $10, f.0.b. Ft. 


trend steady; 


supply ample; 


Omaha: Demand quite heavy; supply fair; 


$11.75 cwt. 

Los Angeles: Demand fair; no offerings; 
no quotations. 

San isco: No offerings; no quota- 
tions. 

is: Demand poor; trend ua 
changed; supply average; $12.25 cwt. 
DRIED CITRUS PULP 
Atlanta: Demand good; supply tight; trend 


Florida 


strong; trend 
bulk, producers’ 


Demand and supply fair; 


DRIED SKIM MILK 
Demand fair; 
in cariots, 
Milwaukee: Demand good; supply scarce; 


supply scarce; 
nominal 


$12.50 cwt 
Portland: Demand good; trend lower; 
supply limited; $12.60. 
Boston: Demand good; supply ample; 
12%¢ Ib. 
Philadelphia: Demand dull; supply fair; 
$12.50. 
Los Angeles: Demand fair; supply ade- 
quate; $13 cwt. 
Francisco: Demand good; supply 
fair; 13¢ Ib. 
= Mini is: Market steady; demand fair; 
supply limited; $11@11.50 cwt 
ilie: Demand good; trend steady; 


supply ample; 


$245 ton. 
DRIED WHEY 


Chicago: Demand fair; supply adequate 
$6.50 cwt. in carlots. 
Portland: Demand good; trend steady; 
supply ample; $6.75 
Boston: Demand and supply fair; 6¢ Ib 
Philadelphia: Demand fair; supply light; 
4 $6.50. 
Ogden: Supply average; $7.50, 100-Ib 
bag. 
Minneapolis: Market steady; demand fair; 
supply ample; $6@6.25 cwt 
Louisville: Demand good; trend steady; 
supply normal; $130 ton 
Kansas City: Demand fair; trend steady; 
supply ample; $6.50 cwt. for fortified, l.c.l 
25¢ cwt. higher. 
Denver: $6.75 cwt 
; Ft. Worth: Demand good; supply ade- 
quate; carlots, $6.50 cwt., sacked, delivered 
: Ft. Worfh or any Texas point, or in ton 
lots out of warehouse Ft. Worth 


supply ample; $6.75 cw 
San Francisco: 
$7 


good; cwt 


isco: 


Demahd 


Los Angeles: Demand good; trend steady; 


steady; supply 


FISH MEAL 

Indianapolis: Demand slow; 
supply tight; 65% $165 ton 
San Franc Demand 


trend strong 


fair; supply 


searce; $2.40 a unit of protein. 

Los Angeles: Demand strong; trend firm; 
supply scarce; 2.26 a unit of protein 
plus mark-up and bags 

Louisville: Demand fair; trend strong; 
supply ample; $144 ton 


620 W. St. 


McGEHEE Co. 
Dever 


KANSAS CITY, MO. 


Board of Trade 


G. W. NOEL &CO. 
FEED INGREDIENT BROKERS 
ALFALFA MEAL SPECIALISTS 


BILL NOEL 4 KAY BURWELL 
Phone Victor 1915 


Kansas City, Mo. 


New York 
Chicago 
Kansas City 


St. Louis Nashville 
Enid 
Minneapolis Peoria 


Omaha 
Columbus 


Supply average; $2.20 a unit, 


Ogden 


f.o.b. Coast; 65% $163@165. 

: Market stronger; demand 
fair; supply fair; 60% meal $2.15 a unit 
of protein, West Coast, and $2.20 a unit 
East Coast; 70% herring meal is very tight 
and quoted nominally at the ceiling of 


$2.26 a unit, West Coast.” 


Ft. Worth: Demand good; supply limited 


nomin 60% imported African origin $125 
burlaps, f.o.b. Houston, last half Septem 
ber shipment; menhaden scrap $117.50, f.o.b 
Port Arthur 

Beston: Demand good; supply fair; $125 

Portland: Demand good; trend steady 
supply tight; Alaska herring $2.30 unit 
f.o.b. Seattle; California sardine $2.20, f.0.b 
California. 

Atianta: Demand fair; trend steady 
supply adequate; 60% $121, f.o.b. southern 
ports. 

Milwaukee: Demand and supply fair; 
$165 for 60% 

Chicago: Demand good; supply scarce; 
60% protein $132.50@135 ton, sacked, f.0.b 
New England; 60% protein $139 ton, f.o.b 
West Coast; herring meal 73% protein §2.40 


a unit of protein, f.0.b. Seattle 


HAY 
Demand slow; trend steady 
crop limited timothy (new 

No. 2 $35, Ne 
Boston: Demand quiet; supp plentiful 
2 timothy, new crop 
Philadelphia: Demand dull, 
timothy and clover; $29@34 
Louisville: Demand good; 
supply scarce; timothy and 
No. 1 $32, No. 2 $30; timothy, 
local alfalfa, $30 and 
quoted; straw up $20@22 
Wichita: Demand good; supply 
cient; prairie $17, alfalfa $25 
Ogden: Supply average 
ton, baled, in barn 
Demand very € 
on high qual 
baled 


New York: 
supply of new 
crop), No. 1 $39@40 


supply light 


trend stronger 
clover mixed, 
$30 and $28; 
western 


insuffi 


25 


Los Angeles: 
steady; 
on 

3 


supply light 
poor grades; 
7438, US 

green 


dant 


supply 
1 alfalfa 
Texas 


Demand 
baled No. 
Oklahoma 
2 $30@ 
delivered 


good 
cariots. 
$19@5 
origin; prair No 
grass, No. 2 $31@34, 
HOMINY FEED 

good; 


trend 
ton 
supply s« 


Demand very 
light; $69.50 
Demand gvod 
sacked 
Demand 


Louisville: 


good; supply fair 


trend 
yellow 


Demand fair; 
white $61.50, 
Demand 

limited 
good; 


Memphis: 
supply 

Cincinnati: 
supply somewhat 

Boston: Demand 


supply adequate 


Demand poor; supply fair; bulk 
$53, sacked $59 
Indianapolis: Demand 
changed; supply light 
Indianapolis, including 
bags; ground corn $79 
LINSEED OIL MEAL 
Louisville: Demand slow; trend stronger 
supply ample 72 ton 
City: Demand 
rather strong 
36 $57.5 


fair trend 
$73 ton, deliv 
state tags and 


fair; market 
bulk, Minneapolis; 
Minneapolis 
Wichita: Demand fair; supply adequate 
7 


34% $77. 

Chicago: Demand improved: supply am 
ple; 36% protein $69.50@70 ton, sacked 
34% $73. 

Milwaukee: Demand good; supply air 
34% $74, 36% $70 

Minneapolis: Offerings for nearby his 
ment were light as crushing wa I ted 
by lack of flaxseed supplies. Rains hav« 
delayed har ting of the new croy Ex 
peller meal was especially tight and wa 
quoted at $4 over 3 meal, Quotation 
36% $58@58.50, 34% $62@62.50, bulk, Min 
neapolis 

Ft. Werth: Demand dull; supply suff 
cient; 36% $79.83@80.50, September-Decem 
ber, delivered Ft. Worth 

Denver: $55 

Portland: Demand slow; trend higher 
supply limited; 34% $86@88, delivered; 286 
$71, f.o.b. California 


OFFICES: 
Fort Worth Galveston 
Buffalo Portland 


Cincinnati: 
supply tight; 


Dema 
34% 


nad fair; trend steady; 
old process $78.50 


Boston: Demand fair; supply ample; $79 
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reflected a reversal of action taken in the 
previous week There was no big buying 
movement as nearby needs appeared te 
have been co the week before. Quota 
tions Aug. 29 $58.50@569.75, standard 


Philadelphia: Demand fair; supply very 
light; $81 midds. $59.50@60, four midds. §66.50@68.50 
Los Angeles: Demand steady; supply am red dog §70@71 
if 869% 70 St. Louls: Demand very Ught; nearby 
San Francisco: Demand good; supply offerings also light; bran, immediate $55.25, 
fair $77 shorts, immediate $60, spot delivered 8t. 
Indianapolis: Demand slow; trend higher; Louls ewitchin limits 
supply ample 6% $87 Cincinnati: Demand fatr trend easter; 
supply ra 63.5 de 
MALT SPROUTS bran § 0 middliings 
Louis: Demand good; no supply; $46 Indianapolis: Demand slow; trend strong; 
s 1 nomina plentiful; seft winter wheat bran 
Demand good; supply scarce rd midds §7 all sacked; 
9 ton, sacked offered 
Demand poor; supply light; vemand good; trend strong; 
m light; bran $61.50, mixed feed §63, 
MEAT SCRAPS $64.50 
St. Louis: Demand and supply fair; 50% New York: Demand slow; trend high- 
bu er; supply sufficient; bran $65 @68.76, stand 
Ft. Worth: Demand good; supply mod ard midds, $69@70 
erate; meat and bone, 60% $94@100 sacked, : Demand plecemeal supply ade 
fot r delivered Ft. Worth te n $ middlings $68 
Chicago: Demand good; supply improved; hiladelphia: Demand fairly good; supply 
7 . tein $106@110 ton, bulk bran $66, standard midds. §68, red 
Milwaukee: Dems »xceedi $78.50 
50 $110 mag supply: Memphis:, Demand good; trend steady; 
Sioux City: 50% meat and bone scraps supply ample; wheat bran $58, standard 
$114 midds, $60, gray shorts $62 
St. Paul: 50% meat and bone scraps $115 Portland: Demand good; trend higher; 
Louisvil Demand good; trend strong supply scarce mill run prompt $61, Sep 
er; supply light; $100@102.50 ton tember $60; middiings $67 
Kansas City: Demand good; offerings Ogden: Supply average to Utah and 
light $110 bulk Kansas City, for 50 Idaho dealers red bran and mill run, 
meat and bone scraps blended, white $¢ middiings $68; to Den 
Wichita: Demand heavy; supply Inade ve red bran and mill run $70, middlings 
quate $11 f.o.b. plant; 55%, no quo $ to California: red bran and mill run 
tations, no offerings iz 50, fob San Fran 
New York: Demand fair; supply lim Angeles 
1 end unchanged 55% $100@105 Demand very good; no offer 
protein unobtainable nes of standard mill rur for spot or 
Cincinnati: Demand fair; trend steady prompt, bran offerings lequate; trend 
upply adequate TY 63.50@105 ton firm; standard mill run §70@70.50, nominal 
acked, f.o.b. Cincinnati bran 
Portland: Demand good; trend firm; sup san ‘rancisco: Demand good supply 
$1.95@2.10 a unit fair red bran $69 
Demand fair supply amp a 
srotein unit: converted 50% 89 MINERAL FEED 
» Angeles: Demand very re trend Wichita: Demand heavy; supply inade 
y 1 ited: $2 a unit of protein quate; all-purpose with iodine, 50-Ib. blocks 
bags, equivalent 03 @2.0 sacked $90, 100-Ib. bags $8 f.ob. plant 
plants ($101.5 ton 50%) Ft. Werth: Demand ¢ supply ample 
Francisco Demand supply mineral supplement 0 al sm 
ceiling price $2 a unit of protein sorus $7 80; mineral blecks 60-Ib 
bulk basis plus cost of bags, f.o.b. pro sictum, 4% phosphorus, 
lucing plant f.o.b. Ft. Worth 
MILLET hee n i heavy; supply ample 
St. Lew Demand Nght; supply very weosks 
scarce; no quotations on hog. country run 
or Early Fortune 
MILLFEED 
Minneapolis: Prices made moderate uy 
turns after a drop from the levels of a 
ago H demand was rather 
toward end of the week and 
ow ea was indicated. Quota 
ons: bran $5 standard midds. $56@ 
56.50 flour midds $62@63 red dog 465 
66.50 
Ft. Worth: Demand less active; supply 
increasing carlota, prompt wheat bran 
s61@e gray shorts §64@65. delivered 7 P 
$1.50 lower on bran and $1 lower on 
shorts, compared with a week previous 
Wichita: Demand slower; supply inade 
quate; basis Kansas City: bran $55.59, shorts 
$57 lelivery; bran advan $1.50@ 
te and shorts 60¢@$§1 ton, compared with 
the ne week 
Omaha: Ihmand on shorts good, bran 
very ft sapply of shorts short bran 
good bran $ shorts $56 ’ 
Chicago: Millfeeds presented a varied pat- 
tern of price changes between types of 
m ng ffa in the Chicago area this 
we with brar 1 standard id los 
ing $1 ton, while flour midds. and 
red uncha ed to hig 
The marke was net particularly a t 
ard obese ers noted that the e changet 
- - DEHYDRATED - - WITH A REPUTATION ~ « SUNCURED - - 


Phone HArney 8844 


PLATTE VALLEY SALES SERVICE 


402 Grain Exchange 


OMAHA - 


NEBRASKA Teletype OM 191 


Vancouver, B. C. 
Winnipeg 


San Francisco Los Angeles 


FEED GRAINS 
KAFIR-MILO 


BARLEY - CORN - OATS - WHEAT 


From &very Grain Producing Area in United States 


CONTINENTAL GRAIN COMPANY 


TERMINAL ELEVATORS: 
Kansas City 


St. Louis 
Chicago 
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Portland 
Toledo Galveston 
Columbus Enid 

Fort Worth Minneapolis 


Omaha 
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Sioux City: All-purpose with fodine $85. 
St. Paul: All-purpose with fodine $90 
Portland: Demand good; supply ample; 
trend unchanged; $40@50 
Minneapolis: Minimum phosphorus, 
$95. vitamin mineral for hogs $90 
Los Angeles: Demand good; trend steady; 


7% 


supply ample; $70, all-purpose with todine 
San Francisco: [Demand steady; supply 
good; all-purpose with iodine $70 
Indianapolis: Demand steady; trend un 
be changed upply ample; mineral feed with 
iodine $51, 5-ton lots $49, 10-ton lots $48, 
fob. Indianapolis 
MOLASSES 
£ Ft. Worth: Demand improving; supply 
adequate; blackstrap, prompt 31¢ gal., f.o.b 
Hou n; $61.46 ton, delivered Ft. Worth 
Milwaukee: Demand and supply fair 
blackstrap $70 
Yous: Demand fair; tre nd un 
ipp! adequate; 36@37¢ 
Demand slow; weak 
upply normal; 30@30%¢@ gal. in tank car 
lots, fob. New Orleans 
Minneapolis: Prices are unchanged, with 
lemand slow; quetations: 30%¢ gal., f.o,.b 
New Orleans; 846 ton, West Coast 
Kansas City Demand fair; offerings 
lequate urket trend somewhat easier 
“%?¢ ga New Orleans, through October 
Memphis Demand fair trend down 
ample blackstrap 30%¢ gal. tank 
ar f t New Orleans 
Cincinnati: Demand fair; trend easier 
supply sdequate 30%¢ gal. f.ob. New 
Orleans 
‘ Portland: Demand good; trend steady 
cane $46, beet $46 
and steady; supply fair 
= 7¢ gal ear lots. 
hon Angeles: Demand good; trend steady 
supply ample $46 ton, f.o.b. tank cars 
Los Ang harbor 
\ San Francisco: Demand good; supply 
fair; $46 ton b. cars Richmond, Cal 
Indianapolis Demand seasonal trend 
firm supply ample 50-gal. drum $24.6 
including drur bulk, 50 gal. $21.65, ton 
$74. barrels extra 
NIACIN 
New York: $9 kilo 
OAT PRODUCTS 
St. Demand fair; supply ample 
pulverized te oats $59, choice $60; re 
ground oat feed $24 
Chicago: Lemand fair supply ample 


SALESMEN 
WANTED 


WAYNE FISH & CO. 
MINNEAPOLIS 


DRIED MOLASSES 
ALFALFA 


MILO 


Poultry Wheat—Sacked Grain 
KANSAS GRAIN CO. 


BOARD OF TRADE - KANSAS CITY, MO. 


VITAMIN 
in Dry Form! 
Mixes thoro 
pours like flour Saves 
time and mone 


VITAMIN 

Feeding Oil 
Several Guaranteed 
Potencies. Kconom- 
foal .. . Dependable 
THOMPSON-HAYWARD CHEMICAL CO. 
KANSAS CITY 8, MO. ree 
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Millfeed 


Kansas City Board of Trade—the 


FLOUR MILLS—Protect Flour Sales. 
X FEED MANUFACTURERS— Protect Inven- prooucer 
tories and Anticipate Needs. 
X FEED DEALERS— Invest, Protect and An- 


ticipate. 
TRADERS—Invest. 


KANSAS CITY, MISSOURI 


Invest. . Protect .. Anticipate 


Hedge and Insure Against Losses 
Use Modern Millfeed Merchandising Methods 


Millfeed Futures Market in the World 


Write, Wire or Telephone any Member: 


The Kansas City Board of Trade 


reground oat feed $21 ton, sacked; fine 
ground feeding rolled oatmeal $84; feed- 


ing rolled oats $96. 
Milwaukee: Demand fair; supply ample 
on balance; pulver- 


on pulverized, fair 
ized, white $57, feed §50; molasses oat 
feed $40; regrounds, 3% 
Demand slow; 
plentiful; 3%% 
$27. 
‘ortland: 
limited; 
cleaned §77 
Minneapolis: Demand was reported good 
from a wide area, with even West Coast 
interest shown in local supplies. 
tions: feeding rolled oats $91@94, 
ard pulverized $56.50, feeding oatmeal 
reground oat feed $23.50. 
Boston: Demand fair; 
white pulverized $61, 
$24.50 
Philadelphia: 
piy fair to good; 
$64; Canadian reground 
domestic reground $28.50. 
Indianapolis: Demand only fair; trend 
unchanged to lower; supply ample; pulver- 
ized oats $59, white pulverized oats $65, 
steel-cut oats $105, oat groats $105, fine 
ground oatmeal $104, rolled oats $106, fine 
$60, recleaned No. 2 white 
sacks extra 
Demand fair; trend steady; 
1; reground $24.50; fine ground 
rolled oats, feeding oatmeal and groats 
$95; pulverized $62. 
OYSTER SHELL 
Louisville: Demand Dat trend steady; 
supply normal; 22 to 
Boston: Demand as ‘supply good; paper 
0.31, cloth $21.81 
Demand good; 
supply ample; western shell 
grits $24, crystal grits $22 
flour $18, eastern shell $30 
Los Angeles: Demand steady; 
supply ample; eastern $23.24, 
paper; local $12@15 
San Francisco: Demand fair; supply am- 
ple: local $13, eastern $24. 
Denver: Demand fair; 
ply sufficient; $25. 
PEANUT OIL MEAL 
Milwaukee: Demand and supply 
26% $58, 41% $85 
Atlanta: Demand fair; trend steady; 
supply limited; 45% $67, f.0.b. Georgia 
mills; 45% solvent $65, f.0.b. Alabamh mills. 


PEAT MOSS 

Chicago: Demand slow; supply plentiful; 
$3.15 for 100-lb. bale 
New York: Demand 
strong supply adequate; 
orted 2.70 @ 2.90 
“or 

ample; $3.0 
De mand steady; supply ade- 
$2.75; $2.85@2.90 bale 
Demand very dull; supply 


trend down; 
protein, reground 


Demand good; 
rolled $77, 


trend higher; 
ground $75, 


$84, 


supply ample; 
reground oat feed 


Demand slow to fair; sup- 
pulverized white oats 
oat feed $29.75, 


Louisville 
supply norma 


trend lower; 
$26, granite 
western shell 


trend firm; 
packed in 


trend steady; 


sup- 


fair; 


very good; trend 
Canadian $3@3.25, 


good; trend steady; 
supply 
Boston: 
quate; carlots 
Philadelphia: 
light; $2.7 
Los Angeles: 
supply ample; 
San Francisco: 
$3.10 bale 


POTASSIUM IODIDE, U.S. P. 

New York: Demand normal; trend steady; 
supply ample; 200-Ib. lots $2.15, 100-Ib 
lots 25-1b. lots 2.20; potassium 
iodide mixture, 250-Ib. lots $2.06, 
lots $2.08, 25-Ib. lots §2.11. 

Louis: Iemand and supply good; 
pure potassium iodide, U.S.P., 100-1Ib. 
$2.17 in fiber drums; 25-Ib. lots $2.20 
fiber drums; 65-lb. lots $2.27 in bottles, 
f.o.b. St. Louis; 90% potassium iodide cal 
cium stearate mixture, 225-lb. lots $2.06 in 
leverpak drums; 100-Ib. lots $2.08 in fiber 
drums, 25-lb. drums $2.11, 65-Ib. bottles 
$2.18, f.0.b. St. Louis. 


RICE BY-PRODUCTS 

Worth: Demand fair; supply limited 
as new crop just beginning to 
rice bran $40@42, prompt; 
f.o.b. south Texas rice 
immediate or prompt shipment. 

Demand good; trend steady. 
bran $35, sacked, f.0.b. Ar- 


Demand fair; trend steady; 
Canadian $3.20 bale, carlots. 
Demand and supply fair; 


Ft. 

present, 
nominal, 
$6@6.50, 


at 
move; 
hulls 
mills, 

Memphis: 
supply ample; 
kansas points 

Atlanta: Demand fair; 
ply adequate; bran $30@31, 
mills 

San Francisco: No offerings; 


tions. 
RIBOFLAVIN 
Demand good; 
12%¢ gsm. 


trend steady; sup- 
f.o.b. Louisiana 


no quota 


trend steady; 
equivalent, 


New York: 
supply sufficient; 
freight allowed 


Futures 


ONLY 


STRAIGHT LINE 


COTTONSEED OIL 


cottonseed of] meal (41% 


Closing prices of 
change in dollars per = ees 


MEAL FUTURES 
Protein) on the Memphis Merchants Ha- 


. 24 Aug. 27 Aus. 28 Aug. 29 
64. te 64.40 63.60@ 63.90 --@°63.40 63.50@ 63.60 63. 60 
*64.00 ....@*63.60 --@°63.00 @*63.05 26 
62. 00@ 63.00 61. 85@ 62.50 61.00@ 62.00 61. 50@ 62.25 
62.00@ 62.50 61.30@ 62.50 61.00@ 61.76 61.25@ 62.60 
66.25@ 56.85 55.75@ 56.50 55.00@. 56.50 55.50@ 567.00 
@°57.00 ....@°57.35 66.25@ 57.00 65.50@ 57. 65.75@ 57.00 
4,100 800 1,500 4,300 5,800 


SOYBEAN OIL MEAL FUTURES 


Closing prices of soybean oil meal 
Exchange, in dollars per ton (bulk basis): 


(basis Decatur, 


Ill.) on the Memphis Merchants 


Aug. 24 Aug. 27 Aug. 28 _ Aug 29 Aug. 30 
--@*67.10 -@*56.85 £7.00 57.00@ 67.35 
-@*57.00 ~-@°56.7 +@*66.76 5 
- @*57.00 56. 56.90 -..@*56.60 
56. 90@ 57.15 57.00 56 57.00 
57.20@ 57.40 87. oe 67.36 @*57.00 
57.50@ 57.65 @°67.36 -@°57.26 
4,100 3,300 3,300 5.800 


Terre Haute: Demand and supply good; 
12%¢ a gram of contained riboflavin, with 
freight allowed, for 8,000 and 16,000 po- 
tency dried fermentation solubles. 


Los Angeles: ene fair; trend steady; 
supply light; 
Kansas City: Trend is stronger this 
week; offerings light; demand fair to good; 
No. 2 milo $2.42@2.44 cwt. 
Ft. Worth: Demand fair; supply suffi- 
cient; No. 2 yellow $2.50@ 


carlots, bulk, 
2.55, delivered TCP. 


SCREENINGS 

Min : Buyers continue to show in- 
terest only in nearby supplies, and prices 
are unchanged from last week. Quotations: 
dust $3@8, lights $8@12, mediums $18@ 
25, heavies $30@40; Canadian screenings 
$14.50, bulk, Duluth; Canadian ground 
screenings $26, sacked, Duluth; 22@ flax 
screenings oll feed $35. 

Chicago: Demand fair; supply ample; 
ground grain screenings $29.25 ton, sacked; 
Canadian $18.25@18.75 ton, bulk. 


SOYBEAN OIL MEAL 


Decatur: Demand fair; supply not so 
plentiful; 414 protein $65.50@66 ton, bulk; 
44% $64.50@65.50 

Louisville: Demand fair; trend easy; 
supply ample; $75.50. 

Kansas City: Demand good; market 
steady to slightly strong; unrestricted ship- 


ment of either 41 or 44@ protein $64.50@ 
65, bulk, Decatur; western shipment 41% 
$641@64.59, 44% $63.50@64 

Wichita: Demand slow; supply suffi- 
cient; 41% $84, f.0.b. Wichita. 

Milwaukee: Demand good; supply fair; 
41 to 44% $78. 

. Worth: Demand slow; 41 or 44% 

Midwest origin $84.83@87.33, prompt; $79.42 


October-November-December; Ar- 
origin $81.14, prompt-September, 
Worth. 

Trading was limited, 


@ 79.92, 

kansas 

delivered Ft 
Mi 


Minneapolis: with 


buyers keeping their eyes on new crop ad- 
justments. 
were more 
above 


Nearby offerings of 41% meal 
limited and quoted $1@2 ton 
September quotations ranged 
@63 for 44%, bulk, Decatur, and 
@65 for 41%. New crop offerings 
$56.50@58. 

Chicago: Soybean oil meal showed re- 
surgent tendencies in Chicago this week, 
and the price line stiffened as much as 
$2.50 ton. Brokers said manufacturers most- 
ly were buying for nearby needs until the 
new crop becomes available, reflecting some 
concern over scarcity of old-crop supplies 
before new crop meal hits the market 
Quotations Aug. 29: 41% protein $71.50@ 
72 ton, bulk; 44% $70.50@71.50. 


44%. 


Denver: Demand fair; trend quite steady; 
upply available; $92. 

Atlanta: Demand slow; trend steady; 
supply ample; 41% $69.50, f.0.b. Mississipp! 
mills; 44% $70, f.0.b. Tennessee mills; 45% 
$75.50, f.0.b. North Carolina mills 


Cincinnati: Demand good; trend steady; 


supply adequate; $63@65, f.0.b. Decatur, 

Portland: Demand fair; trend weak; 
supply ample; October-November-December 
$56.5¢, f.0.b. Decatur. 
Demand good; supply adequate; 

Phitadelphia: very dull; supply 
excellent; $84.5 

Ogden: aie normal; $92@97. 

Los Angeles: Demand spotty; trend un- 


settled; supply ample; resale, spot or transit 
$59@60: prompt $62@63.50. 


San Francisco: Demand fair; supply am- 


ple; $93.50 

Indianapolis: Demand slow; trend down- 
ward; supply ample; 44% $81. 

Memphis: Demand good; trend lower: 
supply adequate; prime 41% protein, old 
process $70, sacked, f.o0.b. Memphis 

SUNFLOWER SEED 
St. Louis: Demand fair; supply ample; 


small black (hybrid variety) $12.50 cwt.; 
poultry grade $13 cwt.; large black and 
large gray (parrot grade) $18.50 cwt., all 


St. Louis; no carlots available. 
TANKAGE 

Louisville: Demand good: trend strong; 
supply light; 60% $100@105 ton. 

ansas City: Demand good; offerings 
light; $105@110 bulk, Kansas City, for 
digester tankage 

Wichita: Demand heavy: Inade- 
quate; 60% $110, f.0.b. plant. 


- Milwaakee: Demand fair; supply ample; 
Chicago: Demand good: supply improved; 
% protein $105@110 ton, bulk. 


_ Ft. Worth: Demand good; supply Sons: 
50% digester $107@110 ton, f.0.b. Ft. 
Worth. 

St. Louis: Demand and su ; 
pply fair; 60% 


—~ City: 60% digester $114. 
Paul: 60% digester $115. 


WHEAT GERM 


Chicago: Demand fair: 
market steady; $85. 


OPEN FEED STORE 
OKLAHOMA CITY — Jack Comp- 
ton and Harry Moran have opened 


limited; 


MILLFEED FUTURES 
The following is a comparison of settling 
prices at Kansas City for Aug. 23 and 30 


Bran— Aug. 23 Aug. 30 
August ....... $....@°*67.00 §.... 
September «++. @*50.00 49.85@ 60.00 
October ...... @t°48.00 @ °47.25 
November 48.50@ 48.75 47.90@ 48.50 
December -@°49.00 48.36@ 48.7 
January 49. 06 49.20 48.75@ 49.25 
February ..... -@ 49.50@ 60.50 

Shorte— 
September - $56.06@ 56.75 $64.40@ 55.00 
October ...... 64.00@ 64.50 53.00@ 63. 
November 53.50@ 54.20 1.75@ 
December 62.50@ 63.20 61.00@ 
January 51.50@ 52.00 50.50@ 
February « 51.0@ 
Sales (tons) 4,080 

*Sales. tAsked 


a feed store in Durant, Okla., with 
E. L. Whitehead, manager and G. 
K. Chaffin, assistant manager. 


More Improvement 
in Northwest_Car 
Supply Reported 


MINNEAPOLIS — A continued in- 
crease in the number of empty box- 
cars moving into the Northwest grain- 
harvesting area has been reported by 
officials of the Association of Ameri- 
can Railroads. 

Bruce W. Taylor, AAR representa- 
tive in Minneapolis, said that during 
the week ended Aug. 28 six grain- 
hauling railroads in the area re- 
ceived 1,423 empty boxcars a day, and 
that for the week, receipts of empties 
by the lines totaled 9,959. 

This represents a peak in the shut- 
tling of empty cars into the grain 
country since the AAR instituted move- 
ment orders several weeks ago to 
relieve what grain men had termed a 
critical boxcar shortage. Earlier, Mr. 
Taylor reported that the movement 
of empties had increased from 406 a 
day during the week ended Aug. 7 
to 1,149 during the week ended 
Aug. 21. 

R. E. Clark, manager of the closed 
car division of the AAR, who arrived 
in the Twin Cities Aug. 28 and who 
plans on staying until after the peak 
of the harvest movement, said that 
about 26,000 empties had arrived in 
the area since Aug. 1. On Aug. 27, he 
said, the six grain-hauling lines had 
only 2,500 fewer cars than the mini- 
mum considered necessary to handle 
the grain movement and other needs. 
Mr. Taylor added that he expected the 
deficit to be made up by Aug. 31. 


60% Fit for Grain 


Mr. Clark said that about 60% of 
the cars coming into the area were 
fit for grain loading, and as a result, 
country grain loadings are 6% greater 
than those of a year ago. 

Of 3,442 country elevators in Min- 

nesota, the Dakotas and Montana, 
575 or about 17% were reported 
blocked, while on the same date a 
year ago, 785 or 23% were blocked, 
Mr. Clark said. He reported that there 
were 185,000 bu. grain on the ground 
waiting for storage in blocked eleva- 
tors, compared with 209,000 bu. a 
year 
The Minneapolis Traffic Assn. noted 
that the Aug. 27 movement of empty 
boxcars into the region was the “best 
Monday we've had in two years.” 
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Amburgo Nutrition 
School Attracts 
Record Attendance 


DOYLESTOWN, PA.—The seventh 
Amburgo Course of Study in animal 
nutrition, feed formulation and feed 
merchandising attracted the largest 
attendance in the history of the 
course, with a registration of ap- 
proximately 125. The school was held 
Aug. 22-24 at the National Agricul- 
tural College, Doylestown. 

Those present for the school came 
from as far away as California, and 
many states were represented among 
the registrants. 

The course was under the personal 
direction of Samuel M. Golden, presi- 
dent of the Amburgo Co., Philadel- 
phia. Mr. Golden had returned from 
an extended European trip only two 
days before the course opened. He 
was assisted in the course by mem- 
bers of his organization, all special- 
ists in the fields they discussed. In 
addition, many professors of leading 
agricultural colleges appeared on the 
program. 

Many Question Periods 

Virtually every subject of interest 
in animal and poultry nutrition was 
discussed at length during the meet- 
ing. Informality was stressed, with 
much time devoted to questions and 
answers. 

The first session, under the direc- 
tion of Mr. Golden, was devoted to 
formula feeds, with the history of 
their development being traced. One 
of the interesting subjects was “The 
Pendulum of Economics — Relation- 
ship to the Future of Formula Feeds.” 
Another subject was the relation- 
ship of formula feed manufacturers 
to livestock raisers, with emphasis 
being placed on the feed specialist. 


Nutrition Fundamentals 

Also covered were the fundament- 
als of animal nutrition, including 
such subjects as proteins, carbohy- 
drates, minerals, antibiotics, hor- 
mones, B, and grains in formula 
feeds. This was followed by a dis- 
cussion on applied feed engineering 
and its relation to its economy. 

The principles of making a feed 
formula were considered, with par- 
ticular attention directed to poultry 
and animal rations. Broiler and tur- 
key rations were also discussed. 
These subjects were under the di- 
rection of members of the Amburgo 
staff. 

The scientifié” aspects of formula 
feeding were another subject that 
created considerable interest. This in- 
cluded a review of the nutritive re- 
quirements of broilers and quality 
control. The respiratory diseases of 
poultry were also discussed at this 
session. 

Panel Discussion a Feature 

One of the especially interesting 
sessions of the conference was the 
panel discussion held Thursday eve- 
ning. It started out with a question 
box, and then a general discussion 
followed. The panel was composed of 
a group of authorities in their re- 
spective fields, and others in the audi- 
ence participated. It provided a great 
deal of information about various 
feed manufacturing problems. 

The final session of the course on 
Friday morning was devoted to sales- 
manship and merchandising. Sales- 
manship was described as a profes- 
sion, and its various techniques were 
discussed at length. Feed manufac- 
turers were urged to merchandise 
their formula feed programs, and 
this was described as a subject of 
utmost importance, particularly at 
this time. 


The Amburgo Co. was the host to 
those attending the course at two 
luncheons and one banquet. The rec- 
ord attendance of the conference was 
marked by the close attention paid to 
every session by those present. 


Soybean Oil Meal 
Futures Trade 
Starts at Chicago 


CHICAGO — Trading in soybean 
oil meal futures opened at the Chi- 
cago Board of Trade Aug. 29, mark- 
ing the first time in the history of 
the exchange trading has been per- 
mitted in that commodity here. 

The initial day's activities brought 
a satisfactory volume of trading, ex- 
change officials said, and the open- 
ing of the market generally was ac- 
cepted by the trade as a progressive 
move. Observers look for a more 
stable market, with feed manufac- 
turers offered greater protection 
against undue market fluctuations 
when long-range commitments are 
made. 

The initial trade was made be- 
tween S. L. Meyers, first vice presi- 
dent of the exchange and executive 
vice-president of the Arcady Farms 
Milling Co., Chicago, and Richard F. 
Uhimann, former president of the 
Board of Trade and president of the 
Uhimann Grain Co., Chicago. The 
trade involved a 100-ton lot of soy- 
bean oil meal, for November delivery, 
traded at $57 ton. 

Trading will be a continuous af- 
fair, daily from 9:15 a.m. to 1:45 p.m. 
The first month to be traded is 
November, followed by December, 
March, May and July. 

Delivery can be made at any quali- 
fied point, with the freight rate ad- 


justed to a Decatur, Ill., basis. Gib- 
son City, Ill, Clinton, Iowa, and 
Kankakee, Ill., as well as Decatur, 


already have qualified. Others are 
in process of being approved. 

Soybean oil meal trading differs 
from grain futures in that it does 
not require a warchouse receipt de- 
livery. It requires a demand cer- 
tificate, the same as is used in the 
Memphis meal market and oil con- 
tracts in New York. The contract 
guarantees that the commodity will 
be loaded in cars during the month 
of delivery. 

For the first time, board of trade 
officials say, the soybean complex— 
soybeans, soybean oil and soybean 
oil meal—is being traded at one lo- 
cality. Quotations will be disseminated 
throughout the country on nearly 
600 tickers. 

The soybean oil meal futures con- 
tract calls for a trading unit of 100 
tons, and price fluctuations will be 
recorded in units of 5¢ a ton. 

Soybean oil meal is one of the two 
main products resulting from the 
processing of raw soybeans. The prod- 
uction of soybean oil meal is now 
more than 500 times as large as in 
1925. In 1950, 4% million tons were 
produced. Its production was more 
than double that of cottonseed oil 
meal and about eight times greater 
than that of linseed oil meal. 

Chicago and the board of trade 
are located in the heart of the area 
that harvests nearly three-fourths 
of all the soybeans grown in the 
U.S. Nearly two thirds of the soy- 
bean processing plants are located in 
the same area. 


MURPHY SALES CONVENTION 


BURLINGTON, WIS. — Murphy 
Products Co. will be host to about 
200 salesmen and their wives during 
the annual summer convention Sept. 
5-6. The sessions will be held at Lig- 
gett’s Royal Palm Club at Brown’s 
Lake and at the home office of the 
firm in Burlington. 


RESIGNS POST 
D. H. Murch, who has represented 
Fishel Products Co. for nearly five 
years, most recently in Michigan and 
Wisconsin, has resigned. He plans to 
enter the feed trade in Minneapolis. 


ALWAYS BUY. 


Industrial 
HAMMERMILL 


wo. 24 
24” WIDE 


FREE—rorops industrial Mill Catalog —lIllustrated! Write to 


NS MYERS-SHERMAN 31 12th St., Streator, 
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COMPLETE 
Industrial Line 
Industrial 
Hammermills 


Vertical 

Feed Mixers 

Thoro-Mix” 

Molasses Blenders 

Pneumatic 
rainvayors 


“ 


Three Products You Can 


with Confidence 


l. PRATT'’S Sol-O-Meens —the favorite of feed manu- 
facturers every where. A free-running fish soluble supplement 
plus vitamin B, and necessary antibiotics. Replaces all fish 
meal and animal protein in your formulas. 


2. PRATT’S VITA-MASTER—. complete 


vitamin concentrate and fortifier especially designed for cus- 
tom mixing in your own feeds 
fish solubles, fish meal, carotene, liver and glandular meal, vita- 
min B. and other necessary factors. 


3. PRATT’S TRIPLE-FIFTY— new star in 

the W. C. Pratt line, 50% soybean oil meal, 50% condensed fish 

solubles on a dry basis producing a product with a minimum 

protein guarantee of 50%. Especially designed for manufactur- 
ers who can incorporate their own antibiotics. 

Write for Information on Our Personalized 

Formulas for Custom Mixers 


W. C. PRATT COMPANY, INC. 
20 NORTH WACKER DRIVE — CHICAGO 6, ILL. 


Warehouse Stocks at 


Grain Products Co. 
St. James, Minnesota 
United Distributing Co. 
116 24th Ave. North 
Minneapolis, Minn. 


Contains high vitamin levels, 


New Century Co. 
3939 S. Union Ave., Chicago, DL 


Green Bay Flour & Feed, Inc. 
1011 8. Broadwey 


Green Bay, Wis. 


Genuine Cane BLACKSTRAP MOLASSES 


LARGEST IMPORTERS OF BLACKSTRAP MOLASSES IN THE 


1429 WALNUT STREET + PHILADELPHIA 2 


FORDS 
| \ 
| | 
| cont bot mit or 
4 | big capacity of uniformly high 
| with any other mill on the market! 
assure highest capacity with 
| | 
| 
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ADM Net Earnings 
Show 15% Gain; 
Stock Value Up 


MINNEAPOLIS—-Net earnings of 
the Archer-Daniels-Midland Co. for 
the fiscal year ended June 30, 1951, 
were $10,764,726, an increase of 15% 
from the $9,339,934 for the previous 
year. The company’s annual report, 
released Aug. 27, showed the earn- 
ings to be equal to $6.58 a share 
compared with $5.71 for the previous 
year. 

Total dividend payments for the 
year were $4,577,294, representing 
42%% of net profits. Dividends to- 
taled $2.80 a share, and were paid 
in four quarterly payments of 70¢ 
each. 

Net worth per share now stands 


Molasses Feed Pre-Mixor 


Portable—jite all mixers 
wy 


Handles Bulky Feeds * No 

‘ Clogging * Ton in Fifteen Minutes * 
Perfect mix * Measures Liquids 

to mixer * Guoronteed 


FARMWORTHY MFG. CO, 
2033 CEDAR * QUINCY, ILL 


$190 
(less motor) 


at $52.16 compared with $22.54 six 
years ago. During the past six years 
the company’s net working capital 
has grown from $25,493,716 to $49,- 
397,282. 

Net sales for the year were $239,- 
868,594, an increase of about $20 
million over the previous year. 

Ellis D. English, president of the 
Commander-Larabee milling division 
of the company, reported that the 
division enjoyed a profitable year as 
a result of generally improved mar- 
keting conditions for livestock and 
poultry feeds and other division prod- 
ucts. The milling division operates six 
plants. Earnings of the several sep- 
arate divisions of the company are not 
shown in the annual report: 

It was also announced that the 
company had acquired control of the 
W. J. Small Co., Kansas City, an 
alfalfa dehydrating firm. 

T. L. Daniels, president of the 
company, said that international de- 
velopments during the year caused 
fluctuations in the prices of com- 
modities handled by the company. 
This market instability, he said, was 
the major management problem dur- 
ing the year. Bumper crops and a 
strong demand for ADM products, he 
added, resulted in increased sales and 


| 


higher net earnings. 
The company’s grain division trans- 


actions were not included in the sales 
figure. Carl C. Farrington, head of 
the grain division, reported that re- 
ceipts at the company’s terminal 
elevators established a new record. 
New storage capacity added during 
recent years has given the company 
a total capacity of 64,313,000 bu. 
Grain storage operations, Mr. Far- 
rington said, were at capacity level 
and that exports through west coast 
ports—especially to Japan and India 
-—were at a record high. 


$2.19 Per Share 
Earnings Reported 
by Burrus Mills, Inc. 


DALLAS, TEXAS—Net income of 
Burrus Mills, Inc. (newly adopted 
name of the Tex-O-Kan Flour 
Mills Co.), Dallas, amounted to $1,- 
010,778 in the fiscal year ending May 
31, compared with $1,015,934 in the 
preceding year, the annual report to 
stockholders shows. Both unit produc- 
tion and sales volume in dollars 
showed a substantial increase, Jack 
P. Burrus, president, said in the re- 
port. Gross sales volume was $68,238,- 
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584, compared with $45,889,315 in the 
preceding year. 

Earnings per common share in the 
1950-51 year were $2.19, compared 
with $2.21 in the preceding year and 
$2.42 in 1948-49. Dividends of 50¢ per 
share have been paid. 

Mr. Burrus reported a gain in 
tonnage and dollar volume in the 
company’s formula feed sales, add- 
ing that “worthwhile progress” is 
being made in that division. An in- 
crease in the company’s flour volume 
was also reported. 

The bag division of the company 
increased production by 21% and 
showed excellent profits, enhanced 
by advances in inventory values. 

“In contrast to increased produc- 
tion volume and despite constantly 
rising costs, manufacturing expense 
showed a worthwhile decrease,” Mr. 
Burrus declared. “General and ad- 
ministrative expense was cut by 
something more than 7%. Selling ex- 
pense increased by almost 9%, in part 
due to higher salaries, wages, travel- 
ing expenses and in greater part due 
to increased activity in advertising 
and sales promotion work.” 

While the flood losses in Kansas 
City came after the end of the fiscal 
year, the events are reviewed in the 
report and it is stated that use and 
occupancy insurance was in effect and 
should compensate in part for loss of 
use of the Santa Fe elevator during 
the Kansas harvest movement. An 
assessment of losses between various 
interests is as yet impossible, the re- 
port noted. 

It is believed that the new flour and 
feed mill being built at Havana, Cuba, 
will go into production about Jan. 1, 
1952, as scheduled, despite some de- 
lays in obtaining priorities for sup- 
pliers. Expenditures for construction 
and facilities in progress are ex- 
pected to aggregate approximately 
$1,500,000. 

The company’s fiscal year has been 
changed by vote of stockholders to 
end on June 30 hereafter, one month 
later than in previous years. The new 
annual meeting date is set for the 
third Tuesday in August. 


NEW MANAGER NAMED 

SCRANTON, KANSAS — Leonard 
Penner of Cedar Rapids, Neb., has 
been appointed manager of the Scran- 
ton Grain Co. He has been a grain 
buyer with B. C. CHristopher & Co., 
Kansas City, Mo., for eight years. 

BECOMES MANAGER 
WAKARUSA, KANSAS — Alvin 


Reed, who has been employed at the 
Wakarusa Grain Co. here as asssitant 
manager for seven years, has become 
manager of the firm. 
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corn crop will be some 20% below 
expectations, with all other animal 
feed crops suffering proportionately. 
It is reported that some farmers now 
are feeding hay and silage which nor- 
mally wouldn't be used until mid- 
autumn at the earliest. While the for- 
mula feed business currently is dull, 
most manufacturers believe that it 
will show considerable improvement 
in the near future because of the 
drouth situation. 

Hog broiler feeds continue in good 
demand, followed by egg mashes and 
turkey feeds. Prospects are good that 
requirements for these feeds will con- 
tinue strong because of the continu- 
ing heavy crops of poultry and hogs 
which are being raised to meet de- 
mands caused by high beef prices. 

Prices generally advanced some 50¢ 
ton this week, although millfeed eased 
off somewhat, and this recession may 
affect prices of other feeds during 
the days ahead, according to some 
observers. Mill operations continued 
steady this week at about 80% ca- 
pacity. 


SPEAKERS FOR VERMONT 
FEED CONFERENCE NAMED 


BURLINGTON, VT.—Ray B. Bow- 
den, executive vice president of the 
Grain & Feed Dealers National Assn., 
will be one of the principal speakers 
at the ninth annual conference for 
Vermont feed manufacturers, dis- 
tributors and feeders, to be held at 
the University of Vermont and State 
Agricultural College here Oct. 4. 

The conference is being sponsored 
by the departments of animal and 
dairy husbandry and poultry hus- 
bandry in cooperation with the Ver- 
mont Feed Dealers & Manufacturers 
Assn. Mr. Bowden will discuss aspects 
of the 1951-52 feed situation. 

Dr. J. H. Bruckner, head of the 
poultry department at Cornell Uni- 
versity, will speak on “Leucosis, the 
No. 1 Killer—What Can We Do About 
It?” On the dairy feeding and man- 
agement side of the program Dr. J. 
K. Loosli, acting head of the animal 
husbandry department, Cornell, will 
discuss the practical application of 
recent research in livestock nutrition. 

University of Vermont staff mem- 
bers who will appear on the program 
include D. C. Henderson, poultryman, 
who recently returned from six 
months as advisor to the Iranian De- 
partment of Agriculture, and T. M. 
Adams, agricultural economist, who 
will discuss “The Present Dairy and 
Poultry Outlook.” 


DENVER FEED PLANT 
DESTROYED BY FIRE 


DENVER—A $200,000 fire left the 
huge elevators of the Denver Live- 
stock Feed Co. in ruins early Aug. 
26. Cause of the fire, which leveled 
the large structure in little more than 
an hour, is unknown. Damage esti- 
mates may run higher when it is 
determined how much feed was stored 
in the buildings. 

The huge mill, one of the largest 
of its type in the Denver area, is 
owned by two brothers, Gerald 
Roberts, of Arvada, Colo., and Owen 
Roberts of Denver. The building is 
used for the preparation, grinding and 
packaging of livestock feed for ship- 
ment to feed lots. 


DEHYDRATING UNITS MOVED 


ROSSVILLE, KANSAS — Two al- 
falfa dehydrating units, owned by 
the Kaw Dehydrating Co., are be- 
ing moved from Rossville to a new 
location several miles east of North 
Platte, Neb. The firm will maintain 
its plant at Topeka. Each of the 
Rossville units handled 600 acres of | 
alfalfa, but when farms were flooded” 
the plant did not have enough to 
keep it in operation. 
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Certificate of Sadiends is given with each carload 
shipment. It means that Cent-O-Green Dehydrated 
Alfalfa Meal purchased by you has been carefully 
analyzed by Central Mills before shipping. 


It is your assurance that the 
Cent-O-Green Dehydrated Al- 
falfa Meal you buy has been 
tested and contains the uniform 
high quality and organic con- 
stituents in guaranteed percent- 
ages you expect and pay for. It 
is your visible guarantee of in- 
visible quality. It is issued for 
your protection and bears the 
date, analysis number, car ini- 
tial and car number. 


Whether you buy Cent-O-Green 
Dehydrated Alfalfa Meal in 
bulk, or in the burlap or paper 
bags ... you buy in confidence, 
knowing that Dehydrators who 
will conscientiously go to such 
lengths to maintain uniform 
high quality under any condi- 
tions are proud of their product 
and reputation, and will not 
bow to mediocrity or ever low- 
er quality standards. 


Write, wire or phone your requirements today 
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